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The Jewelry Trade in Danger 















_ A 

of an Additional 50 Per Cent. Tax on Gold i) 

| Y 
: Are you aware that the advocates of the McFadden Gold Bill (H.R. A) 
) 13,201) are using every effort to have this measure enacted into a law (; 
| h before March 4? a 
| Are you aware that the enactment of this law would mean that \ 
iN jewelers would pay a tax of 50 per cent. on the value of all the gold in the y 
\ articles they sell in addition to the present or any other jewelry taxes that d 
y Congress may impose? 3 
i Are you aware that the Ways and Means Committee may report this ) 
ii bill out for consideration by the House any day? i 
© The jewelry trade is about the only body that is fighting this iniquitous measure * 
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designed to give a bonus to one industry at the expense of another. It is making its 
fight on broad economic grounds because the enactment of the McFadden bill will tend to 
upset the stability of our currency by impairing the gold standard and tend to produce 
inflation and increase the cost of living, thereby holding back the return to normal 
conditions. 


The individual effort and support of every jeweler is needed in this fight. 
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Write to your present congressmen and senators immediately, urging them to oppose 
the bonus to the gold miners and not to put a tax on gold in the arts. 
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Familiarize yourself with the arguments presented by the Jewelers’ Vigilance Com- 
mittee to the Ways and Means Committee of the House against this measure, published 
elsewhere in this issue, and help create public sentiment against the bill in your neigh- 


borhood. 
This Is Your Fight and You Must Do Your Part 
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Two Masterpieces by the 
Same Master Mind 


“The End of the Trail,” by James Earle 
Fraser, to be perpetuated in bronze in heroic 
size, has been selected to mark the Pacific 
end of the Lincoln Highway which joins 
San Francisco to New York. This fine 
example of Mr. Fraser’s work won the 
admiration of many hundreds of thousands 
of people when it was exhibited at the 
Panama-Pacific Exposition. 


and now this great sculp- 
tor has designed for Alvin 


The New Victory "Pattern 


Beauty of design is a striking feature of all 
Alvin Long-Life Plate. It is made to look 
and feel like sterling. Alvin Plate is fin- 
ished in every detail just as carefully as 
sterling silver. It is made by expert silver- 
smiths who are accustomed to working on 
sterling silver flatware, as Alvin makes both 
sterling and plated ware. 


ALVIN SILVER COMPANY 
20 Maiden Lane New York 
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Long-Life Silver Plate 
CALVIN X PATENT 
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The Spring Gown Fashions and the New Jewels 








By Isabelle M. Archer 











ROUGH the ages, costume has reflected 
T the way women have spent or filled 
their time, and gown fashions reflect the 
daily occupations and recreations of the 
modern woman. 
Consider, for instance, the young society 
natron. Her time may be divided between 
pleasure and office or home duties, seeing 





or dinner in the evening, both formal and in- 
formal affairs. 

This Spring costume fashions exhibit a 
wondrous array of fanciful styles and 
colorful materials making the blending with 
them of suitable jewels a positive joy. Tak- 
ing the morning hours then, there will 
be two essential costumes to be decided 
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A JERSEY HOUSE FROCK WITH AMETHYSTS 
FOR THE MORNING 


Suppose we decide on one of the new 
jersey frocks for our matron’s morning 
dress. It shall be a soft dove grey because 
she is a typical American ashen blonde, 
and her jewels shall be amethysts mounted 
in pale gold. The dress is a one-piece 
model, short of skirt and of sleeve, with 


* great lapels for the neck finish, and a 


Roman-stripe sash to deck the frock and 
give it color. In this sash are the colors 
which have been chosen for the jewelry, 
shades of purple, brown and old-gold mak- 
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THE NEW SPRING GOWNS WHICH WILL FORM THE BACKGROUND FOR SPRING STYLES IN JEWELRY. 


that it is not good form to be entirely idle, 
no matter what one’s circumstances may be 
or even though one is a social leader,—and 
her gowns and her jewels reflect these vari- 
ous occupations. 

Classing them in three divisions, accord- 
ing to the time of day, her gowns and their 
accompanying jewels will be appropriate for 
indoors in the morning, afternoon and eve- 
ning and for out of home wear for mid- 
morning, lunching time, matinee or recep- 
tion in the afternoon and for theatre, opera, 


upon. There must be a frock for indoor 
wear and either a gown and coat or a coat- 
and-skirt suit for the street. After the 
breakfast negligé, a voile, gingham or jersey 
frock will be donned. It matters not at all 
for our purpose which of all these appropri- 
ate dresses is chosen, the fact remains that 
for the early morning the jewels must be 
of the. simplest description. A watch, a 
brooch, the favorite finger-rings and, when 
they are particularly becoming, perhaps a 
pair of earrings. 


ing the stripes, and its »nethod of hanging 
may be seen in the illustration where it 
poses as the first sketch. The jewels are 
here shown as one of those very new pendant 
watches, worn high on the blouse, a pair of 
earrings, a bracelet and finger-rings. The 
variety of color in the gown gives a splendid 
chance for a wide range of colors in the 
jewels, and besides the. amethysts, there 
might be used topazes or smoked amber. 
This jersey cloth frock very likely would. 
be changed for a more elaborate gown at 
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the. noon hour. Then a silk crepe or a 
tailored serge would be appropriate, and the 
els should be correspondingly more 


eb, With the serge dress for outdoor 
oan 4 sport-model coat will be necessary, 


and if a three-piece coat-suit is prefered, the 
materials will be broadcloth and velvet, with 
platinum-set gems for the jewels. In the illus- 
tration is given a hint for one of these simple 
hox-coated tailored suits. It is the model 
most favored for shopping and the Avenue 
this Spring. Here it is carried out in broad- 
cloth and finished at neck and wrist with 
large Piorrot-like ruchings of pleated georg- 
ette. A wrist-watch and earrings are con- 
spicuous: among favored jewels, and the 
fashionable straw toque is flanked on either 
side by wing-like trimmings of burnt ostrich 
which are made to branch out and then 
droop over the ears. Worn with such a hat, 
earrings are particularly fetching. The 
half-shadow thrown by the soft feathers 
and the fact that faceted gems gain added 
brightness by being in a subdued light makes 
this feasible, and pearls worn as ear-studs 
with this new toque give a reflected glow to 
the face. 
TAFFETAS AND FAILLE, THE SILKS FOR 
AFTERNOON WEAR 


The two center figures in the illustration 
are gowns for the recreations of the after- 
noon. The quaint low-cut dress is made of 
black taffeta with figured ribbon inserted 
in the skirt to give the odd outstanding 
folds a line of color accent. In this trim- 
ming the jewels will find their keynote for 
their gem settings, while black of the main 
material will be echoed in the black velvet 
band at wrist and neck. 

For wear at afternoon committee meet- 
ing or as a tratteur, the dress simulating a 
coat is extremely popular with those who 
are now choosing Spring wardrobes. An 
example in this gown style is given with 
the collar high and the false coat tail heavily 
embroided to meet with the latest fashion 
dictates. A colorful neckchain would be a 
good choice as a means of carrying the em- 
broidery colors into the jewels, and if one 
of the freshly designed sets were selected, 
the earrings would repeat again the color 
theme. Browns, running all the way from 
gold to seal and touching the henna shades, 
or the new dull reds, terra-cotta and Etrus- 
can, will be found used for this gown pat- 
tern in broadcloth, or the latest wide-ribbed 
faille. 

Embroidered georgette and beaded chiffon 
are also favorites for the afternoon hours, 
either in the home or, with a handsome 
taffeta or. hand-knitted cloak, for the restau- 
rant or theatre. Again the browns and reds 
predominate, but there are beautiful shades 
of blue—the “Harding” blue among them— 
and soft olive-green to be hal in these ma- 
terials, 

LACE FLOUNCES AND BROCADE TRAINS FOR 

EVENING WEAR 

At the beginning of the season the bouffant 
gown type was appropriated by the girlish 
figure and the sheath-like pattern . reserved 
for the woman of ‘statuesque proportions, 
but-now there are seemingly no such lines 
drawn between the two styles. It is far 
more often found that the informal -frock 


follows the bouffant pattern and the long, 


graceful lines of the train-trimmed gown 
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are seen in gowns intended for the most 
formal functions. ,; 

Both of these fashions are depicted in 
the illustration. The decollete gown is 
carried out in magnificent brocade, and 
needing the minimum of trimming makes a 
superb background for handsome jewels. 
This gown is a shot brocade, a material 
quite new and very rich in appearance. It 
shows a gold sheen one way and a vivid 
violet the other, bringing out a perfect blend 
for the ruby. Rubies then are set in the 
corsage ornament, in the hair decoration 
and in the finger-rings. Pearls appear in 
the necklace, and the bracelets are pearls 
entwined after the latest method of wearing 
these gems on the arms. 

With the little be-frilled restaurant frock, 
the veiled hat and the red-ridinghood cape, 
gems are chosen according to the lining 


color and the matching hat trimming, the - 


rest of the costume being black or brown, 
depending on whether the wearer is blonde 
or brunette. Emeralds are excellent. with 
the blues, greens or yellows used for the 
hat-crown or cape lining, and rubies with 
the red or purple /tones. 

(To be. continued) 





Income Tax Eacts You Should Know 





Frequent inquiries are received by col- 
lectors of internal revenue from storekeep- 
ers and other business men as to whether 
the taxpayer in business for himself may 
deduct from his gross earnings an amount 
of salary paid to himself. Wages or salary 
drawn by a taxpayer from his own busi- 
ness are more in the nature of a charge 
out of profits than a charge against profits. 
If deductible they would merely be added 
to his income and the effect would be to 
take money out of one pocket and put it 
in another. Therefore, claims for such 
deductions are not allowable. 

Salaries paid to minor children em- 
ployed in the conduct of a taxpayer’s busi- 
ness are not allowable deductions. If, 
however, a son or daughter has attained 
majority, or is allowed free use of their 
earnings without restriction, a reasonable 
amount paid as compensation for their 
services may be claimed. 

A farmer who employs a man to assist 
in the operation of his farm may deduct 
from gross income the amount paid for 
such services. Likewise, if he employs a 
woman whose entire time is occupied in 
taking care of the milk, cream, butter and 
churns, or if her services are devoted en- 
tirely to the preparation and serving of 
meals furnished farm laborers and in car- 
ing for their rooms, the compensation paid 
her is an allowable deduction. If, how- 
ever, she is employed solely in caring for 
the farmer’s own household no deduction 
can be made. 

In arriving at net income upon which 
the tax is assessed, deductions may be 
made for ordinary and necessary business 
expenses. The revenue act specifically 
prohibits the deduction of personal, family 
or living expenses. Such expenses include 
rent for a home, wages of servants, cost 
of food and clothing for the family, edu- 
cation of children, “and all items connected 
with the maintenance, well-being, and 
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pleasure of the taxpayer and his family.” 

The status of the taxpayer on December 
31, 1920, determiries the amount. of the 
exemptions. If on that day the taxpayer 
was married and living with wife or hus- 
band, claim may be made for the $2,000 
exemption. If single, or married and not 
living with wife or husband on December 
31, the exemption is only $1,000, 

Persons who reached majority during 
the year and whose earnings for that period 
amounted to $1,000 or more, or $2,000 or 
more, according to their marital status, 
must file a return and pay a tax on their 
net income in excess of the above named 
amounts. 

To avoid penalty, the return must be 
in the hands of the Collector of Internal 
Revenue for the district in which the tax- 
payer lives, or has his principal place of 
business, on or before midnight of March 
15, 1921. 








Nose-Rings 

With no idea to awaken a longing for 

the fashion of wearing nasal pendants, 

THE JEWELERS’ CIRCULAR gives its readers 

as interesting jewelry reading the following 
from Davenport’s Jewellery. 

“Nose-rings are a very ancient form of 
personal adornment. They are described 
by most travelers as being worn almost uni- 
versally by semi-barbarous tribes. They 
were worn by the ancient Jewish women, 
and are mentioned by Isaiah, and are com- 
monly worn by the middle and flower 
classes of women’in Egypt. A large ring 
in the nose is a sign of nobility in Gambia, 
indeed it seems to have been a mark of dig- 
nity in many countries. Common folk in 
the Solomon Islands and Guinea wear 
crab’s claws, teeth of various animals, and 
even small horns, run through the cartilage 
of their noses. In Peru one of the provinces 
is called ‘Quillacenca,’ meaning Iron-nose 
province, and there is, or used to be, a tribe 
of North American Indians known as the 
‘Nez Percés.’ The wearing of nose-rings 
is a very ancient custom, and instances of it 
can be found among the Aztec sculptures. 
It was certainly, in some places and under 
certain conditions, connected with fetish 
worship—a good nose-ring was worshipped 
among a Neilgherry hill tribe of Central In- 
dia. Nose-rings are still worn in India; 
they are large rings of thin metal, orna- 
mented with beads of various sorts; they 
are run through the sides of the ‘nostril and 
lie flat on the cheek. 

“Jewelled studs, sometimes elaborately 
worked, are often set in the nostrils. Such 
studs are still common in Burmah, and also 
in parts of India. In some parts of Africa 
a gold ring run through the cartilage of the 
nose is a mark of nobility, and ornaments of 
this sort sometimes hang down over the 
mouth. The Mexicans have always been 
fond of ornamenting their faces, and one 
of their _ marks of.sovereignty used to be an 
emerald set in each nostril of the king.” 











Beck & Co., Sioux City, Iowa, report-that 
they were recently visited by a sneak thief 
and a diamond: ring valued at $100-stolen: 


‘There are no clues available, although the 


police are still working on the case. 
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Why Every Merchant Must Make an Inventory* 


By Elton J. Buckley. 














from New York State writes 
to me to know how he shall make up his 
income tax report without an inventory. 
He says it is not customary for him, or 
for other people in his line, to make up 
inventories every year. He wants to get the 
benefit in his report of the declines in value, 
but doesn’t know how he can do it unless 
the Government will permit him to estimate 
the declines and strike an average. 

I have told him that the Government ex- 
pects every merchant or manufacturer to 
make regular inventories, at least once 
every ‘year—for the purpose of the income 
tax report if not for any other—and that 
assuredly he will not be excused from doing 
it, except on the plea of illness, when an 
extension will be given him. Nor will he 
be allowed to “estimate” the effect of the 
price declines upon the value of his stock, 

If there is one thing the Government is 
insistent about, it is that anybody using 
stocks of merchandise, from which sales 
or manufactures are made, and which are 
replaced and added to from time to time, 
shall make an inventory at least once a 
year. Asa matter of fact, it is not possible 
to prepare an income tax report that will 
hold water without one. 

The following is from the income tax 
act: 

Sec. 203. That whenever in the opinion 
of the Commissioner the use of inventories 
is necessary in order clearly to determine 
the income of any taxpayer, inventories shall 
be taken by such taxpayer upon such basis 
as the Commissioner, with the approval of 
the Secretary, may prescribe as conforming 
as nearly as may be to the best accounting 
practice in the trade or business and .as 
most clearly reflecting the income. 

And the Commissioner, believing inven- 
tories to be necessary, prescribed the fol- 
lowing regulation: 

Art, 1581.—Need of Inventories —In order 
to reflect the net income correctly, inven- 
tories at the beginning and ending of each 
year are necessary in every case in which 
the production, purchase or sale, of mer- 
chandise is an income-producing factor. The 
inventory should include raw materials and 
supplies on hand that have been acquired 
for sale, consumption or use in productive 
processes, together with all finished or 
partly finished goods. Title to the mer- 
chandise included in the inventory should 
be vested in the taxpayer and goods merely 
ordered for future delivery and for which 
no transfer of title has been effected, should 
be excluded. The inventory should include 
merchandise sold but not shipped to the 
customer at the date of the invetory, to- 
gether with any merchandise out upon con- 
signment, but if such goods have been in- 
cluded in the sales of the taxable year they 
should not be taken in the inventory. It 
should also include merchandise purchased, 
although not actually received, to which 
title has passed to the purchaser. In this 
regard care should be exercised to take 
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A merchant 


into the accounts all invoices or other 
charges in respect of merchandise properly 
included in the inventory, but which is in 
transit or for other reasons has not been 
reduced to physical possession. 

There have also been some other regula- 
tions regarding the taking of inventories. 
For example, that which allows a merchant 
to inventory at cost or market, whichever 
is lower. Then there is regulation No. 33, 


Par. 354, which says that gross income shall 
consist of the total sales plus the inventory 
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the seal of the Chamber of Commerce of 
the United States, and on the other is the 
name of the retiring president with an in- 
scription suitable for the occasion. Around 
the rim are engraved the names of the board 
of directors. 

Naturally the makers of the bowl regard 
it as an honor to be called upon to furnish 
these .bowls, and the choosing of a replica 
of Paul Revere’s bowl pays a tribute to the 


most celebrated of Boston’s earliest silver- : 


smiths and at the same time enhances the 
reputation of the firm as one of the leading 
silverware houses of the present day in “the 
cradle of American silversmiths.” The 
bowl weighs 421% ounces and is 5% in. high 
with a diameter of 11 inches. 

The original bowl was made by Paul 
Revere for the Fifteen Sons of Liberty, 





REPRODUCTION BY A BOSTON FIRM OF THE FAMOUS SILVER BOWL OF PAUL REVERE 


at the end of the year less the sum of cost of 
goods purchased during the year and the 
inventory at the beginning of the year. 

There are undoubtedly cases where busi- 
ness men have made merely a stab at an 
inventory and have framed their income 
taxes accordingly. And they feel that they 
have gotten away with it since they have not 
heard from the Government up to this time 
about it. Let them not take too much com- 
fort from that, however, for the Govern- 
ment is still fiddling with the reports for 
1917. 





Reproduction of Famous Silver Bow] 
Presented to President of Cham- 
ber of Commerce at Wash- 


ington, D. C. 


N order of noteworthy distinction has 
recently been executed by the old-estab- 
lished jewelry house of Rand & Crane, Park 
St., Boston, Mass. This consists of two 
faithful reproductions of a famous silver 
bowl by Paul Revere for presentation in 
Washington, D. C., by the board of directors 
of the Chamber of Commerce of the United 
States to the last two retiring presidents of 
this organization, R. Goodwin Rhett and 
Homer L. Ferguson. 
This is to be an annual custom and the 
photograph shows the bowl presented to 
Mr. Ferguson last January. On one side is 


whose names are inscribed around the rim. 
On one side of the bow! is an inscription 
to the memory of the 92 members of the 
House of Representatives: of Massachusetts 
Bay who, in bold defiance of Parliament, 
refused to rescind a letter calling on the 
other colonies to united action against the 
English ministry. 

The design on the other side testifies to 
the enthusiasm aroused by the splendid 
struggle John Wilkes, then lying a prisoner 
in the King’s Bench Prison, was making in 
England in defense of constitutional govern- 
ment. , 

The bowl was probably kept at John 
Marston’s long-time famous tavern, the 
Bunch of Grapes, in King Street (State), 
called at that time the Whig Tavern because 
it was a gathering place of the Sons of 
Liberty. Encircling the body of the bowl 
just above the base is an inscription saying 
that it was purchased of the Fifteen Asso- 
ciates by William Mackay, and it has passed 
on down through his family until it is now 
— the hands of Marsden Perry, Newport, 

ae) e 








Clein & Co. 134 N. Michigan St, 
South Bend, Ind., are selling out and ex- 
pect to discontinue business. Their 
lease expirés March 1 and they have 
been unable to find a suitable location. 
The firm has been in business about 50 
years. 
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— Gems and Precious Stones in 1919 





Report of the United States Geological Survey on Production of 
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Advan Precious Stones 
By B. H. STODDARD 
_ : ' « 

(Continued from issue of Feb. 9) these diamonds, which was three-fourths of 

Diamond the total output. 
According to the American Jeweler the 

STATES. p * s 

' UNITED price ofediamonds has increased almost 100 
ARKANSAS. per cent, in the last year. A stone weigh- 


rding to a report received from the 
Pre Ricmned Goi; Little Rock, Ark,, 
which owns the Arkansas diamond mine, 
work was done there in 1919 only by the 
watchman, who took out casually a very 
few stones. Mir. Reyburn, president of the 
Arkansas Diamond Corporation, which 
now has control of the property, states’ that 
the diamonds that have been recovered from 
the mine average in weight a little less than 
half a carat. Many of the stones are of the 
finest quality, and the few that have been 
cut are said to have made beautiful gems. 
The company, under the supervision of its 
chief engineer, S. H. Zimmerman, was in 
April, 1920, installing on the site a mill for 
testing the value of the property. The ac- 
tual diamond area covers about 60 acres. 
The diamonds occur in peridotite, which is 
similar in its geologic characteristics to the 
diamond-bearing rock in South Africa. 

The Kimberlite Diamond Mining & 
Washing Co., which holds a lease on the 
Mauney mine and owns the Ozark and 
Kimberlite mines, did not operate the mines 
in 1919, owing to the loss of its two plants 
by fire on January 13, 1919. 

The American mine, which is owned by 
T. E. Fluornoy, was not operated. 

No work was done at the Black Lick 
prospect, which is owned by the Grayson- 
McLeod Lumber Co, 

According to the best information avail- 
able, about 5,000 diamonds, mostly from the 
Arkansas, Ozark, and Mauney mines, have 
been found in Arkansas between the dis- 
covery in August, 1906, and the end of 1919, 
These included white, brown and yellow 
stones, and their average weight was be- 
tween 0.3 and 0.4 carat. The largest dia- 
mond yet discovered in the State was found 
in the Arkansas mine in May, 1917, and was 
a canary-colored octahedron weighing 17.85 
carats. 


CONDITION OF DIAMOND INDUSTRY 


Up to May, 1919, the United States was 
buying more precious stones than all the 
rest of the world put together. The de- 
mand for all grades of diamonds, from 
“chips” to stones of the finest quality, con- 
tinues in excess of the offerings. The 
shortage of diamonds, which is general, is 
most marked in small stones. The output 
from the South African mines has not at- 
tained the level it reached in recent pre- 
war years, and as the diamond market is 
now under the control of a diamond-mining 
syndicate, the diamonds have been distrib- 
uted on the rationing principle, which is 
varied by the syndicate according to cir- 
cumstances. America, however, still prob- 
ably absorbs her pre-war proportion of 


-_—_— 


*Reyburn, S. W., Diamonds in Arkansas: Eng. 
and Min. Jour., Apr. 24, 1920. 


ing 1 carat now brings $500 to $650, whereas 
last year plenty were to be had at $250. 
A perfect white stone is now worth at least 
$700 a carat, but it formerly sold at half 
that price. Diamonds have become so 
scarce that cutters consider themselves for- 
tunate if they can get supplies enough to 
keep them going from day to day. 


DIAMOND CUTTING IN THE UNITED STATES 
America is becoming more and more a 
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WESSELTON MINE “hi 
1916-17. 1,814,393 1,669,104 455,66534 53/ 9.27 
1917-18 2,065,620 1,805,436 487,828% 54/ 9.76 
1918-19 1,035,311 1,657,146  403,03934 69/11.79 
BULTFONTEIN MINE 
1916-17 2,092,267 761,756 675,4013%4 46/11 
1917-18 2,328,615 1,859,531 646,927%4 49/ 9.62 
1918-19 1,262,942 1,629,198 507,8583%4, 63/ 5.38 
DUTOITSPAN MINE 
1916-17 135,650 1,957,335 ¢ 377,571% 106/11.93 
1917-18 2,200,843 2,178,132 422,6573% 108/ 6.22 
1918-19 1,389,883 1,066,465 180,983 139/ 9.77 





a Value not given in company’s report. 

b Includes 9% carats of débris. 

c Includes 9 carats of débris. 

It is reported by the Premier Diamond 
Mining Co. (Ltd.) that the scarcity of na- 
tive labor necessitated: a curtailment oi 
development work during the greater part 
of 1919. As the development of the mine 
was well advanced, however, at the end of 
the preceding financial year, this curtail- 
ment will not react unfavorably upon op- 
erations in the future, as there is still 32,- 


AFRICA 
UNION OF SOUTH AFRICA 
Diamonds Sold in the Union of South Africa, 1918-19 


























1918 1919 
ditions crete aot im i as 7 

Province Carats Sold Value Carats Sold Value 
BROMO OINE 8 5% icv 2s <<. dvinacese-d «wie wdiencbie.d os 896,021.34 £1,603,449 873,680.71 £3,244,239 
Cape COlONy eisiicccacewedesecze saad 1,526,487.25 4,870,980 1,553,652.75 8,639,580 
Orange Free State...............2., 219,424.02 758,315 221,597.55 t,495,843 
2,641,932.61 £7,232,744 2,648,931.01 £13,379,662 

diamond-cutting country, according to 500,000 loads of blue ground available above 


statements made by authorities in the dia- 
mond trade. In 1918 as many as 600 cut- 
ters were employed in the vicinity of New 
York, and they are said to be as efficient 
as their foreign competitors. Antwerp has 
heretofore been the center of the industry. 

There are no diamond mines or diggings 
in Natal, . 

It will be noted that the quantity of Af- 
rican diamonds sold in 1919 was practically 
the same as in 1918, and that the increased 
price per carat is therefore the sole rea- 
son for the very considerable increase in the 
total value. 


Average Price Per Carat of Diamonds Sold in 
Union of South Africa, 1911-1919 


Mine Alluvial All 

Stones Stones Stones 
Year ee ak & € ee 
iL) rn, ie 111 1 35 1 
1912 37 4 107 9 40 1 
POPE vex nncaes se 41 2 108 9 43 8 
PUA? iccrodnwecacs 38 5 80 2 40 2 
BE <e-si5- ex eeeae 47 0 80 + §2 11 
TORO 0) 6 eresincneware 40 3 113 2 45 7 
1917 45 11 113 10 51 1 
OPMEEY aioe ble asbsee ie 50 2 134 6 54 9 
i a 87 3 261 6 101 0 


* The following table’ shows the produc- 
tion of the five mines owned by the De 
Beers Consolidated Mines (Ltd.) for the 
three years ending June 30, 1919: 


Diamonds Produced by De Beers Consolidated 
Mines (Ltd.), 1916-1919 
DE BEERS MINE 


Blue Blue 
Ground Ground Diamonds Price 
Hoisted Washed Found Per 
Year (Loads) (Loads) (Carats) Carat 
1916-17 0 0 41 (a) 
1917-18 0 0 206 (a) 
1918-19 0 0 94% (a) 
KIMBERLEY MINE 
1916-17 b76 (a) 
1917-18 0. 0 109% (a) 
1918-19 0 0 147% (a) 





1Taken from the report of the De Beers Co. 


the present lowest working level, 


Diamonds Produced at the Premier Mine for Two 
Years Ending October 31, 1919 


Quantity Value 
Year (Carats) F (a * 
TOEF IG ie cae samenk 851,573 1,203,903 15 2 
BORG ES oscs aisvecaieals 8143577 1,961,259 8 1 


According to information received in this 
country’ a flawless blue-white diamond, 
weighing 1,400 carats and valued at $500,- 
000, was discovered on: the property of this 
company near the point where the famous 
Cullinan diamond was found. It was later 
reported that this stone had been split into 
about a dozen fragments by the crushing 
machinery, whether by accident or not is 
not stated. The largest piece recovered is 
said to weigh 300 carats and is valued at 
approximately $220,000. 

According to the Financial Times the 
report oi the New Jagersfontein Mining & 
Exploration Co. for the year ending March 
31, 1919, is of more than ordinary interest, 
for although there was a falling off in the 
quantity of ground washed and in the num- 
ber of carats of diamonds found, the total 
value of the stones produced was higher 
than that for 1918. No details are given of 
the value per carat of the various classes of 
stones. At a meeting at Kimberley the 
chairman stated that the fine blue-white 
stone weighing 388%4 carats found on the 
dump in January, 1919, was taken in the 
books at the end of March at the average 
cost of production, but has ‘since been sold 
at a very high price. 


DIAMOND-MINING DISTRICT NORTH OF 
KIMBERLEY. 


A new diamond-mining district? is said 
1THE TEWELERS’ CircuLaR, Dec. 24, 1919. 
°Manufacturing Jeweler, vol. 66, No. 5, 
29, 1920. 
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been discovered at Tlaring, near 
in Bechuanaland, about 100 miles 
Kimberley. So great is the rush 
f prospective diggers from the Cape to the 
ned and Mozambique, and even into 
a that the Government has decided 
cmp out a township to receive the new 


community. 
OPERATIONS ON VAAL RIVER. 

A company called Deep Water Diamonds 
has been formed to recover diamonds from 
the bed of Vaal River, South Africa, by 
means of an air-lock caisson or diving bell. 
According to a description published by the 
South African Mining and Engineering 
Journal, Johannesburg, the bell of the cais- 
son has a diameter of 15 feet, giving ample 
space for several men to work. The bell 
is specially designed for working in deep 
ools and can easily be shifted from one 
pool to another, as the whole structure is 
attached to pontoons that can float in shal- 
fow water from 12 to 18 inches deep. The 
bell is lowered into the water by means of 
water ballast, and the water is displaced by 
air pumped into the bell by compressed-air 
pumps. The interior is lighted by elec- 
tricity and has a telephone and signals for 
communication. The gravel is hauled up 
by a compressed-air hoist and is handled 
by purely mechanical means once it enters 
the skip. The apparatus is designed to 
work in any depth of water less than 65 
feet; the deepest pool in the Vaal in the 
dry season is only about 30 to 40 feet deep. 
On the deck there are boilers and a steam 
turbine for driving the machinery and an 
air-compressor for supplying air to the bell. 
There is a bin to accommodate the gravel 
brought up, a trommel for cleaning and 
classifying the soil, gravitators for separat- 
ing the diamonds, and a sorting table. Pre- 
vious attempts to obtain diamonds from the 
bed of Vaal River have been made by 
means of breakwaters and suction or bucket 
dredges, but the latter method is said to 
have proved unsuccessful because the bed 
of the river is a natural concrete of bowl- 
ders and clay. Recent advices indicate that 
the idea of recovering diamonds from Vaal 
River by means of a caisson is not new. 


to have 
Taungs, 
north of 


CONTROL OF SOUTH AFRICAN DIAMONDS. 


The diamond-mining industry of South 
Africa has undergone a complete change of 
control, as is shown by the following notes 
extracted from the annual report of the 
De Beers Consolidated Mines (Ltd.) for 
1919: 

A conference of the four largest produ- 
cers of diamonds, consisting of the German 
Southwest Africa, De Beers, Jagersfontein, 
and Premier companies, met in London in 
July, 1914, with the object of regulating the 
value of diamonds to be placed on the mar- 
ket and determining the quota of each par- 
ticipant in the total annual sales. After 
long and protracted negotiations lasting 
many days an agreement was arrived at 
among the producers and terms made with 
the syndicate for the marketing of the dia- 
monds. Owing to the war all negotiations 
came to an end, but during 1916 the dia- 
mond market began to show signs of a 
return to life, and while the trade was 
slowly recovering the Union Government 


‘Min. and Sci. Press, Dec. 6, 1919. 
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decided to place.a large quantity of Ger- 
man Southwest Africa (Southwest Protec- 
torate) diamonds on the market, for which 
it called for tenders in London and on the 
Continent. The syndicate, feeling that if 
those goods were forced on the dealers 
there would be a collapse, approached the 
De Beers Co. and suggested tendering on 
joint account. The proposition was accept- 
ed, and an arrangement was made on a 
profit-sharing basis for the purchase of the 
German Southwest diamonds until the con- 
clusion of peace. In -October, 1916, the 
syndicate came to terms with the Premier 
Co. for the purchase of its output, so that 
from February, 1917, the diamonds of the 
four big producers have been sold through 
one channel. 

The prices are paid to the four producers 
in South and Southwest Africa every quar- 
ter and are based on the net average price 
realized by the syndicate for the respective 
quotas during the previous three months, 
less 5 per cent. The quotas were fixed as 
follows: 


Per Cent 
DET OUR CO ad ecirsedtnmaieicnaiieda sas 51 
Southwest Protectorate producers.... 21 
PLOHNEE Gee. rcausandis aceeedeaseles ds 18 
Jagerstontern Gos cece os cass cues 10 


NOTES ON DIAMOND MINING IN SOUTH AFRICA. 


The following is an extract from the an- 
nual report of the Department of Mines 
and Industries of the Union of South Africa 
in 1919; 

The continued increase in the price of 
diamonds, which has been most striking, has 
naturally resulted in renewed activity in 
prospecting and in the workings of alluvial 
fields. 

Although the strict control now exer- 
cised over production and sale by agreement 
between the principal producers steadies the 
market and allows of a continual enhance- 
ment of price, it may be pointed out that 
high prices have their disadvantages. In 
most commodities, in which supply and de- 
mand balance each other, the sale value of 
the commodity can not get away very far 
from the cost of production, which thus acts 
as a Stabilizer and insures a certain reason- 
able minimum below which prices can not 
readily fall. In the case of diamonds the 
sale value of the big producers is at present 
far above the cost of production. This 
large margin enables a number of smaller 
producers whose costs are considerably 
higher to work at a profit. A slight con- 
traction of the market then becomes disas- 
trous to these producers; and at all times 
the knowledge that the large producers can, 
if need be, place diamonds on the market 
at a much lower price is an element of 
danger. The security rests, of course, in 
the monopoly of control, and as long as this 
is maintained the posit‘on is safe. A fur- 
ther danger lies, however, in the possibility 
of the discovery of important new mines. 
With such great activity in prospecting as 
is now prevalent, such a discovery is by no 
means to be looked upon as impossible. It 
is unlikely that all the large diamond pipes 
already known are the only ones that exist. 
If other large and valuable pipes are dis- 
covered, they will be a disturbing element 
in the market until they also come within 
the monopoly of control. 


GOLD COAST COLONY. 
The discovery of a new diamond field in 
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the Gold Coast Colony by the director of 
the Gold Coast Geological Survey, Mr. Kit- 
son, is reported in Commerce Reports for 
December 15, 1919, which quotes a report 
published in the Gold Coast Government 
Gazette. The diamonds vary greatly in size, 
The largest found are about the size of a 
split pea; large numbers of them range in 
size from a large pinhead to a grain of 
millet; and many are still smaller. Of one 
lot of 175 stones the weight of the largest 
is about a carat; of the average stones of 
medium size 28 weigh one carat; and of 
the next grade there are 36 to the carat. 
The whole 175 stones weigh 413/32 carats. 
Many of the diamonds are beautifully per- 
fect crystals, colorless and transparent. The 
commonest forms are the octahedron and 
the rhombic dodecahedron. A few are of 
pale-yellow, blue, green, gray, and brown 
tints; others are colorless, but with small 
dark inclusions. Cleavage plates of octa- 
hedra occur in fair numbers, indicating that 
the original crystals were much larger than 
any of those found. The Board of Trade 
Journal states that their value is from $2.50 
to $3 a carat for the smaller grades, $4.25 
a carat for the medium grade, and $7.25 to 
$8 a carat for the larger grade. These 
prices are for mixed samples, including 
stones of all qualities. Some of the largest 
stones, however, are worth $17 to $19.50 a 
carat. 

More than 600 diamonds were found 
merely by panning during the time the sur- 
rounding locality was being tested with re- 
gard to the origin and distribution of the 
diamond-bearing gravels. Sufficient work 
has not yet been done to prove the economic 
value of the discovery. 


ENGLAND. 

Prior to the war the industry of cutting 
diamonds was confined almost exclusively 
to Holland and Belgium, but endeavors 
were made some years before the war to 
add diamond cutting to the other industries 
of Birmingham, England. In face of great 
difficulties the effort was continued, and 
when Antwerp fell numbers of refugees 
from among the diamond cutters of that 
city were provided with means of pursuing 
their craft in Birmingham, 

Centers for the employment of disabled 
soldiers in the diamond-cutting industry 
have also been established at Brighton, 
Cambridge, and Wrexham (Wales). 

SCOTLAND. 

It was recently reported* that a diamond- 
cutting industry was about to be established 
at Fort William, in the northwestern part 
of Scotland. The director of training, 
Ministry of Pensions, at, Fort William, is 
reported to have said that there were about 
20,000 disabled soldiers wha required to be 
retrained. Preparations for the establish- 
ment of the diamond-cutting industry are 
under way, and the plant was expected to 
be in operation early in the Spring of 1920. 

BRAZIL. 

A corporation was recently organized in 
Rio de Janeiro® to develop the diamond 
mines at Moribeca and Boa Vista, in the 
region of Diamantina, State of Minas Ge- 
raes, Brazil. 

(To be continued) 





1Commerce Repts., July 17, 1919. 
2ldem, April 3, 1919. 
3Idem, April 5, 1919. 
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Wheeler Wedding Rings 


PLAIN and ENGRAVED 


HiW 


The Wheeler Wedding Ring has long been famous 
for its durability. no less than for its beauty. 


Our special method of manufacture produces a 
perfect seamless ring and insures an absolutely 
permanent finish. 
Engraved Wedding Rings in Platinum, 18K 
Green Gold or 18K White Gold in several dis- 


ine tinctive patterns of attractive design. These 
Guarantee designs are all hand carved. Each individual 
of Quality ring possesses that artistic appearance so desir- 
able in quality products. 
Take time now to replenish this essential part of 
your stock. 
RT LEE cccccccccccccceddadaqedaesaaadsusssuuucsins 


HAYDEN W-WHEELER & CO: Yn: 
1 Maiden Lane - Factory 72 Spring Street: New YorkW 
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Ask Ten Per Cent Duty on Gems 





Committees Representing Importers and Cutters Urge Congress to Cut Present 
Tariff on Cut Stones in Half and Make Rough Free as Under the Dingley 
Tariff Law—Present High Duty Encourages Smuggling 














WasnincTon, D. C., Feb. 10.—A com- 
mittee of jewelers representing the dia- 
mond and precious stone industries appeared 
today before the Ways and Means Com- 
mittee of the House in connection with 
the proposed tariff on precious stones 
and imitation stones. The committee, 
which was sent down under the auspices 
of the American Jewelers -Protective 
Association, consisted of Roland G., 
Monroe, its president; Frank Jeanne of 
W. S. Hedges & Co., O. D. Wormser of 
Wormser & Mayers, J. S. Van Wezel of 
Ss. L. Van Wezel, and Andrew Meyer, 
president of the Diamond Cutters’ Union. 

The committee in general asked for a 
duty of 10 per cent on the cut stones 
with no duty on the rough, urging Con- 
gress to get back to the duties that ex- 
isted under the Dingley Bill and taking the 
position that this was a maximum tariff 

_ that could be collected without fostering 
illegitimate importations and strengthen- 
ing the position of the smuggler. 

The brief filed with the committee was 
as follows: 


To the Committee on Ways and Means, 
House of Representatives, Washington, D.C. 

“The Committee presenting this brief rep- 
resents approximately 90 per cent of the 
diamond and precious stone importers of 
the United States. 

“Under all tariff acts previous to 1894, 
rough diamonds were admitted free, and cut 
diamonds, pearls and other precious stones 
paid 10 per cent. 

“In August, 1894, the Wilson Bill was en- 
acted, in which rough diamonds were taxed 
10 per cent and cut diamonds and other 
precious stones 25 per cent. The 25 per 
cent rate was found impractical and during 
the time it was in force many new firms did 
a large volume of business, while old estab- 
lished houses found that they could buy 
merchandise in this market for less than they 
could import it and pay the duty. These 
conditions came about because smuggling 
positively increases in progressive ratio to 
the duty. 

“We are firmly convinced that if the pres- 
ent duty were doubled, smuggling would in- 
crease 400 per cent and that if the rate were 
cut in half, smuggling would be reduced to 
one-quarter of the present dishonest traffic; 
and as a man can easily distribute $300,000 
in diamonds or pearls in the pockets of his 
vest without even a bulge being apparent to 
the casual observer, it is at once clear that a 
high duty on this commodity is impossible to 
collect. The duty on this amount of mer- 
chandise at 20 per cent amounts to $60,000 
which large amount of profit offers a great 
inducement. 

“The Atlantic, Pacific and Gulf coast lines 
of the United States together with the Ca- 
nadian and Mexican Borders, amounting in 
the aggregate to at least 10,000 miles, give 
some idea of the almost insuperable obstacles 


to the prevention of smuggling. It is a rea- 
sonable deduction that commercial smuggling 
in our line is a very simple matter, and re- 
quires precautions entirely different from 
those used to detect irregularities in the im- 
portation of bulky goods, and one of the 
best means of protection is a low tariff. 
“Attention is also called to the fact, that 
loose precious stones once in the country 
cannet possibly be identified, which affords 
additional safety to those engaged in the dis- 
honest traffic. 
“Those best qualified to judge our trade, 
importers and cutters alike, agree that a 10 
per cent differential between cut and uncut 
precious stones is necessary in order to pro- 
vide proper wages for the skilled labor em- 
ployed in producing these goods. A differen- 
tial smaller than 10 per cent would tend to 
throw the diamond cutting industry back to 
Holland and Belgium. This would be a very 
undesirable result because the industry is 
just beginning to be thoroughly established 
in the United States. 
“In order that American lapidaries may 
be placed on the same footing as European 
competitors, rough precious and semi-pre- 
cious stones should be admitted free of duty. 
This will enable cutters here to ship to other 
markets such goods as are found unsuitable 
for this market, which, of course, cannot be 
done, if a substantial duty must be added to 
the cost of the rough material, which is the 
present situation. 
“Dealers in precious stones cannot possi- 
bly do business by samples. Therefore, they 
must actually import all the merchandise 
which they sell, and as probably 75 per cent 
of the business in the United States is sold 
on eight to 10 months’ time, the higher the 
duty, the more ready cash is required, which 
tends to reduce the volume. 
“The facts above stated prove that a high 
rate of duty on precious stones tends to 
diminish the revenue from customs and cur- 
tails profit to importers and thereby lessens 
the amount collected by the Government 
from income taxes. 
“The present tariff law was passed late in 
1913, and the proposed diamond and precious 
stone schedules were vigorously opposed by 
the most prominent interests in our trade. 
We desire to give particular emphasis to the 
opinions of the then government officials who 
were directly responsible for the collection 
of the duties levied. 
“The following named gentlemen occupied 
positions indicated and each of them ex- 
pressed the opinion based on actual experi- 
ence in office, ‘that the 10 per cent rate is as 
high as can be successfully levied and col- 
lected upon diamonds and precious stones.’ 
Collector Loeb of New York, 
F. M. Halstead, Chief of Customs 
Division, 

Supervising Agent J. E. Wilkie, 

Special Agent in charge of New York, 
M. Wheatly. 
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“The duty was fixed, however, at 10 per 
cent on rough, and 20 per cent on cut dia- 
monds, pearls and precious stones, and be- 
came effective October. 3, 1913. The new 
rate had- been in effect less than seven 
months, when the World War broke out; and 
from July, 1914, to December, 1918, condi- 
tions of travel were so hazardous that smug- 
gling operations were not important. 

“During 1919 and the first half of 1920, 
business conditions were admittedly so ab- 
normal that the period cannot be considered 
a reasonable criterion. 

“Now, however, we are approaching a re- 
turn to competitive conditions, and honest 
merchants will need and should have every 
possible protection from the government 
against smuggling. 

“We respectfully suggest that the duty on 
precious stones be the same as were levied 
by the McKinley Bill of 1890 and the Ding- 
ley Bill of 1897, rough diamonds free, cut 
diamonds, pearls and other precious stones, 
semi-precious and imitation stones 10 per 
cent ad valorem. 

“We desire to call the attention of your 
Committee to another phase of this matter, 
which has to do with the right of non-resi- 
dents under the present law, to bring in any 
amount and kind of personal effects without 
the payment of duty. We are reasonably 
sure that lots of jewelry of large value have 
been brought in under this clause and sold 
within a short time. 

“We see no reason why merchandise, even 
if entered as personal effects should not pay 
duty when sold, at the same rate paid by 
regular importers on the same class of goods, 
and to that end respectfully suggest that 
Congress change paragraph 642 in the pres- 
ent Tariff Act to the end that jewelry 
brought in as personal effects by non-resi- 
dents should be subject to duty when sold 
by them in this country. 

“The American Jewelers’ Protective Asso- 
ciation will, if requested, cheerfully co-oper- 
ate with Congress for the purpose of fram- 
ing suitable legislation.” 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week Ended Feb. 11, 1921. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $804,579.18 
Gold bars paid depositors............ 104,120.31 
TOM Sit tticceesedsagsedauesae $908,699.49 
Of this the gold bars exchanged for gold coin 
are reported as follows: 


Date. Exchange. 
DON A teedioces cceesocguaseduamanas $232,879.82 
DO Eioc ccc accdcteisdeqesenseaeaes 226,630.39 
(E.R er Re MP MES Urns ae 126,927.81 
POU AO 2 SMatirwriadactennsatawaeees 127,901.06 
OER Sie mck c date encapemetes aeeee 90,240.10 

$804,579.18 








Several new students have entered the 
Bowman Technical School at Lancaster, 
Pa. Among them are L. H. Aungst, with 
George - K. Murray, Johnsonberg, Pa.; 
Lester M. Miller, Reading, and Frank L. 
Grumbrecht, .Philadelphia. Percy Clark, 
Oklahoma City, Okla., a Government voca- 
tional student, has finished his course and 
returned home, where he will engage in 
business for himself; Recent visitors to 
the school of former students there were 
A. J. Casebeer, son of Jeweler P. L. Case- 
beer, Somerset, Pa., and Harvey E. Stahl, 
a jeweler of Somerset. 
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Gold Tax 





Representatives of Jewelers’ Vigilance Committee Appear Before Sub-Committee of the House 
and Present Arguments Against McFadden Bill Which Seeks to Give Gold Miners a Bonus 
of $10 an Ounce to Be Collected on the Sale of Gold in the Arts—Important Argu- 
ments by Noted Economists Against the Measure Introduced at the Hearing and 


Bill Is Attacked from Many Angles 


Jewelers Make Strong Fight Against 














WASHINGTON, Feb. 9.—With Representa- 
tive Charles B. Timberlake presiding, a sub- 
committee of the Ways and Means Com- 
mittee, yesterday heard arguments against 
the McFadden bill providing for an excise 
tax of $10 an ounce on gold. The oppo- 
nents of the bill were given an exhaustive 
hearing 37 pages of testimony being given 
by the various witnesses. The delegation 
opposing the bill made a favorable impres- 
sion upon the subcommittee, which proba- 
bly will be reflected when the subcommittee 
reports to the main comnnittee. 

The first witness was G. H. Niemeyer, 
representing the Jewelers’ Vigilance Com- 
mittee, which acted for the jewelers’ in- 
dustry during the war and which appeared 
before the committee at the hearing last 
May in opposition to the McFadden bill. 
Mr. Niemeyer also represented the Gold 
Leaf Manufacturers’ Association and the 
Gold Pen Manufacturers’ Association. 

“The first point. that I would like to call 
to your attention,” said Niemeyer, “ in refer- 
ence to the McFadden bill is the fact that 
any justification there may have been for 
the passage of this bill has now disappeared 
to a very large extent. The war resulted 
in the raising of prices of all commodities 
used by the miners and also increased the 
demand for luxuries. The nation is read- 


justing itself to conditions very definitely. 


at this moment. For example there is a 
very definite trend in the fall of wholesale 
commodity prices.” 

Representative Garner wanted to know if 
Niemeyer anticipated a return to prewar 
level prices, and the latter said it was a dif- 
ficult question to answer. “Well, do you 
think the dollar will ever be worth as much 
again in purchasing power as it was before 
the war,” Garner asked. Niemeyer replied 
that the trend of prices is downward. 


“There is a very definite trend in the use , 


of gold in the arts right at this moment,” 
said Niemeyer, “and while the consumption 
last year was equal to that of 1919, the trend 
after the end of the year was very definite. 
For example, the United States Assay 
office in New York city alone, the withdraw- 
als from that office for the last three months 
of the year were practically 43.8 per cent 
less than the average monthly withdrawals 
for the first three months of the year. 

The figures available for January indicate 
that the withdrawals of the month were only 
46 per cent. of the withdrawals of January, 


1920. 


Mr. Niemeyer touched on the opportunity 
for fraud that the bill would give to the 
unscrupulous mine owner who might see a 
profit in “finding” gold in his mine that had 
already been in coinage or in the industries. 
In answer to Mr. Garner’s questions, he 
said that the jewelry trade was using less 
and less gold as time went on and then 
went on to explain briefly that the bill as 
drawn was not a workable one and was 
replete with imperfections. 

Mr. Niemeyer answered a large number 
of questions to the members of the commit-~ 
tee in regard to the various reports that 
have been made against the bill and stated 
that all these were printed in full in the ex- 
hibits which they presented. He also quoted 
from the President of the Middle Mines As- 
sociation to the effect that the latter did not 
expect the McFadden bill to pass and that 
gold was rapidly rising in value all over 
the world. He ended by telling the com- 
mittee that they had with them Prof. E. W. 
Kemmerer of Princeton University and told 
of the important work Prof. Kemerer had 
done in the past for the Government in con- 
nection with financial matters, saying that 
the committee had called in Prof. Kem- 
merer because he had already made a study 
of the McFadden bill. 

The next witness before the committee 
was Morris L. Ernst of Greenbaum, Wolff 
& Ernst, counsel for the Jewelers’ Vigilance 
Committee, who went into the question of 
constitutionality of legislation regarding 
subsidies and bounties, stressing the point 
that Congress had only power to tax fo 
raise money for the public welfare and not 
to benefit individual interests. He reviewed 
some of the legislation of the past and an- 
swered a number of questions of the com- 
mittee members particularly those of Mr. 
Garner, who, in the course of his remarks 
said, that he could not get it in his mind 
how it is “good business to tax some par- 
ticular one and give it to another.” Mr. 
Garner did believe in the right to tax 
an industry when that tax went into the 
Treasury. 

Counsellor Ernst was followed by Prof. 
Kemmerer who proved to be the chief wit- 
ness at the hearing. Prof. Kemmerer made 
a long statement to the committee going into 
the value of gold and its relation to the cost 
of living, taking it up both from the mining, 
national and international standpoints. The 
trouble, he said, was that we take the view 
that it is a national question only, but as 
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gold is produced mainly outside of the United 
States, the question is distinctly an interna- 
tional one and its value depends on the 
world market. He gave the committee a 
brief dissertation on the economic side of 
the question and offered most important 
facts in regard to the production and con- 
sumption of gold, its relation to interna- 
tional trade and_ international credit, the 
facts as to the total supply of monetary gold 
and of the various countries and its rela- 
tion to business. 

Prof. Kemmerer answered many ques- 
tions of the Congressmen on the committee, 
particularly those of Mr. Garner, who 
wished more details as to some of the points 
touched upon. The witness exhibited a chart 
showing the range of prices in England for 
about 100 years and their relation to gold 
production and gold legislation. 

Prof. Kemmerer’s discourse continued 
throughout the morning and at the beginning 
of the afternoon session and was a severe 
arraignment of the entire basis on which 
the McFadden bill was predicated. He 
showed that it would not accomplish the ob- 
jects claimed to be desired in strengthening 
of the gold reserve, but on the contrary, 
would have a deleterious effect on the gold 
standard, on finance, on commerce and on 
on industry. He showed that if it accom- 
plished its object to the extent of reviving 
of gold mining to pre-war normal conditions, 
it would mean a bounty to be paid by. the 
United States of about $49,000,000 to the 
miners; whereas the manufacturers of using 
gold would pay a tax of but $16,000,000 and 
there would be a charge on the Treasury of 
$33,000,000 a year. The tax, he said, would 
be paid by America but the additional gold 
produced would be distributed over the en- 
tire world unless there was an embargo on 
gold which was not proposed and would not 
be considered. 

He pointed out that the prices of com- 
modities were going down and that they 
were losing their markets; whereas the gold 
market is as good as ever and the price is 
standard; that these conditions will continue 
to give a larger and larger margin for the 
gold mining and as the prices and costs of 
living go down, the inducement to mine gold 
will grow greater. In answer to a question, 
he said, wages are the last to go up and 
the last to come down. 

At the end of Prof. Kemmerer’s testi- 
mony, Mr. Niemeyer said that the Jewelers’ 
Vigilance Committee would like to submit 
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rt memorandum or brief covering the 
nts in the matter and a series 
including the report of Prof. 
Kemmerer, the report of the Committee of 
the Bankers’ Association, the letters of the 
Secretary of the Treasury and the report of 
the Treasury’s gold committee, etc. 

Chairman Timberlake then asked Mr. Ma- 
rion, representing the gold pen manufac- 
turers if he did not desire to be heard but 
both Mr. Marion and Mr. Scardfield, repre- 
senting the Gold Leaf Manufacturers’ Asso- 
ciation, said that they had nothing to add 
to the case presented by Mr. Niemeyer and 
Mr. Ernst. 

When the jewelers had finished their side 
of the case, Lewis T. McFadden, congress- 
man from Pennsylvania and author of the 
McFadden bill, said he desired to ask Prof. 
Kemmerer a few questions and have a.few 
matters put on record. Among the latter 
was a letter which he had sent Chairman 
Fordney of the Ways and Means Commit- 
tee in regard to the proposed amendments to 
the McFadden Bill, and his own reply and 
analysis of the report of the American 
Bankers Association’s committee, which re- 
port was unfavorable to the bill and was in- 
troduced by the jewelers. He then made a 
statement on the constitutionality of the bill 
and asked permission to file a brief on this 
subject. 

Congressman McFadden also asked the 
committee to permit him to include in the 
record a large number of letters and en- 
dorsements of his measure from various as- 
sociations of the west, many of them min- 
ing, some of Chambers of Commerce and 
a few of them banking. 

Mr. McFadden then asked Prof. Kem- 
merer a large number of questions in re- 
gard to gold standard, the gold reserve, the 
conditions producing high prices, etc., in the 
course of which the professor’s answers in- 
dicated that he thought there was too much 
gold in the world today. The main thing, 
said Prof. Kemmerer, is a stable currency. 
We do not want prices rapidly rising or 
falling if we can avoid it. Prof. Kemmerer 
went on to describe the effects of gold in- 
flation and of paper money inflation and gave 
the committee a large amount of information 
on the fundamental principles of values of 
currency, of credits and of prices. 

In answer to a question on the statement 
made by the McFaddenites that the standard 
price of gold has “practically given the 
jewelers a bounty,” he said, that the fact 
that gold had not risen in price produced, 
was no subsidy to the jewelers. The price 
of jewelry goes up only as far as the price 
of labor is: concerned and therefore not as 
rapidly as the prices of other articles. 

At another time, he said, that gold dif- 
fered from everything else in the American 
market in two particulars: The man who 
produces it has a guaranteed market for 
every ounce he produces, the mints are al- 
ways open and readv to give him $20.67 
for every ounce, so that his market is un- 
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limited and the price is fixed. No other 
commodity has that advantage. The only 


variation in the miner’s profit is that which 
comes from the cost of production. 

The last witnesses before the committee 
were H. N. Lawries, an economist con- 
nected with the American mining concerns 
and J. F. Galbreath, secretary of the Amer- 
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ican Mining Congress, both of whom gave 
statements ‘more or less favoring the bill. 

The exhibits which were presented to the 
committee by the representative of the 
jewelers, included: 

Exhibit 1: The report of the special 
Gold Committee to the Secretary of the 
Treasury, in Feb., 1919, which came to the 
conclusion that there was no need for arti- 
ficial stimulation of gold production, and it 
was, therefore, the judgment of the com- 
mittee that no steps should be taken by 
the Government to stimulate or promote 
the production of gold. 

Exhibit 2: The letter from the Secretary 
of the Treasury to Representative Fordney, 
April 9, 1920, stating that the Treasury 
Committee was very much opposed to the 
McFadden Bill; was opposed to subsidies 














G. H. NIEMEYER, CHAIRMAN OF JEWELERS 
VIGILANCE COMMITTEES SUB COM- 


MITTEE ON GOLD. 
in general, and particularly opposed to sub- 
sidizing the gold mining industry. 

Exhibit 3: The report of the Secretary 
of the Treasury for the last fiscal year 1920, 
stating that the Treasury is opposed to the 
McFadden Bill, believing that the conclu- 
sions of the Gold Committee are sound and 
that it would be improper to subsidize the 
gold mining industry. 

Exhibit 4: The memorandum on the 
McFadden Bill, by Edward R. Seligman, 
Ph.D., LL.D., and McVickor, Professor of 
Political Economy at Columbia University, 
former president of the American Economic 
Association and former president of the 
National Tax Association, in which Pro- 
fessor Seligman analyzes the whole situa- 
tion and comes to the conclusion that from 
every point of view it would seem that the 
proposed tax is inadvisable. It is based on 
an erroneous analysis; is unnecessary; 
would be injurious in its operations, and it 
would sin against the cardinal principles 
of taxation. 

On the question of the premium on gold 
production Professor Seligman’s memo- 
randum says that there is no valid public 
interest in the question of gold production 
in any particular country to warrant 
special favors being shown to gold mining 
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by the Government. As to the effect of the 
subsidy on gold, Professor Seligman says 
that if the subsidy would really increase 
gold reserves, as claimed, it would bring 
about a new period of inflation and would 
sooner or later inevitably produce its neme- 
sis in the shape of a crisis; that it would 
interfere with the maintenance of the free 
gold markets, one of the fundamental points 
in the existence of the gold standard; that 
it would naturally betoken some doubt on 
the part of the Government as to its ability 
to maintain the gold standard and that the 
suspicion thus engendered would operate to 
terminate abruptly the development which 
is now proceeding apace and which is tend- 
ing to make New York a real international 
monetary center. 

In conclusion he pointed out that the 
present movement to subsidize gold mining 
is essentially similar to that of almost a 
generation ago to subsidize silver mining; 
that it would be deplorable in the extreme 
if Congress were to be misled by specious 
arguments into accepting a proposition the 
condemnation of which by impartial and 
unprejudiced authorities has been so pro- 
nounced and so unanimous. 

Exhibit 5 was a memorandum concern- 
ing the McFadden Bill, by E. W. Kem- 
merer, Professor of Economics and Finance 
at Princeton University and an economist 
and financial expert of international repu- 
tation. Professor Kemmerer’s brief was 
much more elaborate than his testimony 
and went into the gold situation and gold 
production from the earliest times. Among 
the points emphasized were the following: 

“The value of gold is expressed in the 
purchasing power of gold over goods (in- 
cluding services), that is, in the price level, 
and it rises ‘and falls as the price level falls 
and rises, thereby varying as the reciprocal 
of the price level. 

* ok * 

“The supply of gold at any particular 
time being an accumulation of ages is only 
slightly affected by the cost of production 
at the time. The value of gold responds 
very slowly to changes in cost of produc- 
tion. 

** * 

“The forces determining the value of gold 
are international in their operation; the 
market for gold is a world market, and all 
problems concerning the value of gold must 
be studied in the light of the world’s sup- 
ply of gold and the world’s demand for gold. 

x ok x 

“A rising price level which results in 
increasing costs for the production of gold 
and therefore decreasing profits for gold 
producers is the natural economic force 
that reduces the production of gold when 
gold is being produced in excess relative 
to other goods; and a falling price level 
which results in decreasing costs for the 
production of gold and therefore in increas- 
ing profits for gold producers is the natural 
economic force that increases gold produc- 
tion when the gold supply is deficient rela- 
tive to the supply of other goods. Upon 
these forces gold standard countries chiefly 
depend for the stabilization of the gold 
unit of value. 

* * * 

“The stimulation of gold production in 
one country by means of a bounty of the 
type proposed would fly in the face of the 
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| economic forces upon which 
indaid depends for the stabilization of 
the 


the gold standard. * 


unty would be an assumption 
the part of the United States of the 
ous task of increasing within a short 
ate of time the world’s marketable gold 
ie including gold coins, to such an ex- 
spe materially to reduce (or hold down) 
of gold. 

x/ * 


“Such a bo 


the world value . 


“[nasmuch as according to the McFadden 
pill the bounty would have to be paid 
whether the tax provided an adequate reve- 
nue or not, the bounty would probably fall 
to a substantial extent on the general reve- 
nues of the Government. To the extent 
that. the proposed bounty and tax should 
accomplish their alleged chief object, name- 
ly, the strengthening of gold reserves 
through the stimulation of gold produc- 


tin and through the reduction of the flow 


of gold into the industrial uses, to that same- 


extent would they increase the financial 
burden placed upon the Federal Govern- 
ment; for the more gold produced the 
larger the amount of bounty the Govern- 
ment would have to pay; but the less gold 
that goes into the industrial uses the less 
revenue would the tax yield. 
i * 4 

“The tax would be paid by Americans, 
but the additional gold produced under the 
stimulus of the bounty would be distributed 
over the entire world. 


A LET-ALONE POLICY RECOMMENDED 


The difficulties so far as they are real 
that the McFadden Bill seeks to remedy 
are at present being remedied by our already 
rapidly falling price level; in other words, 
by the present rapidly rising value of gold. 
Natural economic forces will probably solve 
the problem in the near future if they are 
let unhampered to do their work.” 

Exhibit 6 was the report of the Gold Com- 
mittee of the American Bankers’ Associa- 
tion condemning the McFadden Bill, which 
has already been published in THE JEWEL- 
ERS’ CIRCULAR, 

Exhibit 7 was the opinion of Greenbaum, 
Wolff & Ernst, counsel for the Jewel- 
ers’ Vigilance Committee as to the con- 
stitutionality of the McFadden Bill. This 
opinion reviews the leading cases on the 
subject of taxation and, in the opinion of 
the counsel, these decisions show conclu- 
sively that the courts condemn any subsidy 
providing for the payment to private indi- 
viduals or individuals of public funds. This 
is because the fundamental principle of tax- 
ation is that it should be imposed only for 
public purposes; therefore, subsidies to en- 
courage special industries have been held 
invalid. 

The Jewelers’ Brief 

The memorandum or brief submitted by 
the Jewelers’ Vigilance Committee, Inc., to 
Committee on Ways and Means in opposi- 
tion to McFadden bill (H. R. 13201) reads 
as follows: 

INTRODUCTION 

The purpose of the bill as stated in the title is: 

“To provide for the protection of the mone- 
tary gold reserve by the maintenance of the 
normal gold production of the United States to 
Satisfy the requirements of the arts and trades, 


by imposing an excise upon all gold used for 
other than monetary purposes, and the payment 


THE JEWELERS’ 


CIRCULAR 


of a premium to the producers of newly mined 
gold, and providing penalties for the violation 
thereof.” 


This proposed legislation, if enacted, will op- 
erate in the following manner: 

(1) A tax of approximately 50 per cent. will be 
levied on all gold used in manufacture or in the 
arts, irrespective of whether the gold taxed was 
mined during the current year or decades before. 

(2) There will be paid over to every person or 
corporation producing newly mined gold from any 
mine within the United States, a subsidy equal 
to the sum of Ten Dollars, or approximately 50 
per cent., for every ounce of fine gold mined and 
delivered to the United States Mint. 

In other words, this proposed legislation not 
only contemplates a subsidy to mine owners, but 
makes such subsidy conditioned upon a tax levy 
on certain arts and industries. 

On June 1, 1920, the Jewelers’ Vigilance Com- 
mittee, Inc., submitted to the Committee on Ways 
and Means a memorandum in opposition to the 
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McFadden Bill. Our memorandum at that time 
included a statement of the Secretary of the 
Treasury condemning the McFadden Bill, and a 
well reasoned report of the Special Gold Com- 
mittee appointed by the preceding Secretary of 
the Treasury, Mr. McAdoo, likewise opposing any 
artificial stimulation of gold production. Since 
that time there has been a change in general con- 
ditions which greatly affects the questions here 
involved and which, we believe, removes any jus- 
tification whatsoever for the passage of this bill. 
Since then there have also been prepared certain 
other reports bearing on this situation, all dis- 
approving the measure. ; 


The American Bankers’. Association appointed 
a committee of eminent bankers to examine into 
the merits of the McFadden Bill. This was com- 
posed of George M, Reynolds, chairman, president 
of the Continental and Commercial National Bank 
of Chicago; Lawrence E. Sands, president of the 
First National Bank of Pittsburgh, and A. Barton 
Hepburn, chairman of-the Advisory Board of the 
Chase National Bank, New York. These eminent 
bankers, being absolutely disinterested in any in- 
dustry to be injuriously affected by the bill, filed 
a unanimous report condemning the bill, conclud- 
ing with the statement: “It would aggravate the 
very conditions which it seeks to remedy.” (Page 
79.) 

As a clear understanding of the McFadden Bill 
requires a consideration of certain basic under- 
lying principles, the Jewelers’ Vigilance Committee, 
Inc., has secured memoranda from two of Amer- 
ica’s leading economists. These are Professor E. 
R. A. Seligman, Ph. D., LL. D. of Columbia Uni- 
versity, formerly president of the American Eco- 
nomic Association, and one of the best known 
economists in the country; and Frofessor E. W. 
Kemmerer, Ph. D. of Princeton University, a 
recognized expert on all economic matters, espe- 
cially those relating to gold reserve, trend of 
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prices and _ international economic _ situations. 
These gentlemen have considered this question 
independently, but have united in their thorough 
disapproval of the bill. 

A legal opinion as to the constitutionality of 
the proposed law is also included in the exhibits. 
This opinion; cites numerous cases in which the 
courts have uniformly condemned a subsidy and 
clearly show that the proposed legislation is un- 
constitutional, 

All the reports referred to, will be found in 
the exhibits submitted herewith for the convenience 
of your committee. We respectfully urge the care- 
ful consideration by your committee of the re- 
ports contained in the exhibits which have been 
prepared by wholly disinterested persons, of un- 
questioned standing who uniformly condemn the 
bill. 

It is not our intention to elaborate in any way 
on the arguments presented by the eminent bank- 
ers, economists and mining engineers but we be- 
lieve it will not be amiss to set forth briefly some 
of the main points which we consider controlling 
and to refer to the opinions of the experts in 
reference thereto. 


POINT 1 
Any possible justification for the passage 
of the McFadden bill at the time of its in- 
troduction has long since disappeared. 


The proponents of this bill seek to justify it on 
the ground that there has been a decreased out- 
put of gold in the United States and an increased 
use of gold in the arts. 

At- the outset, it must be borne in mind that 
the decreased output of gold was a direct result 
of the war. Scarcity and consequent high price . 
of labor and of explosives and other materials 
used in gold mining were caused solely by war 
conditions. Likewise, the increased use of gold 
in industry was a direct result of the war. This 
is true in the first place because of the extrava- 
gance following the war and in the second place 
because of the rise in prices due to abnormal con- 
ditions. Rise in prices, in general, means that 
the value of commodities has increased in the 
terms of gold and that the value of gold has fallen 
in terms of commodities, and it therefore becomes 
comparatively cheap to purchase articles made 
of gold (pages 13, 67). It is quite apparent that 
a return to normal would have the effect of alter- 
ing this condition and the facts prove that this 
is exactly what is happening now. 

The figures which the proponents of the bill 
were alarmed about in 1919 were that the output 
for the year in the United States fell to $60,333,- 
400. However, the gold market is an interna- 
tional one, and local production is an insignificant 
factor. The important question relates to the 
world’s gold supply. This is what really affects 
the gold reserve. During the year 1920, the stock 
of gold in the United States was actually in- 
creased instead of decreased. In 1920, the ex- 
ports of gold from the United States amounted 
to $322,100,000 and the imports amounted to 
$428,700,000. Of the importations of gold a sum 
in the neighborhood of $100,000,000 consisted of 
gold held for the account of the United States 
abroad. 

Likewise, the change in economic conditions is 
influencing the use of gold in the arts. This is 
natural and to be expected. The average monthly 
withdrawals from the Assay Office in New York 
gives us the key to this situation. The with- 
drawals from the New York office represent ap- 
proximately 85 per cent. of the nation’s with- 
drawals and show that during the Jast three 
months of 1920 the withdrawals were 43.8 per 
cent. less than the average monthly withdrawals 
during the first three months of the same year. 
This is true despite the fact that the industrial 
consumption of gold is usually much greater dur- 
ing the last quarter because of demands of the 
holiday seasons, etc. 

Moreover, it is quite apparent that this situa- 
tion is rapidly regulating itself at an even greater 
rate than these figures indicate. The fall in 
prices of commodities during the year has been 
tremendous and this fall in prices, including wages, 
is progressing even more rapidly. (Page 45). 

We have here a practical illustration of the 
automatic regulator which is constantly at work 
in fixing the supply of gold. This is discussed 
at length in the memoranda of Professors Selig- 
man and Kemmerer. This condition was recog- 
nized by the British Treasury Committee and its 
report in 1919 emphatically registered its disap- 








98 THE JEWELERS’ CIRCULAR February 16, 1921: 


— 


Established 1860 

















| 
EICHBERG & CO. 


Importers and Cutters of 


DIAMONDS 














CUTTING WORKS OFFICE 
155-157 Summit Street 65 Nassau Street 
NEWARK, N. J. NEW YORK 
































Wm. S.hedges&Cn. 


IMPORTERS OF 


DIAMONDS 


ay 


FRANK JEANNE, President "he 

c. L. BLEECKER, Vice-president VOM 

DANIEL PRICE, Secretary ° ESTABLISHED 1878 
WM. C. GRUNER, Treasurer INCORPORATED 1911 

















ESTABLISHED 1860 


SAUNDERS, MEURER & CO. 


Diamond Cutters 
IMPORTERS OF 


Pearls, Emeralds, Rubies, Sapphires 
522 FIFTH AVE., NEW YORK 


PEARL NECKLACES 


GEM BRILLIANTS FANCY SHAPED DIAMONDS 


























J 





ae |6|Ce. 











February 16, 1921. 


oval of any legislative interference with the 
o ‘ 
roduction of gold. 

P e report submitted to the Secretary of the 


ot by the Special Gold Committee appointed 
im, said: aA 
by he cessation of hostilities has radically 


changed this situation, and, with _the change 
in the situation, any need of particular effort 
to promote or stimulate our gold production 
which may have existed has ceased. There is 


now no danger of an impairment of confidence.” 


age 6). - 
y _ oe pointed out that normal conditions 


would soon follow, saying: mt 

“Under these circumstances, there is in our 
opinion no need for artificial stimulation of 
gold production. Not only has any need there- 
for passed, but there have come into operation 
causes that will in due time restore all indus- 
try, including the mining of gold, to a normal 
basis. Gold mining will then become again 
normally profitable and respond automatically 
to normal stimuli.” (Page 7). 

Present conditions have taken just this course 
and now even a leading representative of the 
gold miners realizes this. Mr. H. L. Slosson, of 
Nevada, who is prominent in mining affairs and 
president of the Middle Mines Association, and a 
member of the American Institute of Mining and 
Metallurgical Engineers, is quoted as saying: 

“J do not expect the McFadden Bill to pass 
Congress. It is generally opposed by the bank- 
ing interests, from one end of the country to 
the other, and their opposition would be suf- 
ficient, even though the farmers and manufac- 
turers did not join them. 

“The fact is not so important as it might 
seem to the gold mining industry. 

“The most important and outstanding fact is 
that gold rapidly is rising in value all over the 
world, for it’ is an axiom of political economy 
that as prices fall, gold rises; and as prices 
rise, gold falls. 

“The last few years have been crucial for the 
gold producer, but the tide has turned with a 
rush and the gold miner is coming into his 
own.” 

The industrial use of gold is rapidly decreasing 
to the pre war level, the cost of production, in- 
cluding labor and commodities, is declining and 
the difficulties pictured by the mining interests 
have disappeared to a great extent. Before long 
gold mining will again be restored to its former 
enviable position of substantial profits with an 
unlimited and constant market. 


POINT II 


The McFadden bill attempts to protect 
the gold reserve “by the maintenance of the 
normal gold production in the United 
States.” This overlooks the fundamental 
principle that the maintenance of a national 
gold reserve depends upon international, not 
national, factors. 


The gold reserve of a single nation must be 
considered from an international point of view. 
It is self evident that the gold supply of the 
world is the result of the accumulation of the gold 
production of the past ages. The very fact that 
gold is durable is the reason for its use as the 
monetary basis. 

The statements made by the proponents of this 
measure that gold is consumed, are clearly over- 
statements, for although gold is used in the arts, 
only a negligible percentage is ever destroyed or 
consumed and much of the gold in the market 
today was produced before the Christian Era. 
It is impossible therefore to conceive of any line 
of reasoning which would substantiate the state- 
ment made by the gold mining interests that the 
gold reserve is vanishing. The stock of monetary 
gold in the principal countries of the world as 
estimated by the United States Director of the 
Mint, (Page 41), for the year 1913, the last year 
before the war, was in excess of 8 billion dol- 
lars. The estimated gold production of the world 
for that year (the third largest production of any 
year in history up to that time) was approximately 
450 million dollars or less than 6 per cent. of 
the total stock of monetary gold in these countries. 
For the year 1919 the world production of gold 
as estimated by the Director of the Mint, was less 
than 5 per cent. of the total world gold stock. 
Naturally every year the annual production must 
represent a smaller percentage of the accumulated 
stock than it did the year preceding. The pro- 
duction of new gold in the United States, at its 
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height was less than 1 per cent. of the total 
world’s supply (Page 53). The gold used in the 
arts in this country in the year 1919 amounted 
to less than 1 per cent. of this country’s gold 
reserves. This infinitesimal drain cannot be con- 
sidered as having any importance whatsoever. 

The market for gold is a world market, as gold 
is the money of international trade. With it trade 
balances are settled and the shipment of gold 
from one country to another for that purpose has 
a far more direct and appreciable effect on an 
individual nation’s gold supply than either the 
national production of new gold or the national 
use of gold by the arts and industries. In this 
connection, it is interesting to note the relation 
of the imports.of gold to the United States for 
the year’ 1920, compared with the exports of gold 
from the United States during the same period. 

As a matter of fact this nation today holds 
approximately 36 per cent. of the entire gold 
supply of the world. The relation of domestic 
production of new gold, and domestic use of gold 
by the arts, to the total world supply of gold shows 
how insignificant would be either an artificial 
stimulation of gold production or an artificial re- 
duction of use of gold in the arts. Even assuming 
that the McFadden Bill would accomplish an in- 
crease in the domestic production of new gold, it 
is evident that the measure as proposed would be 
placing this Government in the position of paying 
a bounty for the benefit of the rest of the nations 
of the world, and would make the United States 
assume the burden of the entire world. 

The report of the Committee of the American 
Bankers’ Association, points out (Page 67): 


“If at any time the banking situation calls 
for more gold in the United States, we can 
purchase it in the international gold markets 
far more cheaply than we can obtain it by the 
doubtful method of an expensive bonus on new 
gold produced in the United States, which 
could at best make a difference of only two or 
three tens or millions per annum.” 


Moreover, it must be remembered that with the 
gold standard, there is an automatic, regulator 
at work. The rise of prices of recent years was 
primarily due to the abnormal conditions of the 
war. Over long periods of time, however, fluctua- 
tions in price levels are due directly to relative 
alterations in the supply of gold. In proportion 
as prices rise, gold mining becomes unprofitable 
and there is a natural relative falling off in the 
production of new gold. With this dropping off 
in the supply, prices begin to fall and as prices 
recede, gold mining becoming more profitable and 
production of gold increases, as a result of this 
automatic regulator. This is clearly protrayed in 
the lucid statements of Professors Kemmerer and 
Seligman. We furthermore urge an examination 
of the charts contained in the exhibits submitted 
herewith. 

This automatic regulator has already commenced 
to work (See Point I). Falling prices translated 
into costs of production, have led to the stimula- 
tion of gold production. Artificial interference 
with world-wide economic forces, is tremendously 
dangerous. The problem should be allowed to 
adjust itself by natural causes. The maintenance 
of the gold standard depends upon the absence of 
legislative interferences. 


POINT III 


If the McFadden bill becomes law it will 

(a) Debase the gold standard; 

(b) Create an indefinite, increasing drain 
on the United States Treasury; 

(c) Invite fraud on a tremendous scale; 
and, 

(d) Encourage the wasteful dissipation 
of the nation’s supply of gold ore. 


The very first requisite of the maintenance of 
the gold standard is that there must be no inter- 
ference with its supply. “Any artificial induce- 
ments to increase the quantity of gold will pro 
tanto endanger its use as a standard” (Page 26). 
A subsidy would interfere with the maintenance 
of the free gold market, which up to the outbreak 
of this war was the pride of all the leading com- 
mercial countries. The regrettable departure of 
some nations from the gold standard through the 
necessities of the late war should not be followed 
as an example by this nation. The United States 
has acquired an enviable position since the war 
and is on the way to becoming the world’s finan- 
cial center. The financial structure, however, is 
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so sensitive, that the least interference with it is 
apt to alter the entire situation. The grant of 
a subsidy to gold mines would show doubt on our 
Governmént’s part as to its ability to maintain 
the gold standard and would arouse suspicion in 
foreign markets. This would abruptly terminate 
the development which is now rapidly proceeding 
and the possibility of the United States becoming 
the international monetary center (Fage 32). 

In the opinion of the Committee of the American 
Bankers’ Association, this danger to the mainte- 
nance of the gold standard is the greatest objection 
to the bill (Page 72). It states that at present 
the world regards our dollars as good as gold and 
that our offer to pay a premium for the produc- 
tion of gold would raise a doubt as to their value. 
It therefore states that 


“Action of the kind proposed by the United 
States would be a red flag to the commercial 
world. The passage of the McFadden Bill, in- 
stead of strengthening confidence in the posi- 
tion of the United States, would weaken it; it 
would be considered a confession of weakness. 
The McFadden Bill should be opposed by every 
wellwisher of this country’s credit and commer- 
cial and financial prosperity” (Page 73). 


As further stated by Professor Kemmerer in his 
memorandum (Page 57): 


“Creditors having contracts payable in gold 
may perhaps reasonably be expected to have 
assumed the risks of the fluctuations, that should 
take place during the period of their contracts, | 
in the value of gold from natural causes, but 
they may not be reasonably expected to have 
assumed losses resulting from legislation delib- 
erately planned to push down or hold down the 
value of gold.” 


The McFadden Bill provides that the bounties 
to the gold mining companies would have to be 
paid even if the tax received from the usérs of 
gold would be insufficient to meet the amount of 
the bounty. If the bill were to accomplish its 
purpose a two-fold effect would result. The 
amount of new gold mined would be increased 
and the amount of gold used in the arts would be 
decreased. In terms of Government revenue and 
disbursement this would mean that the subsidy 
paid to the gold mining corporations would in- 
crease while the revenue received from the arts 
and industries using gold would decrease. The 
difference between this income and disbursement 
would have to come from the general Treasury. 
It is, of course, impossible to ascertain in advance 
the amount ‘ which the Government would be 
committing ‘ self through the enactment of any 
such measure. Aside from the fact that this 
amount would annually reach a substantial figure 
far in the millions,—its very indefiniteness raises 
a real criticism. The figures for 1918 clearly show 
that under this bill the Government would have 
been compelled to raise through general taxes, 
over and above the special tax to be levied upon 
the users of gold, a sum in excess of 32 millions 
of dollars in order to pay (to the gold miners) 
the contemplated bounty (Page 61). Only if all 
of the new gold annually produced is used in the 
arts, would there be no drain on the general 
Treasury of the United States. In so far, as this 
legislation would increase the production of new 
gold, and decrease the use of gold in the arts, 
would it be necessary to pay the bonus created 
by such differences from the general Treasury. 

In so far as the payment of a subsidy to gold 
mining corporations is an inducement to accom- 
plish increased production, just so great would 
there be a corresponding inducement to estab- 
lish fraudulent claims for the substantial bounty 
to be paid by the Government. A bounty which 
would make new gold worth $30.67 an ounce in 
the hands of the producer, while old gold is only 
worth $20.67 an ounce, would be a powerful stim- 
ulus to fraud. Fraudulent practices to this end 
would be easily carried on and extremely diffi- 
cult to detect. The individual prospector would 
promptly see the advantage in “mining the 
bounty.” And “mining the bounty” would become 
an important American industry. (Page 58.) 

The twenty dollar gold piece would be worth 
approximately thirty dollars if fraudulently put 
through as new gold. If it were conceivable that 
a plan could be devised to distinguish new gold 
from old gold, there would be a faint hope of 
preventing fraudulent claims for the bounty. A 
50 per cent. profit is substantial and most inviting 
for “salting” gold ores with gold pieces. 

The bounty as contemplated would doubtless 
yield enormous profits to the most productive 








100 * THE JEWELERS’ CIRCULAR February 16, 1921, 


GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 











Importers of 


Pearls, Diamonds and Other Precious Stones 





Pearl Necklaces 



































‘DIAMONDS 





‘* AMSTERDAM 6 TULP STRAAT In gomar Golds mith ei Co. 


ANTWERP 42 RUE SIMONS vo BROADWAY, NEW YORK. 











CROSSMAN COMPANY 


Makers of Artistic Pearl Jewelry 


Oriental Pearl NecKlaces 
Seed Pearl NecKlaces 
Baroque Pearl Ear Studs 


3 MAIDEN LANE NEW YORK 


























February 16, 1921. 


mines, many of which are still on a good paying 
var Id naturally encourage all producers to 
= “ richest ores as long as the bounty 
baie last and to neglect the poorer mines and 
pg ci ores in the better mines. The pur- 
the ae bounty no doubt was to encourage 
pose 0 king of the poorer mines and the poorer 
=e a Gusta mines. This result would not 
ones ished as gold producers would realize 
be yo a the bounty would be uncertain. 
that the ibject the British Gold Froduction Com- 


his 
psn aid in its report of 1918: 


i Ss . r 
ee appears to us that anything in the nature 
of a subsidy per ounce produced * * * 
) 


would be an inducement to a mine to work the 
henerore * " * Pid (Page 56 ) 

In no surer way could this nation encourage 
eful use of its gold ore than through the 
proposed. bounty. 


_ POINT IV 
The producers of new gold are not en- 


titled to a bounty. 

The only possible justification for payment of 
a bounty is that the industry to be benefited is 
charged with a public purpose. : 

It is obvious, of course, that the fostering of 
every industry would react to a public benefit, 
but it is not this indirect public benefit that 
justifies payment of public funds to private in- 
dustry. To support such payment it is essential 
to show that it is necessary for the public wel- 
fare that the industry in question be subsidized. 

No overwhelming public necessity requires such 
payment to the gold miners any more than to 
producers of copper or iron, or other industries 
essential to the welfare of the nation. 

The British Report of 1918 emphatically de- 
clared that there was no justification for such 
a bounty being paid from public funds to the, 
gold mining industry. (Page 23.) ; . 

The American Bankers Association Committee 
likewise recognized that no national emergency 
existed for the separate treatment of the gold 
mining industry to justify the Government’s 
singling it out for its benefactions, ; 

Even assuming that there were a public neces- 
sity, there would be no justification for invoking 
the novel principle of compelling specially selected 
industries to pay taxes which are to be turned 
over as a bounty or subsidy to the gold mining 
interests. This is particularly apparent when it 
is realized that in many instances the payment 
of the bounty to the gold mining companies, now 
operating at a profit, would be nothing less than 
an outright gift. 

Furthermore, it is interesting to note that the 
proponents of this measure have failed to demon- 
strate to your committee the fact that in periods 
of deflated prices and lower costs of production 
large profits were made by gold mining companies. 
No industry holds the advantage necessarily pos- 
sessed by gold miners, in that the unlimited pro- 
duction of gold finds an immediate market at a 
fixed price without any selling expense. A cursory 
investigation will show to your committee that 
even at this time some gold mining corporations 
are declaring dividends, and we cannot fail to 
comment upon the fact that the proponents of 
this measure have never presented figures which 
could lead to any scientific consideration of the 
present costs of production and the relationship 
of same to the decrease of output. To allow a 
bounty to the gold mining companies would be 
extending an invitation to every industry of the 
nation to appeal for relief as soon as the normal 
profits of such industry in any way declined. 

Legislation of this type is naturally fraught 
with the danger of encouraging an assault by all 
equally deserving industries upon the coffers of 
the Treasury of the United States. 


POINT V 


The McFadden bill is unconstitutional. 


This bill proposes to grant a subsidy to certain 
industries, to be paid for by monies collected 
from other industries. 

At the first hearing of the Committee on Ways 
and Means to consider this bill, held on May 25, 
1920, the proposer of the bill explained its pur- 
pose, After the explanation as to the bounty, 
the following colloquy appears in the minutes, 
Page 8: 


the wast 
creation of the 


“Mr. Garner: And you propose to do that 
under the taxing of the constitution? 
Mr. McFadden: Yes. ; 
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Mr. Garner: Well, I did not know you used 
the taxing clause of the Constitution for the 
purpose of promoting a business. Of course, 
it has always been our idea to use the taxing 
clause of the Constitution to get revenue in the 
Treasury and not for the purpose of either de- 
pressing or promoting any enterprise or busi- 
ness.” 

The* question raised by the member of your 
committee touches the vital underlying constitu- 
tional ebjection to this bill. We have here the 
unheard of proposition of using the taxing clause 
of the Constitution for enriching an individual 
industry. The decisions of the United States 
Supreme Court are unanimous in condemning any 
such use of the taxing power. The payment of 
monies as a subsidy to gold mining corporations 
would be clearly unconstitutional even if the 
monies so paid were to come from the general 
Treasury of the United States. The Supreme 
Court of the United States in unequivocal terms 
has condemned similar legislation. 

This measure, however, contemplates a novel 
departure from the ordinary uses of the taxing 
power of Congress. To quote from the decision 
of the United States Supreme Court in the case 
of Loan Association vs. Topeka, 20 Wallace, 655, 
page 664: 


“To lay with one hand the power of the 
Government on the property of the citizen, 
and with the other to bestow it upon favored 
individuals to aid private enterprise and build 
up private fortunes, is none the less robbery 
because it is done under the forms of law and 
is called taxation. This is not legislation. It 
is a decree under legislative forms.” 


Any attempt to tax one part of the community 
for the purpose of obtaining funds, not for the 
public treasury, but for another group of the 
community, is abhorrent to our ideas of taxation. 
The proposed subsidy violates all the fundamental 
principles of taxation and is clearly unconstitu- 
tional and un-American. (Pages 76-84.) 


POINT VI 
The leading financial and economic au- 
thorities, official and otherwise, throughout 
the world, are opposed to any plan of arti- 
ficial stimulation of gold production. 


This questiun was first officially considered by 
the Gold Production Committee appointed by the 
Commissioners of the British Treasury, which re- 
ported under date of Nov. 29, 1918, against sub- 
sidizing the gold industry. 

This report received the approval of the com- 
mittee appointed by the Secretary of the Treasury 
of the United States, which committee reported 
under date of Feb. 11, 1919. This committee con- 
sisted of Hon. Albert Strauss, a member of the 
Federal Reserve Board; Hon. Raymond T. Baker, 
Secretary of the Mint; Hon. Emmett D. Boyle, 
Governor of the State of Nevada; Hon. Edwin 
F. Gay, well-known economist, and Pope Yate- 
man, Esq., one of the leading mining engineers 
of the United States. This committee conferred 
with Professor Irving Fisher, and other eminent 
economists and examined a vast amount of data 
submitted by representatives of gold mining cor- 
porations. The committee was unanimous in its 
condemnation of any artificial stimulation of gold 


production and expressed gratification at the 
unaminity of opinion against such measures 
(Fage 8). 


The present Secretary of the Treasury of the 
United States, Hon. D. F. Houston, under date of 
April 9, 1920, addressed a letter to Hon. Joseph 
W. Fordney, chairman of the Committee on Ways 
and Means of the House of Representatives, spe- 
cifically referring to the McFadden Bill now under 
consideration, and flatly stated that 


“The Treasury is very much opposed to this 
bill.” (Page 9). 


This condemnation of the McFadden Bill is re- 
peated in the last annual report of the Treasury, 
which report covered the fiscal year ending June 
30, 1920. (Page 10). 

Professor FE. W. Kemmerer is vigorous in his 
denunciation of the measure, pointing out its in- 
herent defects. (Pages 34-64). Professor E. R. 
A, Seligman likewise condemns the measure, con- 
cluding his treatise with the statement 


“It would be deplorable’ in the extreme if 
Congress were to be misled by the specious 
arguments of those who have everything to 
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gain and nothing to lose into accepting a propo- 
sition the condemnation of which by impartial 
and unprejudiced authorities has been so pro- 
nounced and so unanimous.” (Pages 11-34). 


The special committee appointed by the Ameri- 
can Bankers’ Association to consider the Mc- 
Fadden Bill is also unanimous in its condemna- 
tion of the measure. The names of the members 
of this committee are mentioned elsewhere, and 
the members of this committee represent the sound 
financial and banking opinion of the nation. 
(Pages 64-75). 

Various members of the Ways and Means Com: 
mittee at previous meetings mentioned the doubt- 
ful constitutionality of the proposed bill. An 
opinicn of the counsel to the Jewelers’ Vigilance 
Committee, Inc., is likewise submitted for your 
consideration. This opinion of counsel, citing 
various decisions of the United States Supreme 
Court clearly establishes the unconstitutionality of 
the proposed bill. (Pages 76-84). 

All of the officials and experts above mentioned 
base their opposition to the McFadden Bill on 
broad principles of national and _ international 
public policy. 

Their opinions are impartial, represent various 
angles of approach, and in no way are colored 
by any special plea for relief, or any special 
requests for private benefits. Their objections 
are directed against fundamentals and cannot pos- 
sibly be circumvented by any structural changes 


in the bill. 
CONCLUSION 


After considering the reports and arguments 
presented, it is confidently urged that your com- 
mittee can come to but one conclusion, namely, 
that this measure is unconstitutional, unneces- 
sary, economically unsound, and would be posi- 
tively injurious to the best interests of the coun- 
try. It must. therefore be disapproved. 

Respectfully submitted, 
JEWELERS’ VIGILANCE COMMITTEE, INC, 

» Sub-committee on Gold. 
G. H. Niemeyer, Chairman. 
Harry C. Larter. 
Joun W. SHERWOOD. 

Feb. 8, 1921. , 
GREENBAUM, WOLFF & EnRnst, 

Of Counsel. 








Market Prices for Silver Bars 
The following are the quotations for 
silver bars in London and New York as 


reported for the past week: 
Domestic 
Selling Price Silver 


London U.S. Govt. Standard 

Date. Official. Assay Bars. Price. 
et Bai. caviar 36% 63% 99% 
Feb Doin hn deta 37 64% 99Y% 
SL ae | Aare 36% 645% 99% 
-  ) Sar 36% 64% 99 
i SS 7 Ae ia ree 36% Holiday 991 
eG Ube cawieecuben 35% 634% 9914 








Stephen D. Engle, one of the oldest 
jewelers in Pennsylvania, died at his 
home in Hazleton on Jan. 24 last. He 
was 83 years of age. His ancestors came 
from Holland in 1683, settling in Ger- 
mantown, near Philadelphia. He was en- 
gaged in the jewelry business for many 
years in Hazleton and was succeeded by 
his son, Calvin P., about 15 years ago. 
Early in his career, he built the famous 
Apostolic Clock which was exhibited in 
nearly all of the cities of the United 
States. Hé was an inventor of consider- 
able note and obtained patents on a num- 
ber of articles. Before he took up the 
jewelry business, he was a skillful den- 
tist, and a method that was new to the 
profession, of his invention, was taught 
in the University of Pennsylvania. Mr. 
Engle was highly respected in his com- 
munity. He was a great reader, a stu- 
dent of wonderful scope, a genius in me- 
chanics, and _a man whose counsel was 
greatly sought. 
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Eastern Jewelers Give Views on the Tariff 
Representatives of New England Manufacturing Jewelers and Silversmiths’ 
Association File Brief with Congress Asking Duty of 85 and 75 Per Cent. 

on Jewelry Under Same Classifications as Exist in the 
Present Law 
— i 
————— 








\WasnineTon, D. C., Feb. 9.—Manufactur- 
ewelers, at least those of New England, 
as represented by the New England Manu- 
facturing Jewelers and Silversmiths As- 
sociation, have expressed to Congress their 
views as to a proper jewelry tariff which 
should be enacted in case any tariff revision 
js made at the present time or in the early 
future. In brief, New England jewelers 
make a plea for the absolute retention of 
the text of the jewelry paragraph (356) in 
the present Tariff Law that went into effect 
1913, simply asking that the rates of duty 
mentioned in the paragraph be raised from 
60 per cent on jewelry generally as now 
provided, to 85 per cent and from 50 per 
cent on parts of jewelry to 75 per cent. 

The jewelers point out that the present 
jewelry paragraph which was practically 
drawn at their suggestion, has been thor- 
oughly interpreted by the Court of Cus- 
toms Appeals; has withstood the various at- 
tacks that have been made upon it; that a 
long line of decisions define its scope and 
effect and make its applications by the 
Treasury Department easy and that a change 
in the text would open all these questions 
again. 

In asking for the increased rate they 
pointed out that 85 per cent on the jewelry 
made in New England was the rate assessed 
under the Tariff Act of 1909, but they do 
not wish the jewelry paragraph of that act 
used because it was and would be subject 
to ambiguities. They simply want the pres- 
ent law as settled by the courts with the in- 
creased duties mentioned. The attitude of 
the New England jewelers has been fully 
and completely expressed in a brief pre- 
sented by Henry G. Thresher, chairman, 
and Woodward Booth, both of the tariff 
committee of the New England Manufac- 
turing Jewelers’ and Silversmiths’ Associa- 
tion, which has been filed with the Ways 
and Means Committee. 
follows : 

BRIEF ON THE JEWELRY TARIFF 
Committee on Ways and Means, 
United States House of Representatives, 
Washington, D. C. 
Gentlemen: 
In Re Paragraph 356, Act of 1913. 


The jewelry industry as represented by the 
New England Manufacturing. Jewelers’ and Silver- 
smiths’ Association had its origin in Providence 
about 1795 and today it is the third largest indus- 
try in Providence. About 1800 the industry spread 
to Attleboro, North Attleboro and near-by towns. 
This vicinity has been for over a century the 
headquarters for medium and low-priced jewelry. 

The association referred to above is chartered 
under the laws of the State of Rhode Island “for 
the purpose of engaging in the business of foster- 
ing, encouraging and promoting closer social and 
business relations among its members, and to as- 
sist and co-operate with its members in any and 
all business matters wherein such assistance and 
co-operation may be beneficial or expedient.”? The 
association has appointed a tariff committee made 
up of manufacturing jewelers of Providence and 
the Attleboros, representing all the different grades 
of goods manufactured as well as the several com- 
munities wherein the factories are located, thus 


ing j 


The brief reads as’ 


forming a committee which thoroughly represents 
the manufacturing jewelers of this locality. 

In this industry no trust exists and it would 
be impossible to form one for the purpose of regu- 
lating prices, since each factory manufaciures its 
own peculiar type of articles, depending upon their 
design to sell them. The census of 1914 indicates 
the capital invested as $31,352,000, the number 
of establishments as 493, the number of employes 
as 17,518, the wages paid annually as $11,951,937, 
the value of the product as $35,698,000. It is 
estimated that within a radius of 15 miles there 
are 60,000 people dependent upon the industry. 
The average number of employes per factory is 
32 in Massachusetts and 30 in Rhode Island. For 
the entire United States the census of 1914 shows 
1,914 establishments with an average capital per 
establishment of $37,820, a total product valued at 
$81,006,000 and 28,289 wage earners. 

Our product, whether of precious or semi- 
precious metal, whether designed for purposes of 
utility or ornamentaticn, and regardless of its 
intrinsic value, depends largely for its sale on the 
general commercial condition of the country and 
the cupidity of human nature, consequently the 
keenest of competition exists in the jewelry in- 
dustry. 

We are continually competing for ideas, methods, 
systems, and intelligent labor. Probably in no 
other industry does the “survival of the fittest” 
play so. large a_ part. It is estimated that 
85 per cent. of the jewelry manufacturers have 
risen from the bench by slow and hard work. 

Paragraph 356 was adcpted by the Congress in 
1913 practically as recommended by the Committee 
of this Association at that time and has proved 
eticient and effective in withstanding adverse 
litigation and has accomplished the Congressional 
intent. There has always been a great amount of 
litigation in comnection with the jewelry paragraphs 
of the several tariff laws and the jewelry para- 
graphs of the tariff acts priory to the present one 
have generally been interpreted unfavorably to the 
Government, 


Paragraph 448, the jewelry paragraph, of the 
act of 1909, was so interpreted as to cut out 
therefrom large groups of articles distinctly the 
product of the jewelry manufacturer with the 
result that the paragraph was shorn of perhaps 80 
per cent to 90 per cent of its force. Notwithstand- 
ing tha: this paragraph was a long and compli- 
cated one. due no doubt to the fact that under all 
previous tariff acts a tremendous number of cases 
arose as to what was and what was not jeweiry, 
much of the merchandise that entered the country 
in competition with the American goods was re- 
fused assessment under paragraph 448 and held 
to be dutiable as manufactures of metal, and went 
into the same paragraph with manufactures of 
iron and steel. Among the articles thrown out 
of 448 were a long list of silver and silver plated 
jewelry novelties, such as coin holders, vanity 
cases. cigarette cases, stampings, and materials 
suitable for use in the manufacture of the same, 
chains and metal mesh used to manufacture silver, 
German silver and white metal bags and purses 
of mesh. , 

In hrief, every clause in paragraph 448 of! the 
Act cf 1909, wifh the exception of the last one, 
was torn to pieces and either wholly or in part 
rendered ineffective. 

Paragraph 356 of the Act of 1913 by natural 
lines of cleavage falls into four clauses as fol- 
lows: (1) “Jewelry, commonly or commercially so 
known, valued above 20 cents per dozen pieces, 
60 per centum ad valorem”; (2) “rope, curb, 
cable and fancy patterns of chain not exceeding 
one-half inch diameter, width or thickness, valued 
above 30 cents per yard,” 60 per cent.; (3) “and 
articles valued above 20 cents per dozen pieces 
designed to be wern on apparel or carried on or 
about or attached to the perscn, such as and in- 
cluding buckles, card cases, chains, cigar cases, 
cigar cutters, cigar holders, cigarette cases. cigarette 
holders, coin holders, collar, cuff, and dress buttons, 
combs, match bexes, mesh bags and purses, millinery, 
military, and hair ornaments, pins, powder cases, 
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stamp cases, vanity cases, and like articles; all 
the foregoing and parts thereof, finished or partly 
finished, composed of -metal, whether or not 
enameled, washed, covered, or plated, including 
rolied gold plate, and whether or not set with 
precious or semi-precious stones, pearls, cameos, 
coral, or amber, or with imitation precious stones 
or imitation pearls, 60 per centum ad valorem.” 
(4) “Stampings, galleries, mesh and other mate- 
rials of metal, whether or not set with glass or 
peste, finished or partly finished, separate or in 
strips or sheets, suitable for use in the manufac- 
ture of any of the foregoing articles in this para- 
graph, 50 per centum ad valorem.” ; 

As indicated above this paragraph has withstood 
adverse litigation in a most satisfactory manner, 
thereby producing revenue for the Government and 
furnishing protection to the American industry 
to the extent provided in the rates specified. At- 
tention is respectfully called to the following as 
demonstrating that the paragraph has withstood 
adverse litigaticn. 


1. Jewelry, commonly or commercially so 
known, valued above 20 cents per dozen pieces, 
if composed of precious metal, or. imitations 
thereof, cr of precious or semi-precious stones, 
pearls or imitations thereof, or cameos, coral or 
amber, including artificial, synthetic, or recon- 
structed pearls, rubies or other precious stones 
strung or set has been declared dutiable under 
the first clause of the paragraph by the Court of 
Customs Appeals, T. D. 36259. 

2. Chain as provided for in the second clause 
of the paragraph 356 has been assessed at 60 
per cent.- Under the Act of 1909 similar chain 
by the simple device of inserting a ring at inter- 
vals was thrown out of the jewelry paragraph 
and into the residuary paragraph of the metal 
schedule together with the manufactures of iron 
and steel. 

3. The articles mentioned in the third clause, 
such as buckles, card cases, chains, cigar cases, 
coin holders, match boxes, vanity cases, powder 
cases, of silver, silver plate and other metals 
have been assessed under the third clause at 60 
per cent. T. D. 36507. Under the Act of 1909 
they were all thrown into the residuary clause 
of the metal schedule together with manufac- 
tures of iron and steel. As “‘like articles’ fancy 
metal pencils have also been assessed at 60 per 
cent. under this clause as being “exemplars in 
respect to the manner in which they are worn 
or carried.” T. D. 35343 and T. D. 35434. 

4. Foxtail, rope and snake chain chiefly used 
in the manufacture of jewelry and worth less 
than 30 cents per yard has been declared dutiable 
at 50 per cent. as “materials of metal suitable 
for use in the manufacture of any of the fore- 
going articles in this paragraph.” T. D. 37048. 
In T. D. 37222 the Court of Customs Appeals 
again declared such chain dutiable under the 
same clause, declaring suitability for use does 
not necessitate chief use. In former acts such 
chain was assessed at lower rates under other 
paragraphs. 

Parts of jewelry have been declared by the 
Ceurt of Customs Appeals dutiable at 50 per 
cent. as “materials of metal suitable for use, 
etc.” 


These decisions constitute an interpretation of 
the jewelry paragraph in harmony with the intent 
of Congress and favorable to the Government ana 
to the American industry. No other jewelry para- 
grapl: has withstood litigation as has paragraph 356. 
We submit that the interpretations of the para- 
graph rendered by the Court of Customs Appeals 
should be for the purpose of revenue for the Gov- 
ernment and of protection for this industry be 
conserved by the re-enacting in the new law of 
the present jewelry paragraph without any change 
whatscever, either of climination or addition, in 
the wording or classification, 

We also respectfully recommend an ad valorem 
rate of duty for the obvious reason that a specific 
rate would involve such an amount of verbiage as 
to necessitate the redrafting of the paragraph with 
the resultant abandonment of the favorable inter- 
pretation of the paragraph. In fact the peculiar 
character and almost endless variety of our in- 
dustry’s product does not make practicable a 
specific rate of duty. 

As regards the rate of duty, our request is for 
a rate of 85 per centum ad valorem for the first 
three clauses of the paragraph in place of the 
present rate of 60 per centum ad valorem and for 
a rate of 75 per centum ad valorem under the last 
clause of the paragraph in place of the present rate 
of 50 per centum ad valorem. We want to call 
attention to the fact that the articles we are inter- 
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Fancy Cut DIAMONDS and PRECIOUS STONES 
| 522 Fifth Avenue, New York | 

















ESPOSITER AQUAMARINE or BLOODSTONE _Esposirar 
VARNI C? The Birthstones for March VARNI C? 


Who wears a bloodstone, be life short or long RK 
Will meet all dangers, brave and wise and strong. 
“A Guide for Gem Buyers.” 


The Bloodstone, also known as the Heliotrope, Oriental or blood Jasper, has long been regarded as the 
natal stone for March. It is of the uncrystallized translucent variety of quartz called chalcedony; in color, 
it is dark green and is spotted, streaked or patched with red, resembling drops of blood. The Bloodstone 
from early ages has been thought to possess the power to preserve health to wearer and bring him respect. 


The Aquamarine, the alternative for March, has the colors of the sea, varying from pale blue to sea green. 
While not so rare or as much in demand as its sister the Emerald, it is of the same chemical composition 
as the more valuable member of the Beryl family. 


We will gladly mail on request our booklet “A Guide for Gem Buyers’’ 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


45 John Street New York 
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7 PHILIP PRESENT & SON 


IMPORTERS OF 


DIAMONDS 








Our Mr. Le Roy Present has returned from the European Market 
with extensive purchases in fine and medium grade diamonds in all 
sizes. It will be to your advantage to inspect our merchandise. 








| 
| 
| 
37 Maiden Lane, New York Amsterdam, 8 Tulpstraat | 
| Main Office, Rochester, N. Y. Antwerp, 29 Boulevard Leopold | 



































February 16, 1921. 


—— luxuries. The labor costs in the 
ested i ‘of our industry’s product are very 


re s 
manta is is especially true of the gcid plate, 


: ni : i 

high. ie and base metal jewelry and jewelry 
aie manufactured in New England. The 
nove 


n this class of merchandise is so large 

., order to compete with the product of Cen- 
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pang roducts of New England manufacturing 
~ wd  oembers of this association, indicate the 
erie. percentage of labor costs that enter into 
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per cent. 
the actua 
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The brief then listed 24 exhibits, including 
gold filled chains, cuff buttons, pins, rings, 
brooches, pendants, lockets, etc., showing cost 
of production and the percentage of material 
and labor costs, and continue the argument 


as follows: 


These few exhibits, which can be increased in- 
definitely in number and variety, are typical of the 
product cf our industry and fairly indicate the 
very large percentage of the cost of pri duction 
represented by the labor charge. The prosperity 
of the plated jewelry and jewelry novelty in- 
dustry is conditioned on the character of the 
workmanship applied to the prcduct, for it is 
chiefly the character of the workmanship which 
sells the article. We are convinced that when 
once normal or near-normal conditions are re- 
established 1n Central Europe, with a resultant ade- 
quate supply of raw material, a drive for the 
American market will be made against which the 
present rates of 60 per cent ad valorem specified 
for the first three clauses, and 50 per cent ad 
yalorem for the last clause of paragraph 356 will 
not protect the American manufacturer and wage 


earner. 

That the rates herein suggested will not prove 
prohibitory is indicated by the fact that under the 
Payne-Aldrich Act, bearing an 85 per cent rate, 
the importations of 1910 were greater than those 
of 1909, and in 1911 they were greater than in 
1910. As showing how they increased from one 
small district reference is made to the Daily Con- 
sular & Trade Reports of July 18, 1911, page 264, 
wherein it is stated that the jewelry exported from 
Wurttenberg to the United States amounted in 
1909 to $779, and in 1910 to $71,045. 

As regards the foreign cost of production of 
jewelry and jewelry novelties competing with our 
product, we are not in a position at this time to 
furnish accurate figures. The existing abnormal 
commercial and industrial conditions abroad, and 
the constantly fluctuating rates of foreign exchange, 
complicate conditions in such a manner as to make 
extremely. difficult the furnishing of exact figures 
relative to present foreign costs of production. 
In the brief submitted by the association to the 
Committee on Ways and Means of the Sixtieth 
Congress the question of the difference in labor 
costs between the Providence district and Europe 
was elaborately discussed. We respectfully suggest 
the committee’s careful consideration of that brief 
which appears in volume 6 of the hearings before 
the Ways and Means Committee, on pages 6756 
and 6757. We believe the differentials therein 
indicated are at least no greater than the differ- 
entials that exist at the present time. Nor should 
the fact be overlooked that Germany’s metal 
workers lost nothing of their efficiency during 
the war. 

Attenticn is called to the cfficial statistics of im- 
ports. Those for the years since the outbreak of 
the war are obviously useless for arriving at any 
conclusion relative to the foreign competiticn that 
cerfrents the domestic jewelry manufacturer. For 
the fiscal year ending June 30, 1914, the Depart- 
ment of Commerce reports the value of jewelry 
importations as amounting to $1,057,900. These 
12 months, however, did not constitute a normal 
business year. During that year business was at 
a low ebb, large numbers of American wage earn- 
ers were out of employment. Appeals for charity 
to help the needy were heard on every hand. The 
normal purchasing power of the consuming public 
was vastly diminished. Great segments of the 
population were concerned about buying bread 
and not at all interested in purchasing jewelry. 
Only the outbreak of the World War arrested the 
drift toward economic disaster throughout the 
country, The demand for cheap jewelry being 
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thus profoundly affected by the domestic commer- 
cial conditions, importations naturally fell off from 
what they otherwise would have been.. 

Furtherwore it must be borne in mind that the 
amount cf imports as reported by the Department 
of Commerce represents the foreign wholesale 
value, and that therefore any comparison of these 
figures with the figures of domestic praduction is 
misleading. According to the census of 1914, the 
value of the product of the jewelry industry in 
Rhode Island and Massachusetts, wherein the bulk 
of the cheaper jewelry, such as is imported, is 
manufactured is $35,698,000. But as the value of 
the imports as reported represents the foreign 
value, while the value stated fer the American 
products represents the price at which they are 
sold by the manufacturer in America, it becomes 
evident that to correctly arrive at the value of the 
foreign product fer purposes of comparison, the 
duty must be added. To state the fact in another 
way, in order to ccmpare the value of the imported 
article in America with the American article ready 
to be sold to the same market, we must take the 
American value of both; this means that the im- 
ports for the year ending June 30, 1914, during 
which year the American jewelry business was flat, 
amounted to $1,700,328. 


In view of the war conditions which have pre- 
vented nermal jewelry importations since August, 
1914, and in view of the further fact, already 
pointed out, namely, that due to the prostrated 
condition of American business and- the vastly 
diminished purchasing power of the public during 
the fiscal year ending June 30, 1914, it is necessary 
to refer to 1910 and 1911 for more nearly normal 
importing conditions. The Department of Com. 
merce reported for 1911 importations of jewelry 
valued at $1,874,309. The chief European coun- 
tries for the manufacture of base metal jewelry 
are Germany, France, and what was then Austria- 
Hungary. We find that these three ccuntries to- 
gether exported to this country in 1911 $1,622,724. 
But this figure expressed in figures of American 
market values ‘became $3,002,039. Nor does this 
figure represent the total value of jewelry im- 
portations of 1911, and for the reason that very 
large quantities of jewelry novelties such as thcse 
earier referred to in this brief were not included 
in the figures for jewelry importations because 
they were thrown out of the jewelry paragraph and 
lost so far as statistical purposes were concerned 
in a heterogenecus mass of iron and steel manu- 
factures assessed under the residuary paragraph of 
the metal schedule of the Act of 1909. 

In conclision we respectfully ask for the re- 
enactment in the new tariff law of paragraph 356 
so far as the classitication or wording is concerned. 
We contend that paragraph 356 as interpreted by 
the Court of Customs Appeals constitutes a tested 
and proved medium of realizing what we believe to 
be the congressional intent, namely, the collection 
of such rates of duty as may be prescribed in the 
paragraph. As to the rates cf duty we ask for 85 
per centum ad valorem in place of the existing 60 
per centum, and fcr 75 per centum in place of 
the existing 50 per centum in the last clause of 
the paragraph. The rates requested are the same 
as those. granted by Congress in 1909. They are, 
we believe, in accordance with the intention of 
Congress to produce revenue and to protect the 
American manufacturer and workman, 


We therefore respectfully and urgently recom- 
mend the enactment of the following paragraph as 
the jewelry paragraph of the new tariff act. 


Jewelry, commonly or commercially so known, 
valued above 20 cents per dczen pieces, 85 per 
centum ad valorem; rope, curb, cable and fancy 
patterns of chain net exceeding one-half inch in 
diameter, width or thickness, valued above 30 
cents per yard; and articles valued above 20 
cents per dozen pieces designed to be worn on 
apparel or carried on or about or attached to 
the person, such as and including buckles, card 
cases, chains, cigar cases, cigar cutters, cigar 
holders, cigarette cases, cigarette holders, coin 
holders, collar, cuff and dress buttons, combs, 
match boxes, mesh bags and purses, millinery, 
military and hair ornaments, pins, powder cases, 
stamp cases, vanity cases and like articles; all 
the foregoing and parts thereof, finished or 
partly finished, composed of metal whether or 
not enameled, washed, covered or plated, includ- 
ing rolled gold plate, and whether or not set 


with precious or semi-precious stones, pearls, 
cameos, coral or amber, or with imitation 
precious stones, or imitation pearls, 85 per 


centum ad valorem. Stampings, galleries, mesh 
and other materials of metal, whether or not set 
with glass cr paste, suitable for use in the 
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manufacture of any of the foregoing articles in 
this paragraph, 75 per centum ad valorem. 


Respectfully submitted, 


Taritr CoMMITTEE OF THE New ENGLAND 
MANUFACTURING JEWELERS’ & SILVER- 
smM1ITHS’ ASSOCIATION. 

(s) Henry G. Thresher, Chairman. 
(s) Woodward Bcoth, Secretary. 


State of Rhode Island, County of Providence: 
In the city of Providence, on the 4th day of 
February, A. D. 1921, personally appeared Henry 
G, Thresher and Woodward Bocth, to me known 
and they subscribed the foregoing brief in my 
presence and made oath that all information and 
statements contained therein are true and cor- 

rect, to the best of their knowledge and belief. 

Before me: 
Fiora M. Anpres, Notary Public. 








News Notes from England. 





Just as F. Groundland, a Whitechapel 
Road jeweler was entering his shop after 
pushing up the outside window shutters a 
man who had followed behind struck him 
over the head with a bar of iron. The 
jeweler shouted for help as he fell and after 
a long chase through London streets the 
would-be thief was caught. 

* * * 


In order to conceal jewelry a prisoner, now 
interned at Copenhagen, swallowed the stuff 
before being placed in his cell. According 
to the authorities the man is an international 
jewel thief. He had swallowed more than 
80 valuable diamonds and other gems and it 
was only by his gifts of precious stones to 
fellow prisoners that the wardens’ investiga- 
tions led to a disclosure of the true facts. 
He is now undergoing X-ray examination. 
* * * 


According to visitors from Germany the 
most astonishing thing there is the show of 
jewelry in public places. Even those people 
who are most loud in their cry that Ger- 
many is too poor financially to pay her debts 
are loaded down with precious stones, it 
seems. Nearly all the girls, visitors say, are 
bedecked with jewelry. At the big dances 
the custom is to distribute presents in the 
form of silver cigarette cases for the men 
and gold vanity bags for the women. Which 
is good for the retail jewelry business, if 
nothing else. 

* * 

The jewel thief’s latest ruse here is to ob- 
tain the cloak room ticket of jewelry travel- 
ing salesmen and walk off with the repre- 
sentative’s samples. In England all railway 
stations are fitted up with “cloak rooms.” At 
these places a passenger can leave any sort 
of luggage from a hat box to a piano, paying 
so much per hour for the accommodation. 
The safety of the article is guaranteed and 
the passenger receives a ticket. Only by 
tendering this ticket can he claim his luggage 
again. Jewelry salesmen when traveling 
with samples often leave their bags at the 
cloak room while changing routes. And the 
jewel thief has found this out. The first 
theft of this kind came to the notice of the 
Birmingham police the other day when a 
man presented a cloak room ticket and 
walked away with £10,000 worth of gems. 
He stole the cloak room ticket from the 
jewelry salesman while standing in a street- 
car queue. The jeweler reached the cloak 
room two minutes after the thief had pre- 
sented the ticket and left with the gems. 
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Jewelry Crafts Association Holds Get-Together Dinner 





New York Manufacturers Act as Hosts to Various Branches of the Trade at 
Banquet in the Hotel Astor, New York, Where Important 
Trade Topics Are Discussed 
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One of the most successful banquets 
of the season in the jewelry trade ol 
New York, both trom a business and 
social standpoint, was the informal “get- 
together” dinner tor the purpose of dis- 
cussion of conditions in the trade, held 
Wednesday evening in the Hotel Astor, 
New York, under the auspices of the 
Jewelry Crafts Association. The dinner 
was attended not only by the bulk of the 
members of this body but also by rep- 





DE WITT A. DAVIDSON, PRESIDENT 


resentatives of the wholesale. importing 
and retail trade as well, and by officials 
of the other organizations and active 
committees of the trade, making it one 
of the most generally representative 
gatherings that have been brought to- 
gether under one roof in some time. 

As the members and their friends 
gathered at 6.30 in the reception rooms 
outside of the beautiful Rose Room of 
the Hotel Astor, they enjoyed a social 
half hour in discussion of trade matters 
before dining, and the dinner started 
promptly at seven o’clock, the beautiful 
Rose Room being crowded to capacity. 
The 250 or more guests were seated at 
small round tables, while along the south 
wall of the room on a raised platform 
was the head table at which the officers 
of the association, the invited guests and 
speakers were placed. 

De Witt A. Davidson, president of the 
Jewelry Crafts Association, presided and 
acted as toastmaster and his presence 
was hailed with delight by many mem- 
bers who appreciated the fact that he 
had practically come from a sick bed, in 
order to be with them on this occasion. 
Seated at the speakers’ table with him 
were: Paul H. Oppenheimer, Gustave 
H. Niemeyer. Robert B. Steele, Joseph 


L. Herzog, Milton L. Ernst, Albert 
Shire, Lewis W. Gibbons, Adolph Pus- 
rin, Albert M. Kohn, Walter P. Mc- 


Teigue, T. Edgar Willson and Henry 
Agate. The speakers of the evening be- 
sides the toastmaster were: Mr. Willson, 
Mr. Herzog, Mr. Niemeyer (who had 
just returned from Washington as chair- 
man of the Gold Committee that ap- 
peared before the Ways and Means 
Comiittee of Congress to oppose the Mc- 
Fadden Gold Bill), and Robert B. Steele. In 
addition the members were entertained by 
a-number of enjoyable musical selections 
contributed by the guests and _ inter- 
spersed in the program at the last min- 
ute. Besides the speaking a feature of 
the evening was a discussion of some 
matters of trade interest participated in 
by the members generally. 


Altogether the banquet was run off 
with celerity and despatch, the arrange- 
ments being perfect and the menu excel- 
lent. The compliments paid to Vice- 
president Ernst and Secretary Tipping 
and Asst. Secretary Essing as well as 
the other officers in charge of the success 
of the affair were fully deserved. 


It was just 8.30 Pp. Mm. when Dewitt A. 
Davidson, president of the organization and 
toastmaster of the occasion, rapped for 
order. In his opening remarks Mr. Davia- 
son expressed his gratification at the gather- 
ing, which was representative of every 
branch of the trade. He pointed out the 
great advdntage derived from such informal 
gatherings inasmuch as it gave all an oppor- 
tunity to get together and discuss trade 
topics, impart any information valuable to 
the industry and to promote a more fraternal 
feeling among the members of the craft. 
Always many rumors are afloat in our in- 
dustry, stated Mr. Davidson, many of which 
are greatly exaggerated and unfounded, and 
such gatherings give us an excellent oppor- 
tunity to correct any of these false rumors, 
and in general determine where we are at 
and how we are getting along as a trade. 
“The main asset of any business man, just 
at this time,” said the toastmaster, “is cour- 
age, optimism and a desire to be more than 
a fair weather salesman. We must all steel 
ourselves and retain our courage and grit 
to go through the present period of recon- 
struction.” 

Following his remarks the toastmaster in 
a fitting manner introduced T. Edgar Will- 
son, editor of THe JEWELERS’ CIRCULAR, as 
the first speaker of the evening. Mr. Will- 
son’s remarks were optimistic and demon- 
strated that fundamentally conditions in this 
country are good. The speaker also pointed 
out that during the next 12 months the 
jewelry industry will have great need for 


its trade associations. In closing he advised- 


every jeweler to get behind his organization 
and do some’ work. 
The next speaker presented was Joseph L. 
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Herzog, who spoke on courage and opti- 
mism. The speaker recited some excellent 
examples of courage performed by men dur- 
ing the early days of this country and 
pointed out that problems requiring the same 
amount of courage are confronting us in 
these days. Another example of courage 
and optimism brought out by Mr. Herzog 
was the action taken by the trade during the 
big strike among the jewelry workers sev- 
eral years ago. He showed how the manu- 
facturers for months were inclined to re- 
cede and give in to the workmen, but at the 
11th hour reversed their attitude, and as a 
result put the trade on a better footing than 
any other inaustry in the city. 

In touching on the economic conditions of 
the country, Mr. Herzog remarked, “We 
are in a better condition now than ever be- 
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fore. Not two or three months of depres- 
sion,” he stated, “is going to ruin us or make 
us take a pessimistic point of view.” He 
congratulated the gathering on the optimism 
being displayed by the trade and advised 
everyone to meet the situation courageously 
and if they do this they will all be better 
for the experience. The speaker’s excellent 
and interesting remarks were concluded with 
an appropriate poem. 

Before introducing the next speaker, 
Frank Schaller of Phoel & Schaller, enter- 
tained the diners with a song recital. Mark 
Goldsmith of the Goldsmith Smelting & 
Refining Co. also rendered some “jazz” num- 
bers on the piano. 

The McFadden Gold Bill was the subject 
of an address delivered by G. H. Niemeyer, 
the next talker introduced. Mr. Niemeyer 
returned from Washington. on Wedresday 
morning where he went to appear at the 
hearing on the above mentioned bill, so con- 
sequently was in an excellent position to give 
the jewelers some first-hand information as 
to what the trade is doing in fighting this 
proposed legislation. 

The speaker explained the purposes and 
provisions of the bill and asserted that it was 
introduced by the mining interests, who 
claim that they are unable, any longer, to 
mine gold at a profit while present prices 
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The name PEVNY & SLAVIN CO. has been changed to 
nm. S. SLAVIN & CQO. 


This departure does not signify any change in the location or in the personnel 
of the organization. It is made solely that the business name may conform io 
the facts pertaining to the ow nonatalp of the business as they have existed during 
the past year. 


We extend to you our sincere appreciation of your favors in the past, and we 
ask you to accept our assurance that we will continue to exert every effort to 
satisfy and please you in the execution of all orders promptly, skillfully and 
with unfailing fidelity to detail. 


ma & SLAVIN & CO. 


Manufacturers of 


5 South Wabash Ave. Platinum and Diamond Jewelry CHIC AGO 


























The Joys Win.—The Glooms Lose! 


Skies of the business and industrial world are everywhere rapidly clearing. Details of 
wages and hours of labor are adjusting themselves automatically. YOUR business and 
OUR business will be better. 





We’re trying to “set our house in order” to meet the demands of increasing business ac- 











tivity by arranging with our European Houses for special shipments of Precious and Imita- 
tion Stones of importance to YOU. We'll tell vou all about them later. Meantime— 


LET’S ALL KEEP ON BOOSTING: 


N. NORDLINGER’S SONS, Inc. 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse 
Providence, 63 Washington St. 
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prevail. He said that the Jewelers’ Vigilance 
Committee is fighting the bill because such 
jegislature, it 1s considered, is unnecessary, 
yn-American, economically unsound and not 
workable. Mr. Niemeyer expressed the 
opinion that many members of the trade 
have a wrong impression of the purposes 
and provisions of the bill and overlook the 
fact that gold being bought and stored away 





ONE OF 


THE SPEAKERS 


Jos. L. HERZOG, 
now by jewelers on the strength that the bill 
will pass will not be worth any more than 
it is at the present time. He advised the 
jewelers not to buy a large quantity of gold 
and store it away, because to do so means 
only the loss of interest on money invested. 
The speaker remarked that the matter is a 
serious one, especially in view of the fact 
that it was introduced by an important mem- 
ber of Congress. He concluded his re- 
marks by expressing the hope that the bill 
would be killed, and that if the assistance 
of the trade is needed it would be readily 
and speedily given. 

The last speaker presented was Robert B. 
Steele, who in his remarks pointed out the 
great results brought out by the recent war. 
All results derived from any wars are edu- 
cational, he stated, and tend to broaden the 
mental viewpoint of mankind. 

No trade, Mr. Steele remarked, had such 
adversities to meet during the war as the 
jewelry industry and because of the courage- 
ous spirit they showed at that time, he feels 
assured that the trade is capable of meeting 
the present situation. The speaker said that 
there have been various theories advanced 
as to how to meet the present situation, but 
to his mind the best course to pursue is to 
take stock, revise prices and then go forth 
into the world courageously. He advised 
everyone to steer clear of ‘the discount 
course, pointing out that it is bad psycholo- 
gy. To some the days may seem a little 


dark, he said, but he added that all know 


the sun sets and the sun rises again. 
President Davidson next made a few re- 
marks relating to the New Yerk Platinum 
Stamping law and advised that all violations 
of the act be communicated to the Good and 
Welfare Committee of the National Jewel- 
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ers Board of Trade, which committee is well 
equipped and thoroughly organized to handle 
such cases. In conclusion Mr. Davidson 
read a resolution recently adopted by the 
Good and Welfare Committee advising that 
all marks, indicating that any package con- 
tains jewelry, be omitted from packages sent 
by parcel post. 

In the open forum which followed the 
reading of this resolution, Marcel Mirabeau 
expressed a belief that no jewelry should be 
sent by parcel post. He also proposed that 
the resolution be returned with the request 
that it be amended in such a manner as to 
advise jewelers not to send any jewelry in 
this manner. 

F. C. Backus, secretary of the National 
Jewelers Board of Trade, responded to Mr. 
Mirabeau’s remarks and stated that although 
le agreed that no goods should be sent by 
parcel post, still many. concerns are doing it 
and will continue the practice irrespective of 
what is said and done. 

Milton L. Ernst, a member of the Good 
and Welfare Committee, said that the pass- 
ing of the resolution was only pertunctory 
work, because the Board had received many 
complaints of pilfering. He agreed with Mr. 
Mirabeau and was in accord with having the 
Jewelers’ Crafts’ Association advise the 





SECOND VICE-PRESIDENT 


ROBERT B. STEELE, 
Good and Welfare Committee to make the 
amendment proposed. John Sherwood, also 
a member of the Good and Welfare Com- 
mittee, advised those present that the resolu- 
tion was not drawn up for local manufactur- 
ers or wholesalers, but principally for mer- 
chants in smaller towns. Only a few manu- 
facturers and wholesalers send packages by 
parcel post, but the small town dealers use 
this system of transportation almost exclu- 
sively and it is from them that the complaints 
of pilfering are mainly received, according 
to Mr. Sherwood. 

The Jewelers’ Crafts’ Association, how- 
ever, passed a resolution recommending to 
other associations and to the trade in general, 
that the shipping of goods by parcel post be 
discontinued. As there were no other ques- 
tions brought before the meeting an adjourn- 
ment followed. 
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GOES INTO BANKRUPTCY 


Barney Ravdin, Newark, N. J., Files Volun- 
tary Petition at Trenton, Showing 
Nominal Assets of $9,107 and 
Liabilities of $7,036 


TRENTON, N. J., Feb. 10.—Barney Ravdin, 
a jeweler, of 374 Springfield Ave., Newark, 
yesterday in the Federal Court here filed a 
voluntary petition in bankruptcy. He gives 
liabilities of $7,036, the principal items being 
secured claims, $2,000; unsecured claims, 
$4,991, and other debts preferred by law, 
$45. The assets are said to be $9,107, the 
main items being cash at hand, $400; stock 
in trade, $5,000; machinery, tools, etc., 
$2,000; debts due on open accounts, $70; 
stocks, etc., $1,600, and deposits in banks 
and elsewhere, $37. ; 

The court has referred the petition for a 
hearing before Charles M. Mason, referee, at 
Newark on Feb. 23. Mason has appointed 
William Simon as receiver of the goods and 
chattels of Ravdin under a bond of $5,000. 
Milton Unger is Simon’s attorney. Barney 
Larkey, of Newark, is the solicitor for the 
bankrupt. ; 

Claims for goods sold to Simon in 1920 
and 1921 are: Newark-Burack Bro., Inc., 
$51; Marris Sussman, $22.15; Public Service 
Gas Co., $6:58; Public Service Electric Co., 
$17; New York Telephone Co., $3.90. 

New York—J. R. Wood & Sons, $34.34; 
H. Goodman, $28; Leon Hirsch, $58; Ludwig 
Schumann, $52.80; Herman Schaffer, $80; 
Modern Watch Co., $122.50; Mr. Gottes- 
man, $37.45; I. Kritzer, $51.05; A. Suderow, 
$30.48; Solow & Epstein, $131.15; Joseph 
Abels (Borough of the Bronx), $32,55; An- 
nunziato & Grecco, $35; Nisinoff & Oren-_ 
stein, $127.25; J. Macher, $41.60; L. E. 
Waterman Co., $69.52; J. W. Richardson & 
Co., $12; Henry Diamond, $36.25; J. Ravit, 
$16.98. 

Providence, R. 1—Baker-Manchester Mfg. 
Co., $33.63. 

3rooklyn—Ereco Sales Corporation, $69; 
A. Feldman, $279; Eagle Silverware & Cut 
Glass Co., $254. 

The following claims are for goods sold 
to Ravdin in 1920 and 1921 at Newark for 
which notes were given: New York—S. & S. 
Jewelry Co., $40:. Celumbia Novelty Co., 
$39; Providence Jewelry Co., $297; Reich 
& Rottenberg, $196; Stumer & Kaisniz, $238 ; 
\. L. Hodes, $550; M. Fine, $700. 

Newark—Louis Schreyer, $500; I. N. Mill- 
stein, $284; David Karlins, $151.25. 

Rochester, N. Y.—Max Rein 
loaned), $100. 

Leo Stein and Jacob Fischel, of Newark, 
hold a claim of $5 against the bankrupt for 
rent of store occupied by him in the operat- 
ing of his business in Newark, while the 
West Side Trust Co., Springfield Ave. and 
High St., Newark, holds 25 shares of stock 
belonging to Ravdin in the Mount Sinai 
Building and Loan Association in Newark 
and $400 is cash as collateral for payment 
of loan of $2,000 represented by eight notes 
contracted in Newark in 1918-1919-1920 and 
1921. 


(money 








J. D. Sallade, Norristown, Pa., has re- 
ported a window smashing at his store and 
that articles amounting to a total of $75 are 
missing. 
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Jade is again the fashionable ornament of the year. 
All our Jade is imported direct from China. 
We can supply you with Jade for all purposes. 


522 Fifth Avenue 


New York City 
Telephone 5481 omnes Hill 
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American Gem & Pearl Company Directory 
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26 Holborn Viaduct 44 Rue Lafayette Price, $1.00 


FROM MINES TO MARKET 




















The Jewelers’ Circular 
Publishing Company 














ENL UNQUESTIONABLY — the $5 John Steet = New York 
finest scientifically produced 
Ts Patent Other pearls in the world. 





PE ARL FRANK C. OSMERS 
15-17 West 44th St., New York, N. Y. Jy PPT eeeea2oeDoewe2ez2eeer 

NECKLACES Telephone Vanderbilt 2324 ¢ 
— ; 


Exceptional Offer 
GENUINE WALRUS TEETH 


Mounted in 10K Solid Gold. At $3.00 each. vet. 
Immediate Delivery. 


AETNA SPECIALTY CO. 


ROOM 310 
123 WILLIAM STREET NEW YORK 
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Attention—Manufacturers 


Onyx Ring Stones 
Furnished For Any Size 
Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 
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Bronx Jewelers Hold Enjoyable Banquet 








— 


Members of Retail Jewelers’ Association of the Bronx and Their Guests Dis- 
cuss Excellent Menu and Hear Interesting Addresses—Dancing Follows 














| 


Last Sunday evening was the occasion of 
the banquet and ball of the Retail Jew- 
elers’ Association of the Bronx, held at 
Ellsmere Hall, 80 W. 126th St., New York. 
The affair was a success and was a source 
of enjoyment to over 300 people. 

Members and their friends began to ar- 
rived at about 6:30 Pp. M., and at 7:30 
o'clock, to the strains of a lively march, they 
fled into the banquet hall, where covers 
were laid for 78 couples. The banquet 
itself was an excellent one and the jewelers 
and their friends did full justice to the fol- 
lowing well-selected menu: 


MENU 
Grape Fruit Surprise 
Celery Olives Gherkins 
Salted Almonds 
Tomatoes Pineapple 


Chicken Salad a la Mayonnaise 
Kennebec Salmon Sauce Tartar 
Parisienne Potatoes 
Chicken Noodle Soup 
Beef Tongue Sauce 
Potato Croquettes 
Sweet Breads en Casserole 

Long Island Duck 
Philadelphia Capen 


Polonaise 


Lettuce 
French Peas 


Asparagus Egg Sauce 
Tarts Fancy Cakes 
Fruits Water Ices 
Cafe Noir 


Soft Drinks Apollinaris 


Geo. Ehrets Extra 

Toward the end of the dinner, the speak- 
ers of the evening were introduced. M. 
Korsunsky, chairman of the arrangement 
committee, acted as toastmaster in a very 
He first introduced Hugo 
Falkenstein, president of the association, 
who briefly welcomed the guests and 
thanked them for their co-operation in mak- 
ing the affair the success that it was. 

The toastmaster next introduced Edward 
H. Hufnagel, Mt. Vernon, N. Y., ex-presi- 
dent of the State association and vice-presi- 
dent of the American National Retail, Jew- 
elers’ Association, as the principal speaker 
of the evening, Mr. Hufnagel commended 
the Bronx jewelers on the wonderful prog- 
ress which they had made during the three 
and a half years of their organization and 
assured those present that they might con- 
fidently look forward to a relief as to the 
war revenue tax on jewelry. 

Mr. Hufnagel was followed by Emil W. 
Kohn, well known retail jeweler of New 
York, who was introduced appropriately as 
the “seer of the retail jewelry business.” 
Mr. ‘Kohn’s remarks ran somewhat in a 
humorous vein, but he spoke seriously, how- 
ever, on the stability of the jewelry prices 
and urged his hearers to maintain their busi- 
ness honor and integrity during such days 
of depression as are now prevailing. 

Toastmaster Korsunsky next spoke of the 
splendid work which Murray Max, secre- 
tary of the association, had done while in 
office and, on behalf of the association, he 
presented him with a beautiful silver flower 
vase. Secretary Max 
priately. 

For the splendid work which he had 


capable manner. 


responded appro- 


done as secretary of the arrangement com- 
mittee, William Hoppe, treasurer of the so- 
ciety, was given a handsome gold belt buckle. 
Mr. Hoppe expressed his surprise and ap- 
preciation to tte members for this gift. 
President Falkenstein took the cpportunity 
at this time to thank the arrangement com- 
mittee and all those who had, in any way, 
contributed to the success of the affair. 
Dancing commenced immediately after the 
dinner and the “snappy” music, rendered 





HUGO FALKENSTEIN, PRESIDENT 


by Jerome J. Bondy’s orchestra, kept the 
floor continually crowded with happy 
couples. The orchestra,also furnished splen- 
did music during the ‘banquet. Dancing 
continued until a late hour and at various 
points, through the course of the evening: 
entertainment was provided, as a diversion. 
There were several piano recitals and a 
number of talented singers rendered popular 
selections. Throughout the evening, re- 


freshments were served in the adjoining: 


room. 
In connection with the banquet, the as- 
sociation arranged a journal, which was 
neatly compiled and was used as an adver- 
tising medium by many of the prominent 
jewelry houses. The -souvenir journal 
made a handsome memento of the affair. 
Besides the members and their friends, 
there were several representatives of whole- 
sale and manufacturing houses present. 
Among the Maiden Lane guests who were 
present were Harris Cohen, 49 Maiden 
Lane, registrar of the New ‘ork Jewelers’ 
Benevolent Association; Fred C, Gick, rep- 
resentative of the Frank M. Whiting Co., 
15 Maiden Lane, and Theodore Cordes, 


representing B. & L. Veit, 9 Maiden Lane, . 


and several others. 
During the dinner, handsome souvenirs 
were distributed. The women received 
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dainty wicker servers, while the men were 
presented with match box holders, with the 
compliments of the L. E. Waterman Co. 

That the affair was a great success so- 
cially, as well as financially, was the unani- 
mous opinion of the members of the or- 
ganization, and it will long be remembered 
by all those who were fortunate in attending. 

The success of the affair is due, in a great 
measure, to the efforts of the officers of the 
association, as well as the following com- 
mittees : 

Arrangement committee—M. Korsunsky, 
chairman; William Hoppe, secretary W. 
Schneiderman, treasurer; A. Landau, J. 
Stein, R. Bloom, B. Gertler, I. Chernick, 
Murray Max and A. Winterhalter. 

Reception committee—W. Schneiderman, 
chairman; A. Bluming, A. Landau, R. 
Bleom, J. Stein, M. Reibstein and A. 
Ziegler. 

‘loor committee—Murray Max, chairman ; 
B. Gertler, I. Hirschhorn, H. Reibstein, 
\W. Hoppe, I. Chernick and J. Goldberg. 











THE GOLDEN ROOSTERS 
Fraternity Intended to Promote Fun and 
Frolic in the Jewelry Trade Organized 
at Chicago. 

Cuicaco, Feb. 12—Last Thursday night 
18 men in the jewelry trade of Chicago met 
for dinner at the Hamilton Club and ef- 
fected the organization of a club which 
promises to add very much to the social in- 
tercourse of members of the trade. As 
stated in the constitution adopted, the ob- 
ject of the organization is to create fun, 
frivolity and good fellowship among the 
members. Twice a vear some large event 
will be planned and smaller affairs will be 

pulled off as the occasion requires. 

The organization will be known as the 
Golden Roosters and its plans will be simi- 
lar to that of the “Hoo-Hoos” in the lum- 
ber trade. The requisite for membership 
is to be active in the jewelry trade or an 
allied trade and be a good fellow. Member- 
ship will be by invitation only but no good 
fellow in the trade will fail to have an op- 
portunity to become a Rooster. 

Thirty charter members were elected at 
the meeting last night and plans are being 
made to’ initiate the first regular class on 
the evening of Feb. 25. The “doings” of 
this organization will be in a measure secret 
but every member joining is assured that he 
will get his money’s worth, if not the night 
he joins surely the night the next class 
goes through. 

Officers elected for the ensuing year are: 
Chanticleer, John Warren, of the Elgin- 
Nall Watch Co.; Custodian of the Nest 
Egg, Arthur Connor, of the Wadsworth 
Watch Case Co., and Scratcher, Claud. 
Wheeler, western manager of THE JEWEL- 
ERS’ CrRCULAR Publishing Co. The Board of 
Governors consists of the officers and Joe 
Stein, of the Stein & Ellbogen Co., and 
Fred Whitney, representative of Helbein & 
Stone. The entertainment committee con- 
sists of Ray Thompson, J. C, Petersen and 
John Friedland. 





J. E. Legleiter is the suctessor to E. R. 
Kennedy of La Crosse, Kan. 
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Syndicate Again Affirms Intention to Maintain Prices 





Cablegram to Large New York Cutting Concern Announces That There Will 
Be No Change from the Policy Outlined in Cable to 
Jewelers’ Circular Sept. 6, 1920 

















ES 
— 


The Diamond Syndicate of London which 
controls the rough diamond output of the 
South African mines, has again affirmed its 
position in regard to diamond prices, con- 
frming the cablegram which it sent to THE 
JEwELERS’ CIRCULAR Sept. 6 last, stating that 
it would continue its policy in the future of 
maintaining prices as in the past. 

This confirmation came last Monday in 
the form of a cablegram addressed to one 
of the largest cutting firms in New York 
City, which had cabled the Syndicate ask- 
ing for a statement on prices in order to 
settle, once and for all, the rumors that had 
appeared in the trade that prices in Europe 
might be cheaper in the future than in the 
past. The New York firm, while having 
absolutely no doubt as to the policy of the 
Syndicate, felt that owing to the many silly 
statements that had been made in the past 
month or so, an affirmation by the Syndicate 
of its policy would be appreciated by the 
trade in this country at this time, and asked 
that they be given information on which to 
make a public statement. 

The answer which came back Monday 
afternoon was in the form of a cablegram 
which read: 

Jasona N Y K 

IN REPLY TO YOUR CABLE SYNDI- 
CATE DO NOT INTEND DEFERRING 
FROM ESTABLISHED POLICY TO MAIN- 





WESTER: 
ANGLO -AMERICAN ! 


CAB 


NEWCOMB CARLTON, PresivoEenT 


TAIN PRICES AS CABLED TO JEWELERS’ 
CIRCULAR ON Sept. 6 LAsT. 
(Signed) BreitMEyYeEr. 

A facsimile of the cable appears below 
and, although a slight mistake was made in 
the spelling of the name JEWELERS’ CIRCULAR, 
there is no doubt that it referred to the 
cablegram published in facsimile on the 
cover of our issue of Sept. 15, which read: 

JEWELER 
New York 

IN REPLY YOUR LETTER TWENTY- 
THIRD) AvuGust D1amonp Synor- 
CATES POLICY HAS ALWAYS BEEN TO 
MAINTAIN PRICES AND NO INTENTION 
TO DEPART THEREFROM. YOU MAY 
MAKE USE OF THIS INFORMATION AS 
YOU THINK BEST. 

BREITMEYER DIAMOND SyNDICATE. 


[t will be seen from the latest cable that 
there is no change whatever in the attitude 
of the London Syndicate in regard to the 
price of rough stones from that announced in 
the official statement made to the American 
trade last September through Tue JEWELERS’ 
CIRCULAR, and consequently there can be no 
reason on which to base any supposition that 
rough diamonds will be any cheaper in the 
future than they are at the present time. 
In fact, the policy of the Syndicate has al- 
ways been to icrease prices. 
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President Jennings Announces Standing 
Committees for New York State Retail 
Jewelers Association 


ALBAny, N. Y., Feb. 14.—President F. P. 
D. Jennings, of the New York State Jew- 
elers’ Association, has announced the ap- 
pointment of the following committees: 

Committee on Trade Interests—E. H. 
Hufnagel, Mt. Vernon, chairman; Emil W. 
Kohn, New York city; Albert Kamp, Os- 
sining; Chas. Kausch, Bath; Emil J. Scheer, 
Rochester; Wm. A. O’Donnell, Utica. 

Committee on Trade Marks and Qualities 
—Gustave A. Frisch, Buffalo, chairman: 
Chas. C. Ward, Yonkers; F. C. Maynard, 
Saratoga Springs; A. W. Weiner, New 
York city; F. P. Carter, Binghamton; Louis 
Amols, Brooklyn. 

Membership Committee—C. E. Sunderlin, 
Rochester, chairman; H. Falkenstein, New 
York. city; Harold Ash, Binghamton; 
Thomas J. Routledge, Elmira; H. C. Van- 
derburgh, Mechanicsville; Wm. N. Burnite, 
Riverhead. 

Legislation Committee—Harry N. Clark, 
Syracuse, chairman; Edw. D. Mix, Albany; 
Henry G. Menapace, Syracuse; E. P. Mitler, 
Albany; F. Parshall, Plattsburgh; lrank 
Ehrenfried, Buffalo. 

Insurance Committee—Chas. T. Evans, 
Buffalo, chairman; W. C. Morgan, Fulton; 
C. P. Haskins, Ballston Spa; W. Hallen- 
beck, Catskill; Wm. G. McDougall, New 
York city; Louis Schutt, Buffalo. 

Committee on Deceased Members—Ernest 
W. Frost, Syracuse, chairman; L. M. Camp- 
bell, Canandaigua; C. F. Hurd, Medina; 
J. A. Darrow, Penn Yan; Paul Saehrig, 
Troy; J. Max Hackel, Rensselaer. 
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The One Man in a Million 
To Wait For 


The W. W. W. Ring Man is the man to wait for. 


He brings to you Rings of unsurpassed quality—originality of style 
and exclusiveness of designs. 


He is the only man who comes to you, equally as anxious to help you 
sell your goods as he 1s to sell his goods to you. 


He is the only man who brings you a Service in Advertising and 
Selling assistances that makes your business a good business, every 
day in the year. 


He is the only man who brings a marvelous window attraction, news- 
paper cuts, trade building cards and cutouts—all free, that put pep 
into your business and profits into -your pocket. 


He’s the one man in a million to wait for 
and he’s on his way to see you. 


White, Wile & Warner—Buffalo 


—— 
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DEATH OF P. S. EDDY 


Veteran Providence Jewelry Manufacturer 
“a Away After an Illness of Ten Days 


. 


PRovIDENCE, R. I, Feb. 12—Pembroke 5S. 
Eddy, until a few months ago the senior 
member of the manufacturing jewelry con- 
ern of P. S. Eddy & Son, and one oi the 
oldest manufacturing jewelers actively en- 
gaged in business in this country, died at his 
home, 245 Rhodes St., last Monday morn- 
ing in his 91st year, after an illness of only 
10 days. He was in his usual health until 
Wednesday, Jan. 26, when, in walking to 
the shop, 67 Friendship St., he slipped while 
crossing Dudley St., and falling, injured 
himself so that he had to be assisted home. 

Mr. Eddy was one of the last of the old 
school jewelers who learned their trade 
through the apprenticeship methods, gradu- 
ating as bench hands, and finally entering 
husiness for themselves, capable of perform- 
ing any part of the work. For more than 
three-quarters of a century he had been con- 
tinuously identified as boy and man with that 
industry. As a journeyman in Edwin Field’s 
jewelry manufactory, he made the first 
rolled plate watch case ever fabricated. 
This was in 1861, and he was paid only $1 
per day for his skilled labor. 

Although he had not been so active in 
the actual management of the business dur- 
ing the past three or four years and last 
March entirely relinquished his interest to 
his son, Frank P. Eddy, yet he went to the 
shop regularly every day, walking back and 
forth in all kinds of weather. He was on 
his way to the shop when the accident oc- 
curred which caused his death. In attempt- 
ing to hurry across the street to escape a 
large motor vehicle, he missed his footing 

on the slippery pavements and fell just as 
he reached the opposite curbing. He was 
picked up and taken to his home, and later 
assisted to his bed, which he never left again. 
Although there were no external evidences 
of injury he failed to rally from the shock 
and gradually failed. 

Pembroke S. Eddy was born in Provi- 
dence on July 27, 1830, his parents removing 
to New York city soon afterwards, their 
home being near the Fulton Market. His 
mother died when he was less than three 
years old, after which his father brought 
him back to Providence, taking passage on 
asmall sloop, which was the only method of 
transportation in those days, other than by 
stagecoach. A landing was made at Bris- 
tol, R. I., on account of the difficulty expe- 
rienced in navigating the vessel further up 
Narragansett Bay. While seeking for a 
passage, his father boarded another sloop 
upon which there were several smallpox pa- 
tients, and died of that disease soon after 
teaching Scituate, R. I., where he took his 
small son to live. 

Without parents, the boy was taken in 
charge by an uncle and attended the district 
school until he got big enough to farm it. 
Not being agriculturally inclined, at the age 
of 14 years the lad walked to Providence. 
and in June of that year apprenticed himself 
to Stone & Weaver, manufacturing jewelers, 
whose shop was then located on Fenner St. 
In 1857, when the hard times caused one of 
the worst depressions the industry has ever 
experienced in this city, he secured work 
with Eldred & Bloomer, at Wickford, R. T.. 
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where he remained a few months, returning 
to Providence to work for Edwin Field. 
He then entered the employ of Barker & 
Moore and shortly afterwards took a sub- 
foreman’s position with Sackett, Davis & 
Co. 

When President Lincoln sent out his 
emergency call for 300,000 men for 90 days’ 
service for the protection of Washington, 
in June, 1862, Mr. Eddy enlisted as a pri- 
vate in A Company, Tenth Regiment of In- 
fantry, Rhode Island Volunteers, and was 
made a sergeant. He was mustered out of 
service with the regiment Sept. 1, 1862. 

Returning from the war Mr. Eddy again 
entered the employ of Sackett, Davis & Co., 
but after a few months went with the late 
Daniel R. Child, remaining until 1873, when 
he hired seats in the jewelry. shop of Doran 
& Riley, on Summer St., and began business 
for himself. In 1879 he formed a co-part- 
nership with a Mr. Coggeshall, the firm 
style. being Coggeshall & Eddy, which was 
dissolved in 1882, Mr. Coggeshall withdraw- 
ing and Mr. Eddy became a partner of the 
late Albert V. Blake, the firm name being 
changed to Eddy & Blake. In 1886 Mr. 
Eddy became sole proprietor and conducted 
the business along until 1902, when he ad- 
mitted his son, Frank P. Eddy. who had 
been with him for several years, and the firm 
name was again changed to P. S. Eddy & 
Son. 

Mr. Eddy was one of the best known vet- 
eran firemen in New England and was a 
typical “vamp.” He was one of the last sur- 
vivors of the Providence Volunteer Fire De- 
partment, which went out of existence with 
the formation of the permanent department 
on March 1, 1854, and ran for several years 
as a call man in the new department. At the 
age of 14 years, soon after beginning his 
apprenticeship with Stone & Weaver, he ran 
as torch bearer with the old Button hand 
tub Ocean 7, and was a member of that com- 
pany when the volunteer department was 
disbanded. He was one of the charter mem- 
bers of the Providence Veteran Firemen’s 
Association at its organization in 1881; was 
a charter member of the Association of Sur- 
vivors of the Volunteer Fire Department of 
Providence, on March 12, 1885, and was a 
charter member of the Rhode Island State 
Firemen’s League in 1900. He was vice- 
president of the latter for three years; presi- 
dent of the Providence veterans, and for 
several years a delegate from the latter as- 
sociation to the New England States Veteran 
Firemen’s League. He was frequently for 
many years a judge at the hand engine mus- 
ters throughout New England. He was also 
a member of Prescott Post No. 1, Grand 
Army of the Republic. and of the Knights 
of Pythias. 

He was married in November, 1852, to 
Miss Mary T. Patterson, who died in May. 
1910. He is survived by two sons, Frank 
P. Eddy, who succeeded him in business, 
and Charles A. Eddy, formerly in the jew- 
elry chasing and engraving business, but 
now with the Universal Winding Co. 








R. E. Edgeworth & Co., Hartsville, S. 
C., are in bankruptcy and the first meet- 
ing of creditors will be held at the office 
of C. E. Dennis, Darlington, S. C., Feb. 
18, at 3 p. M. 
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Wife of Jeweler Sues New York Property 
Clerk for Jewelry Seized from Hus- 
band’s Store and Held by the Police 
as Stolen Property—Defendant’s 
Demurrer Overruled 


A decision of great importance to the 
trade has been made by the Appellate 
Division of the Supreme Court concern- 
‘ing the liability of the property clerk at 
Police Headquarters for failure to safe- 
guard properly jewelry entrusted to him. 
The court granted judgment on the 
pleadings to Annie Duboff in her suit 
against Property Clerk G. Hinman Bar- 
rett and his successors on an assigned 
claim of her husband, Abraham Duboff, 
who served a term in Sing Sing for re- 
ceiving stolen property. Mrs. Duboff 
sued for $7,399. 

The jewelry was seized by the police 
at Duboff’s place of business at 156 
Chrystie St. on April 6, 1916, on the 
theory that all or part of it was stolen, 
but Duboff contended that he had bought 
all the articles in a legitimate way. The 
suit for the recovery of the property has 
been pending ever since. The complaint 
alleged that Barrett received the prop- 
erty with knowledge that it was without 
lawful authority. Although Duboff was 
convicted subsequently, it was alleged 
that no part of the property taken by the 
police authorities was the corpus delecti of 
the crime. 

Barrett and his assistant, Haslan, were 
sued on the ground that in 1917 they 
turned over the property to their suc- 
cessors with full knowledge that Mrs. 
Duboff laid claim to it and that it was 
held improperly, since no person other 
than she and her husband ever laid claim 
to it. 

Barrett and Haslan and their succes- 
sors, Ringler and Sunderman, who are 
also made defendants on the ground that 
they acted in concert with the others in 
detaining the property, demurred to the | 
complaint on the ground that it does not 
state a cause of action. The case went 
to the Appellate Division on the appeal 
by Mr. Barrett from a decision in the 
Supreme Court giving the plaintiff judg- 
ment as demanded. 

The opinion by Justice Laughlin, in 
which the other justices concur unani- 
mously, affirms the decision of the lower 
court, declaring the plaintiff has a cause 
of action. It declares that she has title 
to the property, if as is admitted by the 
demurrer, it was wrongfully seized, she 
is entitled to possession of it; also that 
the defendant’s possession of the prop- 
erty was wrongful, and his delivery of 
possession to his successor was wrongful 
and in violation of her rights as owner. 
If the appellant can controvert these al- 
legations, he should answer, joining is- 
sue thereon and presenting any defense 
he may have to the action. 

The court says the order appealed 
from should, therefore, be affirmed with 
$10 costs and disbursements, but with 
leave to appellant to withdraw the de- 
murrer and answer on payment of the 
costs of the appeal and motion, 
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GIVEN PRISON TERM 
Samuel Schonfeld, New York Diamond 
Dealer, Must Serve Four Years in Fed- 
eral Penitentiary at Atlanta 


After denying a motion for a new trial, 
United States District Court Judge Howe 
last Wednesday morning sentenced Samuel 
Schonfeld, a manufacturing jeweler, 71 
Nassau St., New Yerk, who, on Feb. 2, 
was found guilty of perjury and conceal- 
ing of assets, to serve four years in the 
Federal penitentiary at Atlanta, Ga. In 
passing judgment, Judge Howe severely ad- 
monished the convicted man for betraying 
the trust of his friends and characterized 
him as a menace to the trade and only re- 
gretted that the law did not allow of a 
longer sentence. 

Before being sentenced, Schonfeld’s attor- 
ney made a plea for a new trial on the 
grounds that the defendant should have been 
tried separately on each count of the :n- 
dictment. Certain provisions, he claimed, 
had -been unintentionally overlooked at the 
trial which the attorney asserted entitled 
the defendant to a new trial. 

Judge Howe denied the motion because of 
insufficient reasons and because the motions 
set forth were too general. After making 
his decision, the judge ordered Schonfeld 
brought to the bar for sentence. 

Schonfeld, with a smile on his face 
and appearing not to be downcast at the 
thought that he was about to be sent to 
prison, informed the court that he had 
nothing to say before judgment was passed. 
Before pronouncing sentence the convicted 
man’s attorney called the court’s attention 
to the fact that Schonfeld is married and 
has four children, the youngest one being 
seven weeks old. He pleaded that the 
court be merciful and advanced the opinion 
that a sentence of six months would serve 
the purposes of the law. 

In preparing to pass sentence, Judge 
Howe reviewed the case in which he stated 
that the defendant was given a fair trial 
and that he had been ably defended. After 
hearing all the evidence, the judge con- 
cluded that no robbery had been commit- 
ted and that Schonfeld had merely framed 
such a story to defraud his creditors. The 
judge classed the defendant as worse than 
the thief who breaks into another man’s 
shop or home and robs him. He also char- 
acterized Schonfeld as a menace to the trade 
and hoped that the convicting of the de- 
fendant would serve as a lesson to others. 
In closing, the judge expressed his regret 
at being unable to sentence the defendant 
to a longer term in prison, but under the 
law was only allowed to send Schonfeld to 
jail for two years on each count in the 
indictment, making a total of four years. 

The sentencing of Schonfeld brings to a 
close one of the most interesting and sen- 
sational cases of its kind in the history of 
the jewelry trade. It was on June 5 last 
that Schonfeld caused such a sensation when 
he reported to the police that two men had 
entered his office posing as customers and 
after inducing him to remove diamonds 
from his safe, threw pepper into his eyes 
and stole precious stones valued by the jew- 
eler at $115,000. Shortly afterwards, Schon- 
feld was thrown into bankruptcy, and from 
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that time until the indictment was returned 
by a Federal grand jury, Schonfeld had 
been thoroughly examined under the bank- 
ruptcy act. Following the finding of the 
indictment in which Schonfeld was charged 
with perjury and concealing of assets, the 
case was placed in the hands of Assistant 
United States District Attorney Schwartz, 
who tinally succeeded in obtaining a con- 
viction. The trial lasted two days, and it 
took the jury one hour and thirty minutes 
to return a verdict of guilty against the 
defendant. 

The fighting fund of the National Jew- 
elers Board of Trade played an important 
part in the finding of the indictment, the 
prosecution and the final conviction of 
Schonfeld. It was from this fund that the 
money was drawn for the holding of the 
examinations under the bankruptcy act and 
the general prosecution conducted. To Joseph 
H. Freier, of Greenbaum, Wolff & Ernst, 
attorneys for the National Jewelers Board 
of Trade and other organizations, is also 
due much credit for his diligent work in 
the prosecution of Schonfeld, as is to Oscar 
Lewis, who also rendered valuable service. 








HELD UP AND ROBBED 





Madison, Wis., Jeweler Forced at Point of a 
Revolver to Give Bandit Diamond 
Rings and Money 


Mapison, Wis., Feb. 12—Ordered to turn 
over diamonds and cash at the point of 2 
revolver, R. V. Fegley, jeweler at 1304 Wil- 
liamson St., on Wednesday, was forced to 
give an unknown bandit diamonds valued 
at $1,600 and $60 in cash. No trace of-the 
burglar has been found by the police, al- 
though a good description has been sent 
broadcast to middle west cities. 

According to Mr. Fegley, a man of about 
40 years, with a dark complexion and sev- 
eral days’ growth of beard, entered the 
store Wednesday afternoon about 3 o’clock 
and asked to be shown some diamonds. 
Having no suspicion Mr. Fegley allowed 
the: man to examine several cases of dia- 
mond rings, but the man did not seem satis- 
fied with the goods shown and did not make 
a purchase. At 5 o’clock the man returned. 
Mr. Fegley was alone in the store and the 
bandit, walking up to the counter, flashed 
a gun into the jeweler’s face and ordered 
him to hand over the diamonds and _ his 
cash, which was done. 

Keeping Mr. Fegley covered with the re- 
volver, the bandit backed to the door, where 
he slipped the weapon into his pocket and 
made his escape. When Mr. Fegley reached 
the door he found no sign or trace of the 
bandit. He described the man as_ being 
about 5 feet 8 inches in height, weighing 
about 180 pounds, and wearing a dark, 
soiled overcoat, and a soft black hat. Mr. 
Fegley reported that he gave the bandit 
16 diamond rings valued at $100 each and 
$60 in cash. 








Kunezel’s, dealer in diamonds, jewelry, 
ctc., Springfield, Mass., has moved its of- 
fice to 324 Main St., and now occupies 
Room 24 in the Carlisle building in that 
city. The new quarters are better adapted 
to the needs of the business. 
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MARTIN SICKS CONVICTED ° 
Crook Known as “Big Six” First Man to Be 
Found Guilty at Chicago of Being Con. 
nected with Robbery of Heller. 
Rose Co. in 1916 


Cuicaco, Feb. 12.—An echy 

mous $200,000 Heller-Rose Co. ae 
heard this week in Judge Joseph B, Deans 
Court, when a jury found Martin Sick 
known as “Big Six,” guilty of having tak : 
part in the crime. The court sentenced him 
to the penitentiary at Joliet for a suried 
ot one year to life. 
° When he heard his fate, “Big Six,” who 
is a giant of a man, with a low brow and 
black, shaggy hair, leaped to his feet and 
poured a torrent of vile epithets upon the 
jury. He shook his fist at the foreman 
of the jury and shouted that he would be 
out of the pen in a few months, and that 
he would come back to Chicago to “get” 
the foreman and the rest of the jury. Three 
bailiffs leaped upon him and removed him 
from the court-room only after a terrific 
battle, in which a number of women spec- 
tators fainted from fright. 

The Heller-Rose Co., a jewelry firm lo- 
cated in the Marshall Field Annex build- 
ing, in the heart of the down-town district 
was robbed on Jan. 16, 1916. The convie- 
tion of Sicks was the first to be obtained 
for the robbery, in spite of the fact that 
eight men have been tried at one time or 
another. 

Only four men took part in the actual 
robbery. They shut the proprietors of the 
business and several women clerks up in 
the wash-room and then looted the entire 
place. The police have always contended 
that in addition to the four men who en- 
tered the place, there was another on tic 
outside, acting as look-out. “English 
Jimmie” Driscoll, alleged to have been one 
of the robbers, was arrested in New York 
over a year ago, and was brought back 
to Chicago, where he was tried. He was 
acquitted. Walter Stevens was also tried, 
but acquitted. In these two cases, and 
those of the others who were tried, the 
evidence was very nebulous, but in the case 
of Sicks it was positive. The jury lost 
little time in returning a verdict of guilty. 

Sicks was arrested immediately after the 
crime had been committed. While in the 
custody of one of the officers of the prose- 
cuting attorney’s office, he asked permis- 
sion to lie on the floor in one of the of- 
fices of the Criminal Court building, where 
he was being held for questioning. When 
the officer thought he was asleep, he left 
the room for a moment, and when he re- 
turned, Sicks had fled down the fire-escape. 

The officer was brought before the trial 
board, and it was suggested at the time that 
Sicks had a political pull which caused cer- 
tain high officials to wink at the idea of 
letting him escape. The officer was acquit- 
ted before the trial board for lack of direct 
evidence. Sicks remained at !arge, but 
three months ago he was picked up, and this 
time no friends came to his rescue. 








H. E. Humphreys, Grandfield, Okla., has 
purchased the stock of Henry Wilkins and 
has moved it to his own store. 
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February I 


Is 99 YEARS OLD 


Friends of C. K. Landon, Chicago’s Oldest 
Active Jeweler, Celebrate His Birthday 
and Present Him with a Cake 
Cuicaco, Feb. 144—C. K. Landon, Chi- 

cago’s oldest active jeweler, celebrated his 

0th birthday last week. amid flowers and 
laughter supplied by a few of his friends, 
known as members of the Glenn Inn Lunch 

Ores Mr. Landon arrived, as he has done 

for years, at the Glenn Inn lunch room, 

hetween 12 and 1 o'clock noon, Feb. 9, he 
was surprised to be greeted by a half dozen 
friends. He was ushered to his table dec- 
orated and garnished with beautiful bunches 
of American Beauties. After a presentation 
speech was made by C. A. Iverson, Mr. 

Latidon told how he tried to live a clean 

and wholesome life, and this he attributes 

his age to. Then the birthday cake was 
brought on. They wanted him to take it 
home, but he said that birthday cakes were 
made to be cut and eaten and he insisted 
that they all help him. 

In bringing his presentation to a close, 

Mr. Iverson said: 

“So here’s to C. K. Landon, the man that’s 
90 young; 

Here’s to life and happiness and praises 
all unsung! 

We wish him all the joys of life and 
many years to come, 

As we sit here on his birthday in Nineteen 
Twenty-one.” 


Mr. Landon claims to be the only jeweler 
in the city who at his age is taking care 
of his own business entirely by himself. 
He said that he has had many opportunities 
to enlarge his business if he had wanted 
to do certain things which he did not deem 
were honest and right. 








Public Memorial Service for the Late Col. 
Harry Cutler to Be Held in Provi- 
dence, March 6 

Provence, R. I., Feb. 12.<A_ public 
memorial service for the late Col. Harry 
Cutler, of the Cutler Jewelry Co., is be- 
ing arranged to be held at the Strand 
Theatre, Sunday evening, March 6, at 7:30 
o'clock. Governor Emery J. San Souci and 
Mayor Joseph Gainer will be the principal 
speakers, according to the announcement 
made at the meeting of the Harry Cutler 
memorial service committee held last Tues- 
day evening. Rt. Rev. James DeWolf Perry, 
Bishop of the Episcopal Diocese of Rhode 
Island; George W. Gardiner, State Treas- 
urer of the American Jewish Relief Com- 
mittee; Louis Marshall, of New York; 
Rabbi I. S. Rubinstein and Dr. William 
Flanagan will also address the meeting. 

A motion picture film produced by the 
Jewish Welfare Board, showing the activi- 
ties of the board in the United States, Eng- 
land, France and Italy, will be shown before 
the speaking programme begins. This film 
will show the late Col. Cutler taking an 
active part in the relief work of the Jewish 
Welfare Board. Archibald Silverman, of 
Silverman Bros., is chairman of the com- 
mittee in chare. 

Invitations have been sent to the follow- 
ing local and national organizations, of 
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which the late Col. Cutler was a member: 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, National Jewelers’ 
Board of Trade, Manufacturing Jewelers’ 
Board of Trade, Jewelers’ Protective Asso- 
ciation, Rhode Island School of Design, 
Providence Chamber of Commerce, Ameri- 
can Red Cross, Economic Club, First Light 
Infantry Regiment, Haggi Lodge of B'rith 
Abraham, Hebrew Education Institute, Jew- 
ish Orphanage, Maccabee Lodge, Men’s Com- 
munity Club, Manufacturers’ Refining Co., 
Masonic Past Masters’ Association, Meta- 
comet Golf Club, National Security League, 
Métal Industry Branch, Providence Society 
for Orginazing Charities, Providence Boys’ 
Club, Providence Lodge of Elks, Pen and 
Pencil Club, Rhode Island State House 
Press Club, Rhode Island Boy Scouts, Re- 
publican Club of Rhode Island, St. Joseph’s 
Hospital Association, Town Criers of Rhode 
Island, Tower Hill Association, Turks’ Head 
Club, Union Trust Co., Zion‘st Organization 
of Rhode Island, Redwood Lodge of Ma- 
sons, Jewish Welfare Board, Jewish Con- 
gress Committee, Joint Distributing Com- 
mittee, American Jewish Relief Committee 
of Rhode Island. Congregation Aavath sho- 
lom, Sons of Zion Congregation, Temple 
Beth-El, Executive Committee of the Na- 
tional Zionist Organization. 





HOLD MONTHLY MEETING 





Members of Rochester Retail Jewelers’ As- 
sociation Discuss Trade Topics at 
Interesting Gathering 

Rocuester, N. Y., Feb. 14.—Rochester 
Retail Jewelers held a regular monthly 
meeting at Powers Hotel, Thursday evening. 
President Ellery A. Handy called the meet- 
ing to order and Russell Schier, secretary, 
reviewed the minutes of the previous meet- 
ing. The association has the honor of be- 
ing one of the pioneer retail jewelers’ bodies 
in this country, this meeting beginning the 
12th annual for the local society. 

Treasurer George P. Klee reported a 
fine financial condition and good prospects. 
James B. Given, vice-president, presented 
a report of his recent attendance, in Buf- 
falo, at the State association’s executive ses- 
sion. While there, the national executive 
committee held a meeting also and the mem- 
hers of both committees attended the annual 
hanquet of the Buffalo Retail Jewelers’ As- 
sociation. It was decided at the executives’ 
meetings to hold both National and State 
conventions at Buffalo. The State associa- 
tion to be held Sept. 12, and the Nationa) 
association Sept. 13, 14, 15 and 16. 

Mr. Given spoke of the work of M. D. 
Rothschild, of New York, and his work on 
preventing a 10 per cent. instead of five per 
cent. tax being levied on the jewelers. The 
proposed new tax of one per cent. on all 
commercial sales reported monthly to the 
Government would be a welcome relief from 
the present system, he said. On a motion 
passed at the meeting the secretary was re- 
quested to write a letter of protest to certain 
silver manufacturers, as not approving of 
the plan to offer goods to ‘hardware and 
department stores. 

E. Lathrop Sunderlin said that the sil- 
ver departments could not be continued un- 
der less than a 60 to 70 per cent. mark up 
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and to discontinue charges for all engraving 
would produce a deficit in the business. He 
said it would be even satisfactory if the 
retail jeweler broke even at the end of the 
year, but he cannot if engraving is to be 
gratis. 

President Handy ended the meeting by 
appointing Messrs Given, Schier, Sunderlin 
and Burritt as a committee to round-up the 
absentees for the next meeting, which will 
be held at the Osleum House, Thursday, 
March 10, when pool and bowling can he 
arranged after the dinner and _ business 
session. 


DEATH OF HARRY MaGACHIE 











Well Known Material Dealer of Boston 
Passes Away After a Long Illness 


Boston, Mass., Feb. 12—Harry Ma- 
Gachie, for more than 25 years in the ma- 
terial branch of the trade, passed away 
Thursday, Feb. 10, after a painful illness 
necessitating his removal to the Peter Bent 
Brigham Hospital, where he remained for 
five months. The cause of death was tumor 
on the spine. 

Mr. MaGachie had suffered intermittently 
for a year or more before he decided to go 
to the hospital for examination. 

Deceased started in business as a boy with 
the house now known as the Cowan Myers 
Co., and for 20 years was manager of the 
material department. With H. Vinick as 
partner, he purchased this department from 
the Cowan Myers concern, in June, 1920, 
renaming it the M: & V. Co. 

Mr. MaGachie, or Harry, as he was 
familiarly called by all who knew him, was 
43 years of age. He leaves a wife and four 
children behind to mourn his departure. His 
going is keenly felt by many friends and 
business associates, who had grown to love 
him for his sincere, upright, genial char- 
acter and sound business ability. 

He was a Fourth Degree K. of C., an 
unusual honor in this secret organization. 

The funeral took place today. 








Death of Albert B. Lewis 

ProvipeNcE, R. I., Feb. 12—Albert B. 
Lewis, of Washington, R. L., for several 
years a well-known salesman for various 
manufacturing jewelry concerns of this city, 
died last Monday night at the Rhode Island 
Hospital, following an operation for intes- 
tinal trouble. He was in his 78th year and 
was the last of his family. 

He was born in this city, a son of the late 
Seth Lewis, but when he was only two years 
old his parents removed to Washington vil- 
lage, where he has always made his resi- 
dence. When a young man he became active 
in politics and was for several years chair- 
man of the Democratic State Central Com- 
mittee of Rhode Island, and in 1876 was 
elected State Senator from Coventry. After 
more than 20 years on the road as a 
traveling jewelry salesman, he went into 
newspaper work, and was manager and :d- 
vertising man for the old Rhode Island 
Democrat and afterwards for the old Even- 
ing News, now the Providence News. He 
was a member of the Rhode Island Press 
Club and for many years was confidential 
adviser of the late ex-Governor D. Russell. 
Brown. - 
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ROBBERIES EN PHILADELPHIA 


A Jeweler Shot, a Successful Robbery and 
Two Attempts Which Were Foiled by 
Burglar Alarms Mark Crime in 
City During the Week 


PHILADELPHIA, Pa., Feb. 12—A jeweler 
shot, but not seriously wounded, a success- 
ful robbery in the central section of the 
city, and two burglar alarms, sounding with 
terrific din in time to spoil two other at- 
tempts, marked a week of crime in the jew- 
elry business in this city. 

The injured jeweler, William S. Sturmey, 
1472 N. 52d St., West Philadelphia, baffled 
the two bandits who sought to hold him up 
by probably the most startling defense on 
record. He hurled a tray full of diamond 
rings at his assailants. 

The robbers entered the store just as 
Sturmey was about to close up for the night. 
He was carrying the tray of gems to the 
safe when one of the two men ordered him 
to put up his hands. The jeweler put them 
up by throwing the tray directly at the 
men. Surprised at this unexpected attack, 
the men backed away and one fired, the 
bullet entering Sturmey’s left side above 
the hip. The jeweler tried to follow the 
bandits from the store, but collapsed from 
his wound on the pavement outside. The 
men escaped in a motor car which a com- 
panion had held in readiness outside. 

Sturmey was taken to the West Phila- 
delphia Homeopathic Hospital, where it was 
stated he was not seriously wounded. Mrs. 
Sturmey spent nearly a half hour picking 
up the rings after her husband was taken 
away. 

The successful robbery was perpetrated 
by window smashers, working in a stolen 
automobile. They drove up to the jewelry 
store of Louis Merz, 23d and Brown Sts., 
during the early hours of the morning, sent 
a brick through the show window and 
made off with jewelry, the value of which 
was not given. 

Residents in the neighborhood of 11th 
and Poplar Sts. passed a sleepless night 
from midnight on yesterday when burglar 
alarms, annquncing attempts to rob two 
pawnshops in that section, rang out their 
messages in tones that could be heard for 
squares. Passersby, who feared to take 
chances with the gunmen that have been 
terrorizing this city, passed the shops with- 
out stopping to investigate while the gongs 
clamored. Neighbors dressed hurriedly and 
flocked to the scene—after the police. 

The first shop attacked was that of Mor- 
ris Ritch, southwest corner of 11th and 
Poplar Sts. The alarm went off at mid- 
night and continued for four hours to make 
the night hideous. The news finally reached 
the police station at 8th and Thompson 
Sts., and a detail of police was despatched. 
The bluecoats encircled the place and grad- 
ually closed in on it. The proprietor had 
been summoned by telephone and entered 
with them. The store was unlocked and 
the place searched, but nothing was missing. 

Scarcely had the police gone back to 
the station house when another alarm 
sounded from the pawnshop of Abraham 
Haas, 1127 Poplar St. The same detail of 
police arrived and the same scene was 
enacted, with the same _ results—nothing 
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missing. The search betrayed signs of a 
“jimmy” on the back door. 

The Haas shop has been the object of 
attention by burglars three times within the 
past three weeks. On the first occasion, 
Jan. 14, the robbers secured $150 in jew- 
elry and other articles: The second visit, 
on Jan. 28, netted them $500 in gems. On 
both these occasions the shop had not been 
fitted with a burglar alarm. Then Haas 
got busy and a burglar alarm system was 
installed. 








An Interesting Case Involving Status of the 
Memorandum Decided by the Municipal 
Court in Chicago 

Cuicaco, Feb. 12—An interesting case 
involving the status of the memorandum 
as a trade custom in the jewelry business 
was heard during the week before Judge 
J. K. Prindiville in the Municipal Court. 
The judge, in his ruling, upheld the custom. 

The matter at issue involved only $172, 
but members of the jewelry trade here were 
interested because of the principle of the 
thing, from the standpoint of the law. 

The plaintiff was David Holtz, a diamond 
broker, at 5 S. Wabash Ave. Mr. Holtz 
had brought suit against Morris Stepner, a 
jeweler, at 821 W. Madison St., because 
Stepner had stopped payment on a check 
for $172, which he had given to M. Katzen, 
also a W. Madison St. jeweler. Katzen 
had endorsed the check over to Mr. Holtz 
in payment for diamonds worth $172, which 
he had secured some time previously from 
Mr. Holtz on memorandum. Mr. Holtz 
sought to make the payment stick. Stepner 
held that the diamonds were defective; in 
fact, that they had split when he attempted 
to mount them. 

Counsel for Stepner sought to show that 
the relation between Holtz and Katzen was 
that of principal and agent, or, in other 
words, that Katzen had acted merely as 
the broker of Mr. Holtz in the deal. The 
court, however, held that it is a matter 
of common knowledge that merchandise in 
the jewelry trade is purchased on memo- 
randum, and that the title to the property 
remains absolutely in the person sending 
the goods out on memorandum, until they 
are sold and paid for, or until the person 
securing the goods on memorandum instructs 
that they be charged to his account, in 
case he enjoys credit. The court held that 
in this case there had been no consign- 
ment, and that Holtz was out of the whole 
deal just as soon as Katzen had sold the 
goods to Stepner. Stepner has recourse 
against Katzen, but not against Mr. Holtz. 
The court said that Mr. Holtz was the 
holder of a check in due course, and that 
Stepner would have to instruct his bank to 
make payment. 

To allow counsel for Stepner to present 
a brief, he told him that he would grant 
a stay of execution until Thursday of the 
following week, but at the same time de- 
clared that there was no chance that he 
would change his mind. 

The case began more than a year ago. 
Municipal Judge Swanson at first decided 
in favor of the plaintiff, and then reversed 
himself on a second hearing, and reopened 
the case. 
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Schedules in’ Bankruptey — of T 
: ruea 
Watch Co., Inc., Filed in United — 


District Court, New York 


Schedules in bankruptcy wer : 
United States District Cons, ae te 
last Friday by the Trueangel Watch Co. 
Inc., dealer in watches and jewelry, 150 W. 
34th St. Involuntary bankruptcy proceedin , 
were instituted against this concern last De. 
cember. 

The bankruptcy schedules place the frm’ 
liabilities at $35,203.41, shia ae ae 
stitutes wages, $644.17: secured claims, $2. 
440.18, and unsecured claims, $32,118.26, The 
assets total $34,579.85, and consist of un- 
liquidated claims, $2,331.24, and property in 
reversion, remainder and trust valued at 
$31,861. 

Among the largest unsecured creditors 
are: Robert H. Ingersoll & Bro. $868 - 
Louis Manheimer, $152; J. Gottlieb, $165. 
Benjamin Lazrus, $1,707; Abel Bros. & Ca. 
$646; Aisenstein & Donchin, $418; A, Sude. 
rov, $5,070; B. & B. Jewelry Case Co., $137: 
Good Specialty Co., $144; L. E. Waterman 
Co., $500; B. Pusrin, $128; J. Ginsburg, $919: 
O'Neill & Block, Inc., $1,216; William Pin- 
kus, $408; Roman Jewelry Mfg. Co., $227; 
Newman Charlot, $297; Pickoff & Altman, 
$200; S. & B. Mfg. Co., $113; Rutherford 
& Maher, $156; Gordon & Neubarth, $441; 
Rolnick Jewelry Co., $463; Rosenberg Bros., 
$283; Friedman & Parkowitz, $624: O, J, 
Gude Co., $135; National Cash Register Co. 
$1,055: Taliercio Co. $100; L. J. Anshen 
Co., $2,055; Central Chandelier Co., $177: 
Riviera Pearl Co., $312: Mosler Safe Co., 
$925; The Wahl Co., $304; T. Tannenbaum 
& Co., $325: Louis Landin, $149; George 
Dolin, $1,914; F. & L. Gentile Co., $155: 
E. & J. Electric Inst. Co., $316; La Aida 
Pearl Co., $100: W. S. Myers Co., $140; 
Oscar Reinach. $211: Wm. E. Paulson, 
$750; Henry W. Fishel & Sons, Inc., $271: 
Teitelbaum & Whitebook, $200; Mechanics 
Bank, $2,750: Samuel T. Hartman, $2.50, 
and Benjamin Walker, $100. 








New England Directors of National Jewelers 
Board of Trade Hold Monthly Meeting 


ProvwENceE, R. I., Feb. 12.—The February 
meeting of the New England directors of 
the National Jewelers Board of Trade was 
held at the office of the district at Provi- 
dence last Monday noon, with Hon. Vice- 
president Charles E. Hancock presiding. 
Several important matters concerning the 
industry in New England were discussed 
and a number of recommendations and sug- 
gestions prepared for presentation to the 
general directorate at New York. 

The following committees were announced: 
New England Committee on Arbitration: 
Charles A. Dunn, of Providence: William 
F. Barden, of Standard Jewelry Co., Attle- 
boro: H. M. Heilman, of Potter & Buffinton 
Co., Providence: Howard L. Carpenter, of 
Albert Walker Co., Providence, and Law- 
rence Percival, of D. C. Percival Co. 
Boston. 

New England Good and Welfare Commit- 
tee: Edward I. Mulchahey, of C. Sydney 
Smith Co., Providence: Howald L. Carpen- 
ter, of Albert Walker Co., Providence: 
Oscar E. Place. of Oscar E. Place & Son, 
Providence, and Arthur Henius. of Henius 
Co., Providence. 
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_ygw YORK JEWELER ROBBED 





Gunmen Pose as Customers and Escape with 
Loot Valued at $14,000 

Two strangers posing as customers held 
d robbed Abraham Duboff, retail jew- 
eler at 156 Chrystie St, New York, last 
Wednesday, morning of diamond jewelry 
valued at $14,000. The police have a num- 
per of clues including the finger prints of 
one of the men, a blackjack and a good de- 
scription of the pair who committed the rob- 
bery, but as yet have failed to make any 


up an 


arrests. 
The day before the robbery one of the men 


who participated in the theft entered the 
store of Mr. Duboff and informed the jew- 
eler that he wanted to buy a ring. He was 
shown a number of rings but left after fail- 
ing to make any purchase. As the man did 
not state that he would return, Mr. Duboff 
thought nothing more of it, and dismissed 
the matter from his mind. 

The following morning the jeweler opened 
his store about 10 o’clock and after making 
a few telephone calls, began removing some 
of his merchandise from his safe to the show 
window. While busily engaged, the man 
who had called the night before, accom- 
panied by another stranger, came to the 
store and again asked to be shown a ring. 
Mr. Duboff went to his safe, and as he did 
so one of the men drew a gun from his 
pocket and commanded the jeweler to throw 
up his hands. He was then warned not to 
make any outcry and was commanded to sit 
on a chair beside the safe. While one of 
the men held him at bay, the other man drew 
a blackjack from his pocket and threatened 
to knock the jeweler unconscious but was 
finally persuaded by his partner ‘not to mo- 
lest Mr. Duboff or do any bodily harm un- 
less he made an outcry. 

The man carrying the blackjack then went 
to the safe and picked out only diamond 
jewelry, which he stuffed in his pockets. 
While the robbery was being committed 
Mr. Duboff noticed two other men outside 
of the door apparently acting as look-outs. 
When the man had completed his job of 
rifling the: safe, he walked out of the store, 
while his partner backed slowly out of the 
place with the gun still pointed at the jiew- 
eler. As the man carrying the gun shut the 
door on his way out, he attempted to lock 
it, but before he could accomplish the job, 
Mr. Duboff hurled a hammer through the 
window. The man hecame frightened and 
he began running down Chrystie St. The 
jeweler followed close hehind and at the 
corner of Chrystie and Delancey Sts., the flee- 
ing thief was grabbed by a stranger. When 
he threatened to shoot the thief was released 
and he finally made his escape. The man 
carrying the loot disappeared into the tene- 
ment house at 168 Chrystie St., where the 
police later found the blackjack which he 
carried. 

Finger prints were taken from the safe 
from which the jewelry was stolen. A good 
description of the men was also given to the 
police. The man who held Mr. Duboff at 
bay with the gun is described as about 21 
years old, standin 5 feet 5 inches tall and 
weighing about 120 nounds. His partner 
appeared to be about 19 years old, standine 
5 feet 6 inches tall and weighing about 125 
ponds. Both men were well dressed and 
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are described by Mr. Duboff as Italians. 
The jeweler’s stock was insured for $10,000. 








DAYLIGHT SAVING 
Plans for Campaign Formulated at Meeting 
Held in New York Last Week . 

Plans for a campaign to establish daylight 
saving throughout the eastern time zone 
were formulated at a meeting held last 
Wednesday afternoon in the assembly room 
of the Merchants’ Association of New York. 
The meeting resulted in’ the formation of 
The Eastern Time Zone Daylight Saving 
Association, which will include practically 
all the commercial organizations in the 19 
States which are comprised in the eastern 
time zone. 

It is not expected that action can be ob- 
tained from the present expiring Congress, 
put a vigorous effort will be made to have 
the incoming Congress pass a bill providing 
for Daylight Saving throughout the eastern 
time zone from the last Sunday in April to 
the last Sunday in September. This plan 
substitutes five months of daylight saving 
for the seven months which were provided 
for during the war. 

More than 70 delegates attended the 
gathering last Wednesday and every one 
present was unanimously in favor of day- 
light saving and on the necessity for or- 
ganization in order to obtain this end. 
The meeting was convinced that the ma- 
jority in favor of daylight saving permitted 
themselves to be defeated by the minority 
opposed to it because of the lack of organ- 
ization. A Board of Directors, which will 
represent each State in the eastern time 
zone, is now being formed and this board 
will later elect officers. 

The meeting last Wednesday was ad- 
dressed by many prcminent men from all 
parts of the eastern time zone. Each one 
spoke of the great advantages derived from 
daylight saving and from the remarks made 
it appeared that at least 81 per cent. of the 
workers and employers in the eastern time 
zone would obtain great benefits from the 
extra hour of daylight. 

After some discussion a committee of 
seven, headed by the Hon. Marcus M. 
Marks, president of the National Daylight 
Saving Association, was appointed to draw 
up the framework of an organization. 

The committee, after deliberation, reported 
a constitution providing that the name of 
the organization should be the Eastern Time 
Zone Daylight Saving Association, and that 
each of the 19 States of the zone should 
have three members to a Board of Directors, 
one of the three to be a vice-president of 
the: association. 
tion will be to agitate in favor of daylight 
saving from the last Sunday in April to the 
last Sunday in September, in the eastern 
time zone. ——- 

The constitution was unanimously 
adopted, and a committee of three, consist- 
ing of Robert Garland, of Pittsburgh; Clar- 
ence A. Cotton, of the Chamber of Com- 
merce of Providence, R. I., and S. C. Mead. 
secretary of the Merchants’ Association of 
New York, was appointed to select the first 
members of the Board of Directors. 

Tn the meantime, the fight to keep daylight 
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The object of the associa- | 
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saving in New York State is still waging. 
The Merchants’ Association is constantly 
keeping in touch with the situation and pro- 
tests against the repeal of the State law con- 
tinue to pour in upon Governor Miller and 
the members of the legislature. It was ap- 
parent that progress was being made by the 
friends of daylight saving. 








CHICAGO JEWELER ROBBED 


Bandits Hold Up Edward P. Sutter and 
Secure Loot Worth Over $1,000 


Cuicaco, Feb. 12—In a daring daylight 
raid in the down-town district on Feb. 11, 
jewelry bandits secured more: than $1,000 
worth of goods from the store of Edward 
P. Sutter, at 1853 W. Madison St. 

Two men entered the store about 7:30 
A. M., just as Mr. Sutter was opening for 
the day. They pointed revolvers at him, 
and told him that at the first “peep” out 
of him they would fill him full of lead. 
They went rapidly through the showcases, 
but did not touch the windows. They then 
took the keys from Mr. Sutter, and locked 
the store as they departed, seeking to give 
the impression that the place had not yet 
been opened for the day. To carry out 
this impression they even went so far as 
to hang up a sign “Will be back at 10:30 
A. M.” 

Mr. Sutter freed himself from the ropes 
that the bandits had passed about his body 
and removed the gag from his mouth. He 
soon attracted the attention of passers-by, 
and the police were called. They could find 
no clue to the bandits, but Mr. Sutter was 
able to give a fairly good description. 











Death of Gerhardt Sterr 
Boston, Mass., Feb. 14.—Gerhardt Sterr, 


for many years in the jewelry business in 
this city, passed away Friday, after a short 
illness. 

He was born in New York 65 years ago 
and early in life came te Boston, where he 
entered the jewelry trade. 

He was a member of the Boston Turn- 
verein for more than 23 years. He is sur- 
vived by his widow and four sons. The 
funeral took place vesterday at the chapel 
of the Massachusetts Cremation Society 








Burglars Get Gems Worth $800 from Safe 
of Detroit Firm but Leave Untouched 
Safe with More Valuable Stock 


Detroit, Mich., Feb. 12—Jewelry thieves 
gained access to the office of the Bauer- 
Lemkie Co. in the Scherer building some 
time Wednesday morning, Feb. 9, and stole 
more than $800 worth of gems from a small 
safe. 

The thieves overlooked a larger safe con- 
taining a greater amount of jewelry and 
gems. This safe was left untouched by the 
bandits, who left an acetylene torch, a tank 
and a pair of overalls behind. 

Other than these appliances the thieves 
left no clues. 








I. Warshal, Pittston, Pa., has reported 
that he was robbed of about $200 by thieves 
who entered his store on Feb. 2. 
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Max Vera has opened a retail jewelry 
store at Lebanon, Pa. 

Joseph B. Bechtel, of Joseph B. Bechtel 
& Co, 729 Sansom St., has returned from 
a business trip through the Lehigh Valley. 

Charles H. Wright, manager of the watch 
department of Aisenstein & Gordon, 712 
Sansom St. has returned from a_ business 
trip to New York. 

The jewelry business generally through- 
out the city observed Lincoln’s Birthday as 
4 holiday, remaining closed from Friday 
night until Monday morning. 

Buyers noted in the city during the past 
jew days have been John Quillan, of Quil- 
jan & Freeney, Bridgeville, Del.; Peter 
Siegler, Doylestown, Pa.; A. H. Landis, 
Lansdale; Charles S. Kepner, Chester, and 
William Purcell, Gnadenhutten, O. 

The property at 702 Sansom St. is be- 
ing remodelled prior to the opening of the 
Philadelphia Silver Shop, which will be the 
trade name under which Joseph Wolf and 
Jacob Cohen, the latter formerly at 2230 
S. 7th St., will re-enter the jewelry business. 

Among recent salesman visitors have been 
Max Kornberg, of the Knickerbocker Sil- 
ver Co., Port Jervis, N. Y.; Harry Merilees, 
of Manning, Bowman & Co., Meriden, 
Conn.; J. Sylvia, of the New Haven Clock 
Co. New Haven, Conn.; L. M. Guterman, 
of B. Rice & Sons, Brooklyn, and M. Miller, 
of the Ansonia Clock Co., New York. 

W. Estis, who recently purchased the 
three-story building at 727 Sansom St. 
from Joseph B. Bechtel, has started ex- 
tensive alterations, including an entirely new 
front. The changes in the structure have 
necessitated some moving on the part of 
the tenants. Casemaker Yardley has _ re- 
moved to 733 Walnut St. Mr. Estis has 
temporarily taken offices on the second floor, 
and Miss Jennie B. Hearns, a pearl setter, 
has moved into the offices of another ten- 
ant on the second floor back. 

Within the course of the coming week 
final arrangements will be made for the an- 
nual banquet of the Jewelers’ Club of Phila- 
delphia, which will be held, as is the custom, 
on the first Saturday after Washington’s 
Birthday, falling this year on Saturday, Feb. 
26. The arrangements for the banquet are 
in the hands of the executive board of the 
club, and Louis P. White is, as usual, act- 
ing as chairman. This fact alone guar- 
antees that the evening will be one long 
to be remembered. Mr. White has not yet 
let slip anything at all as to what the club 
plans, the sole information released to date 
heing the price, the date and the place. 
The latter will be the Bellevue-Stratford 
Hotel. 

The International Silver Co., Meriden, 
Conn., had a number of its representatives 
here with an attractive display of wares 
during the past week. They were quar- 
tered at the Adelphia Hotel, and report a 
big business. The display was in charge 
of Roy E. Williams, general manager of 
the 1847 line, and also representing the 
Forbes Silver Co. Others with him were 
Francis Carroll, of Factory E; Horace Wil- 
cox, son of George H. Wilcox, president of 
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the firm, who represented likewise the Wil- 
cox Silver Plate Co.; Antonio Merising, of 
Wilcox & Evertsen, and Fred Perkins, of 
Factory H. William H. Race, general sales 
manager for Factory E of the International 
Silver Co., stopped off here for a few days 
enroute to the south on a golfing trip. 








Lancaster, Pa, 





Jeweler S. Kurtz Zook has returned 
from a visit to Atlantic City. 

Percy L. Appel, of W. W. Appel & 
Son, and wife recently spent several days 
in Reading, Pa. 

Alfred W. Moyer, president of the 
Non-Retailing Co., and wife spent last 
week at Atlantic City. 

F. A. Peters, of the H. S. Meiskey Co., 
recently recovered from a dangerous ill- 
ness, has again returned to his desk. 

The train department of the Hamilton 
watch factory held a stag party at the 
Breneman building last Wednesday eve- 
ning. The music was furnished by the 
Hamilton jazz orchestra. 

At a meeting here on Feb. 8 of Lan- 
caster Classis of the Reformed Church 
the pastoral relations of Rev. A. R. King 
and the Hummelstown Reformed Church, 
Daughin County, were dissolved. Rev. 
King intends engaging in the jewelry 
business in Reading, Pa. 

Dr. Ezra E. Sieber, a Lancaster optom- 
etrist, founder and director of the Water 
Street Mission, of this city, was ordained 
last Wednesday as a Baptist minister, 
having trained for the ministry. While 
attending to his ministerial work he will 
also continue his business as an optom- 
etrist here. 

William S. Smith, a vocational train- 
ing student at the Bowman Technical 
School, has finished a course in engrav- 
ing and taken a position with the Key- 
stone Case Co., of Riverside, N. J. He 
was a member of the 28th Division and 
lost a leg in one of the battles in France. 


Three new students have entered the 
school, Howard Guth, Brookville, Pa., 
engraving department, and Clyde D. 


Reynolds, of Lancaster, and R. C. Cum- 
mings, of Washington, D. C., engraving 
and watchmaking. 

So far only one of the two grips that 
fell from the automobile of Alfred W. 
Moyer, Jr., a traveling salesman of the 
Non-Retailing Co., of this city, a couple 
of weeks ago on a hill near Columbia, 
has been recovered. Whoever found the 
other undoubtedly knows by this time 
where it belongs, but is appropriating 
its contents, valued at nearly $5,000. Be- 
side the two cases lost there were two 
other cases and a trunk in the rear com- 
partment of the car, the entire outfit, 
including the cases dropped, valued at 
about $20,000. 

A joint meeting of Lancaster, York 
and Harrisburg optometrists was held 
recently at Harrisburg to greet Dr. R. C. 
Augustine, Decatur, IIl., president of the 
American Optometric Association, who 
is in the east in the interest of higher 
education. He has devoted much time 
in efforts to better health conditions in 
the schools of the country. He made the 
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statement at the late meeting that over 
one-third of the 24,000,000 school chil- 
dren of this country have defective vision, 
which interferes with their progress in 
school and often injures their health. 
He declared that “you cannot be opti- 
mistic if you have misty optics.” Five 
members of the Lancaster Optometrical 
Society attended the Harrisburg meeting, 
George R. Huber, W. W. Appel, H. N. 
Fegley, Ezra B. Sieber and John: Fisher. 











An increasing amount of repair work is 
being offered to the jewelers and repair 
shops here, so some of them report. This 
is wondered at, hecause of a slackening in 
demand for goods. 

One of the best known jewelers in Pitts- 
burgh discussing the business situation said 
he believed that if Congress would pass the 
enabling act, permitting the railroads to re- 
ceive from the Government what is owed 
them, it would do much in stimulating busi- 
ness in this part of the country. 

Plans are in the making on the part of 
the trade extension committee of the Cham- 
ber of Commerce for their next trade trip 
and as usual Sam F. Sipe, who is the vice 
chairman of the committee in charge, is al- 
ready on the job in attending to the details 
of the movement of a special train of trade 
hoosters which will leave early in May for 
a trip through Ohio, West Virginia and 
Kentucky. : 

The Retail Credit Men’s Association is 
making a drive at the present time to line 
up the jewelers. The organization is pre- 
paring an undesirable account list and there 
is more or less interest being taken in this, 
because of the significance which it implies. 
It is not a black list, as far as extending 
credit is concerned. One concern in Pitts- 
burgh is said to be preparing a list of 500 
names, so that when the list is finally ready 
for distrib»tion, it is likely to contain thou- 
sands, 

There is a possibility of merchants taking 
some uniform action on the question of a 
sales tax as a means of raising revenues 
for the Government and already plans are 
afoot in some lines. The piano dealers here 
have taken up the subject and wiil oppose 
increasing taxation on luxuries but want to 
have something to offer, when they oppose 
a 10 per cent. tax. Pittsburgh jewelers 
as a whole are opposed to the present sys- 
tem of taxation and in line with the national 
movement now being made in the trade to 
have more equitable taxation. 

Arnold Kaneff, who gave his age as 23, 
was arrested here last week accused of 
forging a check on the Monongahela Na- 
tional Bank. The police say he admits kis 
guilt. He is being held here for investiga- 
tion. He comes from St. Paul, Minn. A 
man 22 years old who lives in Cleveland 
and a woman who is 22 and says she lives 
in Charleston, W. Va., also are being held. 
The police say the girl was dressed in cost- 
ly fashion. Kaneff in any event absolved 
the man in any wrong connection with the 
bank check transaction. The check was 
forged on a Milwaukee bank. 
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George W. Dover has been granted a 
patent on a lathe tool and tool holder. 

Charles B. Donle, of C. B. Donle & Sons, 
Inc., is taking a short vacation at Asbury, 
N. J. 

A $2,000 mortgage against Fred M. 
Swartz et ux has been discharged by Max 
Wunsch. 

A. Aron & Son have removed from 185 
Eddy St. to 415 Richmond St., wheré they 
have larger shop facilities. 

Clarence M. Dunbar, of the Cook, Dunbar, 
Smith Co., has returned from an extended 
vacation trip to Somerville, S. C. 

P. H. Conley, of Conley & Straight, is 
making an extended tour of Florida and the 
south for health and recreation. 

The machinery in the factory of Arnold 
& Steere, at 94 Point St., is being advertised 
for sale by the E. A. Eddy Machinery Co. 

Park Bros. & Rogers, Inc., have filed a 
statement with the Secretary of State’s of- 
fice that its capital stock has been increased 
to $350,000. 

The Peerless Mig. Co., 175 Porter St., is 
being conducted by Thomas J. Fitzgerald, 
according to his statement filed with the city 
clerk’s office. 

William S. Nimmo, stone setter, has taken 
quarters at room 63 at 509 Westminster St., 
where he is going to start a manufacturing 
jewelry business. 

William Loeb left Saturday on an ex- 
tended western trip, during which he will 
go to the Pacific Coast. This will be his 51st 
trip across the continent. 

At the annual meeting of the Rhode Island 
Insurance Co., held Monday last, Samuel 
M. Nicholson, Frank W. Matteson and Fred- 
erick A. Ballou were elected members of the 
board of directors. 

Frederick A. Hall has given a mortgage 
of $1,500 to Arthur W. Graham on ma- 
chinery, office fixtures, etc., at 116 Chestnut 
St., this city. The mortgage is recorded at 
the town clerk’s office at Barrington. 

Col. H. Anthony Dyer, a director of the 
Tilden-Thurber Corp., was one of the speak- 
ers at the Flag Day celebration by the Rhode 
Island Division, Sons of Veterans, at the 
old Arsenal on Benefit St.. last Saturday 
night. 

Among the jewelry »uyers reported in this 
city and vicinity during the past week were 
the following: A. J. Quint, of A. Quint & 
Co., Chicago; G. F. Williams, of The Fair, 
Chicago, and Mr. Wilson, of Barnard- 
Hirsch, Chicago. 

Fred A. Whiting, who recently purchased 
the business of C. C. Darling Co., emblem 
manufacturers, at 10 Abbott Park PI.. has 
given a chattel mortgage to Charles C. Dar- 
ling for $110,000, covering the machinery, 
tools, fixtures, etc., in the plant. 

Fire which broke out in the boiler room 
of the Bowen building. 59 Page St., at 3 
o'clock Fridav afternoon, was extinguished 
by the sprinkler system before any serious 
damage was done. The building is occu- 
pied by several manufacturing jewelry con- 
cerns. 

Employes of the joint and catch depart- 
ment of B. A. Ballou & Co., Inc., gave a 
reception for Miss Gladys Bowerman, of 61 
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Wendell St., one of their co-workers, whose 
marriage is to take place in a few days in 
New Jersey. She was presented with a chest 
of silver by the department. 

The E. A. Eddy Machinery Co. of this 
city, was the successful bidder on the ma- 
chinery fixtures, stock, etc., in the factory 
of Frederick T. Harris, 69 Sprague St., 
whose affairs are being adjusted through 
bankruptcy proceedings. Sealed bids were 
opened Thursday by the receiver, Robert 
Grieve. 

The shop oi the Z. White Co., manutac- 
turers of celluloid novelties, 12 Beverly St., 
was entered some time between last Satur- 
day afternoon and Monday morning by 
forcing a door after climbing the fire escape 
to the third story windows. The intruders 
were apparently frightened away, as nothing 
was missing. 

A number of manufacturing jewelry con- 
cerns located in buildings on Wiskenden and 
Link Sts., that are to be torn down to 
make way for highway improvements or- 
dered by the city council, have been notified 
to vacate on or before April 15. Among 
these are T. S. Bennett & Co., Kohinoor 
Novelty Co., S. & S. Novelty Co. and A. T. 
Robinson; also John W. Cole, dealer in 
machinery for jewelers and other industries. 

Articles of association incorporating un- 
der the laws of Rhode Island the Fairfield 
Mfg. Co., of Cranstoti, which will engage 
in the jewelry business, were filed the past 
week at the office of Secretary of State 
Parker and a certificate of incorporation is- 
sued. The concern has a capital stock of 
500 shares of non-par stock. The incorpora- 
tors are Arthur W. Dumont, an expert dic 
sinker, formerly of Dumont & Fuerth, and 
Stephen D. Paddock and Augusta P. Fred- 
erick. 

A message was received at 12.50 o'clock 
Saturday morning at the Pawtucket police 
headquarters that three men were seen hang- 
ing around in the neighborhood of the build- 
ing occupied by W. R. Cobb & Co., manu- 
facturing jewelers, 244 Pine St., and as the 
safe at this place was broken into a few 
weeks ago, at which time the thieves fled 
leaving their tools and without securing any 
property, they were looked on with suspi- 
cion. A detail of police hurried to the scene 
but were unable to obtain any trace of the 
trio. 

The first meeting of the creditors of Harry 
R. Rose, of this city, doing a retail jewelry 
business at the Rose Jewelry Co., 144 Main 
St., Pawtucket, will be held at the office of 
the Referee in Bankruptcy Frank Healey, 
room 1002 Turks Head building, at 11 
o’clock Tuesday, Feb. 22, for the purpose 
of proving claims, etc. Sealed bids for the 
bankrupt stock of the Rose Jewelry Co. were 
opened by the Receiver in Bankruptcy Rob- 
ert Grieve, at his office, room 637 Grosvenor 
building, this city, Thursday. There were 
a number of bids, Joseph Gordon of Bos- 
ton being the successful one. The stock has 
been placed on sale at auction, conducted by 
Mr. Gordon. 

The annual meeting of the stockholders of 
the Nicholson File Co. was held the past 
week, at which the following were elected 
directors: Samuel M. Nicholson, Paul C. 
Nicholson, Marsden J. Perry, John Russell 
Gladding, Byron S. Watson, Ernest S. Craig 
and Augustus E. Saunders. At a subse- 
quent meeting of the board the following 
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officers were chosen for the sui ; 

President and General Manager, Seca! 
Nicholson; Vice-president and Teen - 
Paul C. Nicholson; Secretary and Assia 
General Manager, Ernest S, Craig; pring 
ant Treasurer and Cashier, Henry W Hen 
man ; Assistant Treasurer, Albert i. ea 
Assistant Secretary and Manager of Credits, 
Augustus E. Saunders; Domestic Sales 
Manager, Wallace L. Pond; Foreign Sales 
Manager, S. Foster Hunt; Assistant . 
President, Robert W. Hathaway, 
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Joseph Goulet has opened a jewelry +, 
pair shop at 163 Union St. : 

Fred L. Torry was elected vice-president 
of the Attleboro Mutual Insurance Co, last 
week at the annual meeting. 

Business is picking up in a number of 
places and some men are being taken back. 
The salesmen are for the most part at home 
and will not leave until the middle of 
March for extended trips. 

Edward N. Bliss, treasurer of the Bliss- 
Holbrook Co., has filed the annual corpora- 
tion report. which is as follows: Ma- 
chinery, $4,123; cash, $102; accounts re- 
ceivable, $4,329; notes, $400; merchandise. | 
$6,572; furniture, fixtures and tools, $4,431: 
good will, $500; profit and loss, $722: total, 
$21,179. Capital, $5,000; accounts payable, 
$8,277: notes payable, $3,500; surplus, $4- 
402: total, $21,179. 

Frank P. Daughaday, treasurer of the 
Freeman-Daughaday Co., has filed the fol- 
lowing corporation report: Real estate, 
$41,837; machinery, $47,345; cash, $4,468: 
accounts receivable, $55,188; notes, $3,388: 
merchandise, $178,267 ; total, $330,494. Capi- 
tal, $239,100; mortgages, $4,000; accounts 
payable, $10,887: notes payable, $37,700: 
surplus, $27,161; trade acceptances, $6,146: 
special accounts payable, $5,500; total, $330,- 
494. 
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Rochester, N. Y. 





LeRoy Present, of P. Present, is ona 
business trip west for the house. 

S. K. Bevlew, formerly of Ithaca, has 
been made manager of Harry Rosen- 
berg’s jewelry store, 89 State St. 

Frank A. Tarrant, 72 South Ave., is 
visiting his sister at Sacramento, Cali- 
fornia. He intends to go to the southern 
part of the State before returning home 
this Spring. 

Life in Poland is what Sherman said 
about war. Louis Z. Githin, jeweler, 128 
Clinton Ave. N., recently returned from 
a trip to Minsk, where he had a strenu- 
ous time. He brought back a niece and 
nephew from that city to make their 
home with him. 

Major Arthur T. Smith, Third New 
York Infantry, has received an appoint- 
ment as aide on the staff of Governor 
Nathan L. Miller. Major Smith com- 
manded Co. A, Third Infantry, while in 
service on the Mexican border and in the 
108th Infantry with the A. E. F. in 
France. When he returned he resumed 
a position held open for him with the 
Sunderlin Co. 
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Al Hershon has opened up in business 
at 5 Bromfield St., under the title of Al. 
Hershon Co., diamond setters. 

Adjutant General George McL. Pres- 
son, of Farmington, Me., has accepted a 
jjeutenant-colonelcy in the Army Reserve 
Corps, and has been ordered to report to 
the Chief of Staff in Washington. Gen- 
eral Presson has served for six years as 
Adjutant General of Marine. He is one 
of the leading jewelers in that State. 

A diamond ring valued at $700, was 
stolen from A. P. Lundborg, of Worces- 
ter, last week. The “customer” resorted 
to the old trick of substitution. This is 
the second robbery of this kind Mr. 
Lundborg has experienced. A gang of 
such operators is reported to be working 
in New England, and jewelers are warned 
against them. 

Howard Jennings, of Baltimore, who has 
been representing the Eska Mfg. Co., of that 
city, for the past six years, has now be- 
come associated with the International Clock 
& Watch Co., 453 Washington St. This 
concern has recently added two salesmen 
to its force. Mr. Jennings will cover the 
same territory that he has covered for the 
past six years for the Eska Mfg. Co. 

Because the Boston Jewelry Manufac- 

turing Co. laid off two men, the other 
employes “kicked.” M. F. Morris there- 
upon offered to put all on full time at a 
15 per cent reduction in wages. The 
men laid down tools and went out on 
strike for four weeks, meanwhile picket- 
ing the Jewelers building and attacking 
two non-union men, both being severely 
injured. Mr. Morris, however, refused 
to yield, and has engaged plain clothes 
men to protect the non-union men he has 
employed. He feels confident that he 
will win his fight against the demands of 
the union men. 

The Thomas Long Co. has purchased 
the jewelry and silverware department 
of the Gilchrist Co:, 5 Winter St. The 
employes are retained and several more 
have been added. Archie Rogers is in 
charge. Harry Crowell has been ap- 
pointed buyer of the silverware depart- 
ment of the Thomas Long Co., taking 
the place of Miss Harris, who held it 
for 15 years, but who has entered the 
employ of the R. H. White Co. R. K. 
McKeen, head of the diamond depart- 
ment, is one of the prize winners in the 
advertising writing contest conducted by 
the Ingersoll Co. 

Adrian Henry Lesperance, of Bigelow, 
Kennard & Co., Inc., and Miss Ruth By- 
ington, daughter of the Rev. and Mrs. 
E. H. Byington, of West Roxbury, were 
married Tuesday afternoon, Feb. 8. The 
wedding took place at the home of the 
bride’s parents, the double ring service 
being performed. Sylvia Ward Janes, 
of Boston, the small cousin of the bride, 
attended as flower girl, and an uncle of 
the bride, Augustus C. Foster, of Bev- 
erly, played appropriate musical selec- 
tions, including the Bridal Chorus from 
Lohengrin and Mendelssohn’s Wedding 
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March. The bride wore a gown of white 
satin, trimmed with old Italian lace. Mr. 
and Mrs. Esperance will make their 
home at 17 Ericson St., Belmont, after 
March 1. 

Several jewelers in Boston and vicinity, 
taking advantage of the respite in busi- 
ness, have gone to distant points for va- 
cation. Mr. and Mrs. M. N. Smith have 
chosen Sea Breeze, Fla., for two months’ 
change and rest. George Wood, of Low- 
ell, is motoring to the same State for the 
rest of the Winter. C. P. Fenno of, D. C. 
Percival & Co., has gone to California 
for six weeks. North Carolina has 

- tempted D. C. Percival to journey there 
for a hunting expedition. Pinehurst, in 
the same State, has appealed to E. E. 
Franks, of Worcester. He will be there 
for the next two weeks. George E. 
Homer, the Winter St. jeweler, is Sum- 
mering in the brilliant sun of Florida. 
J. R. Collett, Lowell, has gone even fur- 
ther afield. He has crossed the ocean 
to England, where he will rest and pleas- 
urize for two or three months.’ 

A new method of displaying electric 
lighting fixtures and other house fur- 
nishings has been installed by Bigelow, 
Kennard & Co., Inc. Formerly this de- 
partment was located in the basement, it 
being considered advantageous to show 
the fixtures in dark rooms where the full 
effect of lighting them could be seen. 
Now the attempt is made to show the 
fixtures in rooms as nearly similar as 
possible to those for which the fixtures 
are desired. With that object in view, 
the fixture department has been moved 
to the second floor, which has high ceil- 
ings and is well lighted by large win- 
dows. Partitions have been erected, di- 
viding the floor into eight rooms, each 
fitted with fixtures and furnishings be- 
longing to a certain period or country. 
The rooms. contain delicately wrought 
brackets, rare antique furniture, tapes- 
tries, mirrors and candelabra. An im- 
pressive feature is seen in mantelpieces, 
constructed of white wood and carved 
stone. 

Miss Marion West, a stenographer em- 
ployed by the Smith, Patterson Co., was 
attacked and beaten by an unidentified thug 
while she was taking a short cut to the East 
Braintree railroad station on her way to 
work Tuesday morning. She is now suffer- 
ing from a nervous collapse and is under 
care of Dr. John H. Ash of Quincy. She 
was bruised on the chest and neck by the 
assailant’s knees. The voung man apparent- 
ly had no intention of robbery, for when 
Miss West said to him: “If you want my 
money you will find it in my hand bag,” he 
answered: “I don’t want your money, I 
want vou.” Thereupon he knocked the girl 
down and pressed his knees on her chest. 
She screamed and the assailant then put 
his hand over her mouth to stop her from 
crying out. She moved her head from side 
to side and kicked and punched the man. 
He then struck her on the chest and neck 
and slung her over his shoulders ' and 
started to walk into nearby woods. He 
glanced back to see if anybody was coming, 
suddenly became afraid and threw the girl 
in the snow and slush. Miss West, recov- 
ering herself to some extent, started to con- 
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tinue her journey to Smith, Patterson’s,. 
reached the station but there collapsed. She 
was taken home unconscious. The police 
are searching for the young man who, it is. 
reported, has attacked several young women 
in the same place recently. 











John Devlin has been elected president of 
the Doran-Bagnall Co. and James Kelley, 
treasurer. 

Orin W. Clifford, of the Webster Co., will 
be a candidate for re-election to the Board 
of Selectmen. 

Frank P. Kennedy attended the banquet 
of the New England Horsemen’s Associa- 
tion, held in Boston last week. 

Mr. MacPherson, saiesman for R. Black- 
inton & Co., arrived home last Saturday to 
find that on Friday his home had been de- 


‘stroyed by fire on Thursday. 


Mrs. Alice Codding. widow of the late 
Arthur Codding, who was in his days one 
of the most prominent jewelry manufactur- 
ers in the Attleboros, died last week. 

The girls in the employ of the Whiting 
& Davis Co. are enjoying a bowling tourna- 
ment. At the present the matches are being 
rolled in North Attleboro, but it is the in- 
tention to have bowling alleys installed in 
the new club house when it is constructed. 

The local manufacturers have given the 
Y. M. C. A. benefit week, which started 
Monday, a good boost, as the following 
contributions denote: John E. Tweedy. 
$100; A. S. and F. Bishop, $25; Le Stage 
Mfg. Co., $50; George W. Cheever, $100: 
J. Frank Mason, $100: O. W. Clifford, $50. 





Canada Notes. 





The Planet Watch Co. is registered at 
Toronto. 

W. H. Wallace, jeweler, of Dauphin, 
Man., recently sustained a fire loss. 

J. H. L. Hebert, optician, of Montreal, 
is succeeded by J. H. L. Hebert & Co. 

D. I. Rubin, jewelry and optical goods, 
is registered at Montreal by Bernard 
Rosenberg. ‘ 

Eisen Bros., of Toronto, Ont., are at pres- 
ent in town on a buying trip. They are 
stopping at the Hotel Theresa. 

Two men have been arrested at Ottawa 
on the charge of being concerned in the 
robbery of the jewelry store of Harry 
Brouse, of that city, on Jan. 28. 

Mrs. D. R. Dingwall, widow of the late: 
D. R. Dingwall, founder of D. R. Dingwall, 
Ltd., jewelers, of Winnipeg, died in that 
city on Feb. 4, at the age of 65 years. 
She leaves one son, D. W. Dingwall, the 
present head of the firm, and three daugh- 
ters. 

One night recently a fire broke out in the 
Dingwall building, Albert St., Winnipeg, 
which gutted the upper stories. The third, 
fourth and sixth floors and the basement 
were occupied by D. R. Dingwell, Ltd., 
jewelry manufacturers and dealers, who were 
the proprietors of the building. The dam- 
age to the building is estimated at $75,000 
and the company’s loss on stock at approxi- 


‘ mately $100,000, partly covered by insurance. 
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EVER in the his- 

tory of the jewel- 
ry trade was there a 
time when the organ- 
izations of the industry can and will play 
a more important part than they will in the 
year 1921. This is the time for every 
jeweler from retailers to manufacturers to 
get in line with his association, see that his 
membership dues are paid and voluntarily 
offer to take part in the work that the com- 
mittees and officers must do within the next 
12 months. The unusual conditions of busi- 
ness and the various kinds of legislation 
which will be enacted to meet the problems 
that will confront us industrially and social- 
ly during this period of readjustment, re- 
quire jewelers to act as a unit and to speak 
in no uncertain way on questions where 
their interests are concerned. If our de- 
mands are to be heeded, we must talk as a 
mass, for individual protests will count for 
but little, and the only way we can do this 
is through our organizations, which must 
be strengthened in every possible way so as 
to be in a position to meet the demands that 
will be made upon them. 

Of the many problems which the trade 
will have to act upon, probably the most 
important and those of most general inter- 
est will relate to the taxes, both Federal 
and State. At present, we have to combat 
the proposition of putting 50 per cent. tax 
upon the gold which we use and another to 
double the Federal tax on the sales price 
of jewelry. But even if these be beaten 
there are many proposals that may arise in 
Congress or. with, Federal officials relating 
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to taxation which will be equally vital to. 


our imdustry and it is for that reason that 
the trade is concentrating as much as pos- 
sible on getting favorable consideration both 
from Representatives and Senators, of the 
idea of a small general turn-over or sales 
tax in place of any special taxes on any in- 
dustry. Another important matter which 
will have to be considered will be the new 
tariff schedules and our industry must see 
to it that those drawn will help develop and 
not hinder us and that the theories of doc- 
trinaires shall not be allowed to be put upon 
our statute books, tariffs that will increase 
the smuggling at the expense of the honest 
importer or hurt any part of our industry 
in the interest of any section division of it. 

But aside from the tariff and taxes, each 
branch of the industry is going to have its 
own problems to solve in the way of new 
business methods, new business conditions 
to meet, readjustments in manufacturing 
and labor conditions, new selling methods 
and a host of other problems already on the 
horizon, as well as those that will undoubt- 
edly develop as time goes on. That the 
jeweler can individually meet the conditions 
that confront him is not to be though of 
for a minute, but working collectively ‘n 
conjunction with his brother merchants or 
manufacturers who are affected in the same 


way, he can and probably will be able to 
fight his battles and obtain satisfactory re- 
sults. 


But he cannot get this result by simply 
joining an organization and expecting the 
officers to do the work. In that way lies 
defeat, for no officers however competent 
can produce results with a moribund or in- 
active membership. The manufacturer, im- 
porter, the wholesaler, the retailer (and 
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even the clerk and other employes) must 
realize that the fights which our trade and 
the sections of our trade will have to make 
through their organizations are his fights 
and are in fis interest and that he must 
support his officers morally, actively and 
financially in all their undertakings and he 
must be willing when called on to give his 
time and his effort in accomplishing the 
work to be done. 

To one and all we say, Get together, 
join your organization; pay your dues, at- 
tend the meetings, participate in the discus- 
sion of the important problems considered 
and above all, volunteer to support your 
association in its work and agree to do 
your part in any way that you may be 
called upon to. The time has come when 
the man who is not a worker is a “slacker,” 
when he who helps not in the fight for his 
cause is aiding the enemies of it. 





HE menace to the 
trade from the Mc- 
den Gold Bill is 

a serious one be- 
cause the advocates of this measure, which 
proposes to put a tax of 50c a pennyweight 
or $10 an ounce on the sale of all articles of 
gold, are desperate in their efforts to have 
the bill passed at this session and become a 
law before March 4, when the term of the 
present Congress expires. The gold miners 
want a bonus of $10 an ounce on all the 
gold produced here and insist that other 
industries be taxed in order that theirs be 
benefited. They have stirred up sentiment 
throughout the far west in banking and: 
business circles in favor of the measure. 
have conducted a clever campaign of propa- 
garda and under the camouflage of “pro- 
tecting” our gold reserve, have even obtained 
support for their measure aniong unthink- 
ing people in the eastern States. In fact, so 
strong has been the political pressure brought 
to bear upon influential members in Con- 
gress that it looks now as if this bill will 
be reported out for consideration (whether 
favorably or unfavorably is not yet ap- 
parent) and acted on even in the present 
jam of legislation and this despite the policy 
of the Republican leaders to enact no legisla- 
tion of a general character until the new 
congress and the new president come into 
office. 

But the advocates of the gold bill are 
desperate and its friends will leave no stone 
unturned to have consideration at once’ be- 
cause the longer Congress delays in acting 
on the measure, the less tenable will their 
position be. Already the economic ab- 
surdity of the bill has been denounced by 
economists and financial experts everywhere ; 
by the Treasury Department and all big 
business and banking interests, as unneces- 
sary, unwise and dangerous. The only claim 
for consideration that the gold bill advocates’ 
can put forth, is that gold mining was 
stopped by the conditions of the war, be- 
cause labor and other costs went up and the 
price of gold did not, but even this claim is 
disappearing as the labor and commercial 
conditions of the country are getting back 
to a pre-war basis, and there is little doubt 
that before very long, the gold miners will 
be able to resume operation at a profit even 
under the standard price of gold. 

The bill, as even some of its most ardent 


Every One Must » i 
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advocates admit, is a purely selfish meas 

designed to help one industry alone an 
expense of others, but the cohesive powe € 
selfish interest has been able to setae 1 


. Strong backing for the measure; on the other 


hand, strange to say, though it is economical. 
ly — though it may put the gold stand- 
ard o ; ry i 
shake cs ae — ny at least 
it, thouati &t ip enwoldis ac ne 
measure and apparently on petite yp 
opponents of this bill rte - ee - 
so general in num- 
ber and so scattered, that little organized 
opposition outside of that made by the 
jewelry trade has been manifest. If the 
measure is killed, as we sincerely hope it 
will be and can be if every jeweler will do 
his duty, the credit will be due entirely to 
the jewelers _who, working through the 
Jewelers’ Vigilance Committee and its sub- 
committee on gold, have taken the whole 
burden of the opposition on its shoulders, 

At the hearing on the bill last week, as 
told it another column of this issue, the 
representatives of the Jewelers’ Vigilance 
Committee presented a masterly attack on 
the measure not on selfish grounds or its 
effect upon the jewelry trade, but purely and 
simply on economic, practical and consti- 
tutional points. These are reviewed in the 
brief filed by the committee and published in 
full in another column. The array of ex- 
hibits presented by the representatives of 
the Vigilance Committee and the testimony 
of Prof. Kemmerer of Princeton University, 
an economic and financial expert of world- 
wide fame, whom the committee brought 
with them, coupled with the opinion of Prof. 
Seligman of Columbia University, which the 
committee also presented, leave the advo- 
cates of the McFadden measure not a leg 
to stand on. 

The jewelers have shown to the congres- 
sional committee that there is no occasion 
for Mr. McFadden’s bill; that the gold 
miners will no longer suffer from the condi- 
tions which caused them to advocate the 
measure; that the objects of the measure 
itself are without merit; that we need no 
more gold, in fact, that we have too much 
cold; that the curtailment of gold mining 
is an economic necessity; and that a stim- 
ulus to gold mining would be a calamity 
and not a blessing; that more gold now 
would help to continue inflation when defla- 
tion is necessary; that artificial stimulation 
of gold mining would of necessity upset the 
natural laws on which our currency values 
are based: that a bonus to miners and a 
tax on gold would upset confidence of the 
world in our policy to maintain the gold 
standard: that the law itself, under the plain 
reading of our court decisions in regard to 
subsidies, is unconstitutional and Congress 
is without the power to pass it; that even if 
passed and found constitutional, the law is 
unworkable and not capable of enforcement 
by the revenue department. 

If ever there was a case where the forces 
of right and justice were opposed to those 
of “greed and grab,” it is in the fight over 
this McFadden Gold Bill, but the selfish in- 
terests of the latter have found it worth 
while to expend time, money and energy i 
organizing a powerful lobby and a campaign 
of propaganda te force the measure through. 
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Julius Kaufman, of Los Angeles, is 
now connected with the Bonner Mfg. Co. 
He will represent the concern in the far 
west. , 

Andrew Mander, gold and silver plater, 
formerly at 36 John St., has moved to 142 
Fulton St., after having been at 36 John 
St, for a period of 18 years. 

E. G. Webster & Son, Inc., manufac- 
turers of silver plated ware, 622 Atlantic 
Ave, Brooklyn, have been added as 
members of the Merchants Association 
of Greater New York. 

The trade was notified last week that 
Lindemann & Codman Co., 49 Maiden Lane, 
had been dissolved. Joseph Codman, mem- 
ber of the old firm, is now dealing in Swiss 
watches at 158 E. Houston St. 

Barnet Preston, of Preston Bros., man- 
ufacturers of mountings, 239 Broadway, 
will sail for Europe next Saturday on 
the steamship La France. Mr. Preston 
expects to be gone about six weeks. 

According to an announcement last week. 
Saul Cohen withdrew from the firm of 
Megar, Cohen & Moore, manufacturers of 
gold bracelets, 70 Lafayette St. In the fu- 
ture the business will be continued as 
Megar & Moore. 

Jerome S. Danziger, of the firm of S. 
Danziger, importer of diamonds, 65 Nassau 
St., returned from Europe recently on the 
Ryndam. While abroad, Mr. Danziger vis- 
ited the diamond markets of Holland, Bel- 
gium and Germany. 

The Knickerbocker Silver Co., of Port 
Jervis, has been sued in the Supreme 
Court by Joseph Bros. for $2,000 dam- 
ages because the defendant sold the 
plaintiff goods amounting to $2,361 and 
agreed to deliver last June, but refused 
to do so. 

It was announced several days ago that 
the corporation of Power & Allan, im- 
porters and cutters of diamonds and other 
precious stones, 170 Broadway, has been 
dissolved. The business in the future wili 
be continued by Charles L. Power at 106 
Fulton St. 

De Witt A. Davidson, of Davidson & 
Schwab, who has been ill for some time 
with throat trouble, has greatly im- 
proved and was able to preside at the 
banquet held Wednesday night at the 
Hotel Astor under the auspices of the 
Jewelry Crafts Association, of which he 
is the president. 

Carl R. Spiro, who has been associated 
with the firm of Irving Spiro & Co., dia- 
mond importers and manufacturing 
jewelers, 116 Nassau St., since its com- 
mencement, has been admitted to the 
partnership in the firm, as of Jan. 1. An- 
nouncements to this effect were made by 
the house last week. 


sm. 


covering Oklahoma 
and Texas for T. K. Fishel—C. A. Bugli, 


Johns, 


Inc., jewelers, 45 Lispenard St., has 
started on his Spring trip for his con- 
cern. Mr. Rimbach, another representa- 
tive, is now on a_ trip through the mid- 
dle west. Through D. Blis, the concern 
is receiving orders from his Mexican 
agencies. 

Members of the trade in New York 
have received announcement of the for- 
mation of a partnership between Fred- 
erick Gottlieb and Walter F. Wiegand 
for the purpose of importing diamonds. 
Mr. Wiegand, who was with H. C. 
Kionka & Co. for nine years, is well 
known to the trade here. Mr. Gottlieb 
has been buyer of diamonds for Lewy 
Bros. in Chicago. 


Feb. 8, there was incorporated at 
Albany, a new fountain pen concern 
known as the “Master-Craft Fountain 


Pen Corporation,” with a capital stock of 
$250,000. The incorporators were Mon- 
roe E. Heilbrun, T. S. Heilbrun and A. 
Alvin Fleischer, who have all been prom- 
inent figures in the fountain pen industry. 
The executive office of the new company 
is at 61 Park Place. 

A jury before Supreme Court Justice 
Erlanger gave a verdict for $400 for An- 
gela Spencer in a suit against Graves & 
Hecht, pawnbrokers of Syracuse, to re- 
cover the value of a diamond ring con- 
taining two stones, each three-quarters 
of a carat, stolen from her on Aug. 10. 
1918, by Richard R. Pike, who pleaded 
guilty and is now serving five years in 


Dannemora. He testified for the plain- 
tiff. 

A policeman attached to the E. 88th St. 
Station was dismissed by Magistrate 


Sweetser in the Yorkville Court last week, 
following a long hearing. The magistrate, 
in dismissing the charge against the police- 
man, decided there was no evidence to hold 
the officer any longer on suspicion of 
burglary. The officer was arrested on Feb. 
3 after a window had been smashed at the 
jewelry store of Harry Rosenzweig, 959 
Third Ave., and three watches and a string 
of pearls stolen. 

A jury before City Court Justice Va- 
lente gave a verdict for $1,798 in a suit 
of Edward Greenberg against Greenberg, 
Pollack & Schwartz, of 96 Spring St., 
for damages because he was wrongfully 
discharged. He alleged he was engaged 
to manufacture gold lockets for the de- 
fendants at $44 a week and a bonus of 
$700 and was discharged without cause 
May 20. He sued for $2,000. The de- 
fendants insisted that he borrowed $50 
and left of his own accord. 

Stephen Varni, of the Espositer, Varni 


Co., 41 John St., will sail Saturday for 
Europe on the Nicuzw Amsterdam. Mr. 
Vacni goes on a buying trip for his firm 
and expects to be away about six weeks, 
during which time he will visit England 
and the precious stone centers of the con- 
tinent. On his return, he will make prep- 
aration to move his business from its 
present location into the Silversmiths 
building, 15 Maiden Lane, in which the 
concern is taking quarters beginning 
May 1. 

An exhibition of industrial art works 
was opened last week in the old Gerry 
house, at 816 Fifth Ave., the home of 
Countess Mauroner, with exhibits from 
more than 50 artists and craftsmen. The 
exhibition occupied two floors and in- 
cludes tapestries, laces, porcelains, 
wrought iron, wood carving, basketry, 
bookbinding, pictures and furniture, the 
work of Americans and foreigners. The 
Society for the International Revival of 
Industrial Art, of which Mrs. William 
Alexander is president, is holding the 
exhibition, which will be permanent. The 
exhibits are selected by a jury of artists 
and craftsmen. It is open to the public 
from 9 to 6. 


A contest of the will of Ely W. Har- 
wood, diamond nterchant, who left $500,- 
000, has been filed in the Surrogates 
Court by Samuel Horowitz, of Pitts- 
burgh. Through his attorneys, Leven- 
tritt, Cook, Nathan & Lehman, he asks 
that a temporary administrator be ap- 
pointed to take charge of the estate 
while the contest is pending. The con- 
testant alleges that the document filed 
for probate on Jan. 10 last is not the 
last will of Mr. Harwood. He states 
that half the estate consists of the de- 
cedent’s interest in Harwood & Hart, of 
87 Nassau St., and the other half is in 
securities which he thinks should be con- 
served pending the contest. 

On Monday afternoon, Feb. 7, a man vis- 
ited several retail jewelry stores in the 
vicinity of E. 138th st. and Willis Ave. 
and succeeded in stealing a diamond ring 
from one of the jewelers. At practically all 
the stores he told the same story, that he 
was in search of a solitaire ring, and after 
picking one out seemed dissatisfied with the 
mounting. Before making a final decision 
on each occasion, he informed the jeweler 
that he wanted his wife to see the ring be- 
fore buying it. The man was closely 
watched at all the stores, but succeeded in 
getting away with a diamond valued at sev- 
eral hundred dollars from a jeweler located 
on Willis Ave. near 138th St. The man is 
described as about 23 years old, weighing 
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about 150 pounds and standing 5 feet 8 
‘ches in height. He has dark brown hair 
- pimples on his face, and is believed 
. be either an Italian or a Hebrew. 

On Feb. 28, Joseph Weinberger, 55 W. 
10th St., will leave for Europe on the 
Aquitania. ; 

Lester Cerf, watchmaker, 49 Maiden Lane, 
is enjoying a rest at Watkins, N: ¥. ‘He 
expects to return to this city about March 3. 

i, §. Schoenfeld, dealer in diamonds, 
watches and jewelry, 8 Maiden Lane, will 
sail for Europe next Saturday on the Nieuw 
Amsterdam. 

Brainard Lemon and G. F. Geiger, of 
Lemon & Son, Louisville, Ky., are-on a 
pusiness trip to this city and last Monday 
were among the callers at the offices of THE 
JEWELERS’ CIRCULAR. 

Benjamin Sternman, of the Benjamin 
Sternman Co., importer of diamonds and 
manufacturing jeweler, 87 Nassau St., has 
left for a six weeks’ trip to the west and 
uthwest in the interests of his concern. 

Max Levine, arrested on a charge of 
stealing a ring from a Fifth Ave. jeweler 
and who pleaded guilty to the charge, 
was sent to the workhouse for a term 
of six months, recently, by Judge Mc- 
Intyre. 

In the advertisement of Saul L. Solo- 
mon & Bro., which appeared in the Feb. 
2 issue of THe JEWELERS’ Circutar, the 
address was printed as 247 W. 47th St., 
New York City. This should have been 
45 W. 47th St. 

The sentencing of William Greenberg, 
a jewelry salesman, recently convicted 
of the larceny of $38,000 worth of dia- 
monds from the Premier Diamond Co., 
335 Fifth Ave., was postponed on Tues- 
day, Feb. 8, until Monday, Feb. 28. 

Monroe Englesman has moved his office 

to 21 Maiden Lane, at which place he will 
continue to engage in the diamond and pre- 
cious stone business. Mr. Englesman, who 
is the inventor of several appliances for 
jewelers, will also engage in the publishing 
business under the name of the Englesman 
Pub. Co. Leon Pollack will be associated 
with him. 

After being located for 35 years at 36 
John St. H. Kroll & Co., manufacturing 
jewelers, were compelled last week to move 
their business to 65 Fulton St. The build- 
ing in which they were formerly located is 
to be renovated for office purposes, so for 
this reason the jewelers were compelled to 
seek other quarters. In their new quarters, 
the firm has a light and airy shop on the 
eighth floor of the building, where it will 
continue the manufacturing business. G. F. 
Feiner, a watch case repairer, and L. New- 
mann, a plater, both of whom were also lo- 
cated at 36 John St., are now occupying 
quarters with the firm. 

Pierre Cartier, head of the jewelry firm 
of Cartier, New York and Paris, was 
appointed Knight of the Legion of 
Honor of France, according to word re- 
ceived in this city several days ago. In 
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the presentation of the Legion of Honor 
to Pierre Cartier the French Government 
gave recognition to the services of Mr. 
Cartier as secretary and representative 
of the French Red Cross in the United 
States, of his work as secretary of the 
Union des Arts, a French organization 
which helps needy artists, and for the 
part he has played in the development of 
trade between the two countries. 








ALLEGED THIEVES CAUGHT 





Pinkerton Detectives Arrest a Man and 
Woman and Two Children in Cleve- 
land, O., Jewelry Store 
CLEVELAND, O., Feb. 9—A quartet of al- 
leged jewel thieves, consisting of a man, 
a woman and two children, were cap- 
tured by Pinkerton detectives late yes- 
terday in the jewelry store of W. A. 
Southam & Co., 37 Taylor Arcade. The 
man and woman are being held on 
charges of grand larceny, while the two 
children are being detained as delin- 

quents. 

After the Pinkerton detectives turned 
the quartet over to the police, the man 
described himself as Constantino Scafide, 
31 years, while the woman claimed she 
is Trovidenza Ravonese, 31 years. The 
names of the children are John di Gia- 
como and Theresa Pampinella. They all 
claim to reside at an address on E. 114th 
St, this: city. 

The capture of the quartet was 
brought about through a circular sent 
out by the local office of the Pinkertons, 
which called attention to the operations 
of four Italian thieves in this city. The 
circular stated that on Monday a man, 
a woman and two children visited the 
jewelry store of Scribner & Loehr, 1148 
Euclid Ave., and after their departure’ 
$1,500 worth of jewelry was missed. 
Clerks in the Southam store recalled the 
circular and when the four entered the 
Pinkerton headquarters was_ notified. 
Shortly after their appearance the quar- 
tet was turned over to the police. 

All four, it is claimed, deny any knowl- 
edge of the Scribner & Loehr loss. 








Production of Diamonds in British Guiana 
Shows Increase in 1920 


WasuHincTton, D. C., Feb. 9—The pro- 
duction of diamonds in British Guiana still 
continues larger than during any previous 
year, according to information reaching the 
Department of Commerce. Exports be- 
tween Jan. 1 and Oct. 31, 1920, were 
19,175 carats, valued at $805,593, as com- 
pared with 12,115 carats, valued at $248,350, 
exported during the same period of 1919. 
Most of the diamonds exported go to Eng- 
land, although a few shipments of larger 
stones are shipped to the United States. 








Clarence Wallace, Gouverneur, N. Y., has 
sold his jewelry business to Charles M. Tait, 
according to announcement made 
Heretofore Mr. Tait has conducted a music 
store in the same building as that occupied 
by Mr. Wallace and next door to him. Now 
Mr. Tait will conduct both stores, or, rather, 
conduct them as one store. 
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All honor to the jewelers for assuming the 
responsibility of the fight for public welfare 
in opposing the measure, but they cannot 
win unless they are supported by public 
sentiment and above all by an educational 
campaign that will help to teach the busi- 
ness men and the public the danger that 
lies in that gold miners proposal. The 
Jewelers’ Vigilance Committee and its rep- 
presentatives have done their part, and done 
it nobly, they must be backed up by every 
member of the trade individually and backed 
up at once. Every jeweler should write 
now to his senators and representative ex- 
plaining why the McFadden bill should not 
be passed, asking them to vote against it. He 
should do more than this, he should try and 
interest his fellow business men, no matter 
in what line they may be, in taking an in- 
terest in the fight and in writing to their 
representatives in Congress; he also should 
enlist the aid of the trade and business as- 
sociations of his town in getting them to 
make protests and above all, either by con- 
tributions to, or influence with, his local 
newspapers, see to it that the danger of the 
enactment of such a measure as the gold 
bill be known to all and the absurdity of the 
contention of its backers exposed. 

The time to do this is not tomorrow or 
next week, but. today, because time is the es- 
sence in this fight, and the pressure of public 
opinion must at once be brought to bear on 
our national legislators to keep this bill from 
either being reported out of committee, or if 
reported, cause it to be. defeated before the 
members of the present Congress go out of 
office on March 4. 








The Louisville Retail Jewelers’ Associa- 
tion held a meeting on the evening of Feb. 
11, at the Tyler Hotel, following the usual 
monthly dinner. About 20 jewelers were 
present, the meeting being presided over by 
Edward A. Krull, of Rodgers & Krull, vice- 
president, in the absence of G. F. Geiger, 
of James K. Lemon & Son, who was in 
New York on a buying trip. In round table 
discussion of business it was shown that 
January as well as February business has 
held up remarkably well with the local re- 
tailers. A committee composed of William 
IF. Krebs, of Martin & Krebs Co.; William 
Irion, of Matt Irion & Sons, and Charles 
O. Schneider, of Schneider & Doelckner, 
was named to take up with all jewelers 
not present the question of uniform charges 
for engraving, it being held that the mar- 
gin of profit does not permit of free en- 
graving, as it has been done in Louisville 
for many years. It is held that in prac- 
tically all large cities engraving charges are 
now in effect, and that the consumer should 
pay this charge. The association is also 
working on time guarantees on watches, 
with a plan of placing in effect a guarantee 
of six months on wrist watches and one 
year on regular timepieces. The associa- 
tion some time ago approved of a uniform 
price list for repairs, this list being in the 
hands of all retailers. It is not compulsory, 
but merely recommended. 
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Jean R. Tack has sold the property at 
40 Hill St. to Joseph D. Samuelson, who 
hought it for investment purposes. 

Worth & Co. is the trade name filed 
for the jewelry business conducted at 
42, Market St. by Bertha Gwirtzman. 

The second floor of the building at 
194 Market St. has been rented by the 
Childs Restaurant Co., to W. W. Giveans 
for the sale of jewelry. 

Mrs. Frank Holt, of 59 Girard PI., has 
returned from Belmar, where she has 
been visiting a friend. She is planning 
in the Spring to go to Portland, Oregon, 
for several months. 

According to an announcement made re- 
cently, F. Grecco has withdrawn from the 
co-partnership heretofore conducted under 
the style of Annunziati & Grecco, manu- 
facturing jewelers, this city. In the future 

the business will be conducted by Marino 
Annunziati, at 22 Sixth Ave. 

Jean R. Tack, 857 Broad St., has in- 
stalled a large Seth Thomas electrically 
illuminated clock in front of his store. It 


stands near the curb and can be seen up— 


and down the street for several blocks. 
On the face of the clock is Mr. Tack’s 
name, and above it the street number. 

Phil T. Stauber has resigned his posi- 
tion with J. Hookaylo and has com- 
menced his duties with the Hasslacher 
Smelting & Refining Co., Perth Amboy, 
N. J. On leaving, he was tendered a 
dinner by Mr. Hookalyo and his fellow 
workers, who wished him success in his 
new undertaking. 

Lippman’s, Inc., jewelers at 130 Mar- 
ket St., through Jack Lippman, the pro- 
prietor, reported to the police that rob- 
bers broke open a wall case and took 
from it about $200 worth of jewelry. 
The company has its store on the second 
floor. The wall case containing the 
jewelry was on the ground floor. 

Funeral services were held last week 
for Mrs. Amelie Elizabeth Rae, widow 
of William T. Rae, for 50 years a retired 
jeweler at Broad and Cedar Sts. Mrs. 
Rae died at her home, 55 Mt. Pleasant 
Ave., in which house she had lived for 40 
years. She was 86 years old. Interment 
was in Laurel Grove Cemetery, Paterson. 
Mrs. Rae was the daughter of the late 
Sheriff Nathaniel Lane, of Passaic 
County. She was born in Paterson June 
26, 1835, and was married in 1856. She 
is survived by one daughter, Miss Amelie. 

The body of Adolph J. Luz, 26 years 
old, who on Thanksgiving Day was 
drowned off Fort Wadsworth, was found 
near Sandy Hook, and returned to the 
home of his family at 134 Florence Ave., 
Irvington, where funeral services were 
held on Wednesday night. Luz was a 
member of a Thanksgiving Day fishing 
party on the Schooner “Anna H.”) When 
the boat was off Fort Wadsworth the 
heavy seas washed Luz overboard as the 
boat tipped. Two of his companions, 
Henry Franke, of 331 New York Ave., 
and Philip Nicholas, of 325 New York 
Aye, jumped overboard to save Luz, but 
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he sank before they could reach him. 
The schooner circled the spot where he 
went down for over an_ hour in a vain 
“search for the body. The body was 
finally discovered by a person passing 
along the road facing the,sea near Sandy 
Hook point. It was floating in the water. 
A card found in one of the pockets iden- 
tified it as that of Luz. Luz is survived 
by his mother, Mrs. Louise Luz, and a 
brother, Carl. He resided at the time 
of his death at 321 New York Ave. He 
was credit manager for J. Wiss & Sons, 
31 Littleton Ave., and was a member of 
the Newark Credit Men’s Association. 
He was a lieutenant in the Quartermas- 
ter’s Corps during the war. The funeral 
services from his mother’s home were 
conducted by Rev. Edward Fuhrmann, 
pastor of St. Stephan’s German United 
Evangelical Church. Interment was in 
Fairmount Cemetery. 








Atlanta, Ga. 





TRADE CONDITIONS 

The jewelers all indicate that while they, in 
common with all classes of trade, have suffered 
from the financial depression, their sales have held 
up better than they expected, since the holidays, 
and the January business compared favorably with 
the same month in 1919. There is considerable 
remounting and repairing work. 





Paul Ewing, of Ewing Bros., is just back 
from a trip to New York, attending the an- 
nual dinner of the Jewelers 24-Karat Club 
while there. 

Myron E. Freeman & Bro., will move on 
March 15 from their present location, 99 
Peachtree St., to larger quarters at 103 
Peachtree St. 

Hubert Anderson, of Maier & Berkele, 
one of the “live wires” in the Atlanta 
jewelry trade, will take his first real vaca- 
tion in 18 years, leaving on Feb. 26 for a 
month’s vacation in Florida, where he will 
do nothing but fish and golf. 

The Atlanta Rotary Club presented Harry 
Hermance with a green gold pocket knife 
and pencil, diamond mounted, with the 
enamel Rotary emblem and with an appro- 
priate inscription as a parting gift from the 
club to Mr. Hermance. Mr. Hermance has 
been the southeastern manager for the 
Woolworth Co. for several years and _has 
been promoted by them to the position of 
European representative, leaving Atlanta 
Keb. 13 for New York, sailing a few days 
later for Europe. Maier & Berkele gave 
real Rotary service on this knife, getting it 
up and having it engraved in two hours. 








Omaha. 

Fred Brodegaard, head of the Brode- 
gaard Jewelry Co., had the misfortune to be 
held up by highwaymen last week and robbed 
of a $3,000 diamond. Mr. Brodegaard was 
near his home at the time of the holdup. 

The Nebraska Retail Jewelers’ Associa- 
tion does not intend to wait for the dele- 
eates to bring in all the questions for the 
question box when the convention is held 
February 23-24. Secretary Fenske has al- 
ready sent out a list of questions which he 
says will be discussed at the convention. He 
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wants the jewelers to be thinking about them 
and be ready to talk up on the subject when 
they come. 











Louis Heintz, of Heintz Bros., is making 
a trip to the Coast. 

Charles T. Evans, of Brayton’s, the presi- 
dent of the local retail jewelers’ associa- 
tion, was in New York recently. 

Delos B. Patterson, of Elmira, has pur- 
chased the jewelry business conducted for- 
merly by the late I. K. Bluenthal, at Cor- 
ning. He will continue the business. 

Announcement of the opening of a new 
department devoted to the sale of jewelry 
and leather goods is made by Given’s, one 
of the large downtown shops. It has been 
decided that G. E. Debus will have charge 
of the department. 

Representatives from a number of jew- 
elry firms paid this city a visit of late. 
Among them were J. G. Bergsman, of the 
Poole Silver Co.; P. M. Pardee, of the 
Gorham Co.; W. A. Berth, of the Alvin 
Silver Co., and W. A. Rich, of the Melrose 
Co. 

Arthur Downs, who has been in the jew- 
elry business here for some time, plans to 
open a new store at Franklin and Chip- 
pewa Sts., one of the busiest corners in 
the downtown shopping section, soon. The 
building is now being remodelled and made 
ready for occupation by Mr. Downs’ shop. 
His present store is located just north of 
it on Franklin St. The new store is lo- 
cated on the northwest corner of Franklin 
and Chippewa Sts. 

The nerve of a holdup man who en- 
deavored to commit a daylight robbery job 
in the jewelry store of Joseph Welt, at 52%4 
Seneca St., recently, vanished when he saw 
the proprietor’s foot press the buzzer con- 
necting with police headquarters, and he 
took to his heels. The man entered the 
store and commanded Mr. Welt to throw 
up his hands. Mr. Welt noted that he dis- 
played no gun, and asked him to wait a 
minute. Then he stepped back to where 
the buzzer was located. The man took this 
all in, and made a rapid exit. When the 
police arrived, no trace could be found 
of him. 

A charge of receiving stolen property, 
which had been placed against Falk H. 
Carlin, a jeweler, of 224 Allen St., was dis- 
missed in city court Friday when he proved 
that he had purchased the jewelery involved 
without knowing that it had been stolen. 
Carlin purchased the jewelry from an al- 
leged “flashlight” burglar, who has been ac- 
cused of a number of thefts from homes. 
Mr. Carlin produced a number of character 
witnesses, including W. H. Craft and Ed- 
ward Eisele, jewelers, and Rev. William H. 
Boocock, of the First Presbyterian Church. 
Carlin, it appears, had readily turned over 
to the police the two watches, but forgot 
to give them the ring. His attorney as- 
serted that to forget was possible with 
anyone, citing the case of the sheriff. in 
the south, who recently forgot to hang a 
condemned negro. 
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Chicago Notes. 





R. Philips, the sales staff of Benj. Al- 
len & Co., left Chicago early last week 
for Texas. 

Theodore Kuehl, of the Kuehl Clock 
Co., left last week with his family for a 
visit to Florida. 

Alexander Harper, of the American 
Silver Co., Bristol, Conn., spent last week 
at the Chicago office. 

J. D. Posner, representing the Lyons 
Mfg. Co., is on a business trip covering 
southern territory for this company. 

Adam H. Bolender, Rockford, I1l., who 
called on the trade here last week, gives 
a good report of conditions in his section. 

Marshall Pierce, with the Block-Wein- 
feld Co. here, has left on a three weeks’ 
selling trip covering Indiana, Illinois and 
Iowa. 

Joe Block, of the Block-Weinfeld Co., 
arrived in the city last Sunday, after 
spending three weeks at various points 
in Florida. 

Friends of Max Noel, of Depres, 
Bridges & Noel, will be pleased to know 
that he is very much better after two 
weeks of serious illness. 

J. W. Tice, identified with Adolphe 
Schwob, Inc., as Chicago manager, left 
the city last week for a few days’ trip 
among the trade in surrounding terri- 
tory. | 

Charles P. Crane, of Purdy & Crane, 
located in the Heyworth building here, 
has embarked upon a pleasure trip, in 
which time he will visit in New Or- 
leans, La. 

L. Adelsdorf, of Goldsmith Bros. & 
Co., who has been spending a few weeks 
in Excelsior Springs, returned to the 
city last week looking and feeling very 
much better for his trip. 

George Goldman, identified with L. 
Goldman’s Sons, Kansas City, Mo., 
stopped over in Chicago for a day or 
two and visited members of the trade 
here while en route to New York last 
week. 


A. M. Breckenridge, who has repre- 
sented Benj. Allen & Co. on the road for 
the past 17 years, has resigned his posi- 
tion with them. He has not announced 
his future work, but his host of friends 
in the trade wish him well tn whatever 
work he undertakes. 

Benj. Allen & Co. are remodeling sev- 
eral floors of the Silversmiths building, 
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10 S. Wabash Ave. 
ments are complete there will be several 
changes in location of tenants of the 
building. The changes were made neces- 
sary in order to give more space for 
the Hardy Optical Co. and Benj. Allen 
& Co. 


When the improve- 


Henry L. Rose, whose home address 
is 6101 Winthrope Ave., and who is iden- 
tified with Goldsmith Bros. Smelting & 
Refining Co., is offering a liberal reward 
for a brindle bull pup, six months old, 
which was lost in the vicinity of his 
home last week. He was presented with 
the pup when he arrived home one night 
last week. His daughter took the dog 
out for a walk and it ran away and lost 
itself. 


R. W. Balles, Chicago manager of the 
Oneida Community, Ltd., A. J. Ledwith, 
a salesman for this firm, and J. R. Allen, 
also a member of the company’s sales 
staff here and formerly identified with 
the Community sales force of Winnipeg, 
having become attached to the Chicago 
office early in the year, have all just re- 
turned from the factory at Oneida, N. Y., 
where they were in attendance at the 
company’s semi-annual meeting. 

Moses Goldsmith, of the Goldsmith 
Bros. Smelting & Refining Co., Chicago, 
accompanied by his wife, has left the city 
for Los Angeles. Their trip is in a 
round-about way. They will go by way 
of the Panama Canal, stopping off at 
Havana, Cuba, for a few days, and will 
also visit the West Indies. The trip will 
consume several months’ time. Mrs. 
Goldsmith has just been released from 
the care of her physicians and the trip 
is taken in the hope that it will assist 
her in recuperating. 

John Hillinger, member of R. J. Hil- 
linger & Co., Chicago, has been expect- 
ing to go out.on the road and call on his 
trade for the past three weeks. Mr. Hil- 
linger, who has been under medical at- 
tention at Rochester, Minn., returned to 
the city two weeks ago and will return 
to Rochester about the first of March. 
He arrived here feeling very much better 
but thinks that it is absolutely essential 
to his continued health to remain here 
and rest as much as possible. It will 
probably be all of 60 days before Mr. 
Hillinger will again be able to appear 
on the road. 

The Associated Silver Co. will be 
ready to move into its new Chicago 
home March 1. The new building, which 
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has been in the course of construction, 
is now getting the finishing touches ap- 
plied and will be ready for occupancy 
within two or three weeks. It is a very 
modern building, made of concrete and 
steel construction throughout. The As- 
sociated Silver Co. will have four or five 
times the space it is at present occupying 
in the Mallers building. The new build- 
ing is at Ravenswood Ave. and Sunny- 
side Ave. 


Last Thursday afternoon a polite, well 
dressed young man entered the office of 
the Waite-Thresher Co., on the 12th 
floor of the Heyworth building, and in- 
quired for A. E. Paulsen, the Chicago 
manager. When informed by the young 
lady in the office that he was out he stated 
he would come in and wait. In a few 
minutes he inquired how long he would 
have to wait and when told about one 
hour he said he would take his sample 
case and return later. He picked up one 
of the cases belonging to Paulsen, polite- 
ly said “Goodbye” and walked away. 

An announcement of interest to the 
trade was sent out last week by Freder- 
ick M. Gottlieb and Walter F. Wiegand, 
who have formed a partnership for the 
importation and sale of diamonds. Very 
elaborate and commodious quarters have 
been fitted up on the 14th floor of the 
Republic building, 209 S. State St. Both 
partners have had many years’ exper- 
ience in the diamond business and are 
well known to all the trade. For the 
past seven years Mr. Gottlieb has been 
associated with Lewy Bros., of this city, 
as diamond buyer and for nine years, 
up until a year ago, Mr. Wiegand was 
with H. C. Kionka & Co., of New York. 
The formal opening of the offices was 
held last Saturday and many handsome floral 
pieces were sent by friends. The most at- 
tractive piece was a bouquet in a silver vase 
presented to Mr. Gottlieb by Lewy Bros. 
and appropriately engraved to express 
their appreciation of his services and of 
their high regard for him personally. 

When G. M. Tenny, of Eldorado, 
Ark., arrived here recently, he had no 
desire to speak of jewelry. His opening 
remarks had to do with oil wells and 
gushers. According to Mr. Tenny, an 
oil well was found near his town and 
the whole city is enjoying a wonderful 
time. Incidentally the jewelry business 


of that section of the country is not suf- 
fering any noticeable slump. 
George Hirsh, of Veit Hirsh & Son, 
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diamond dealers, of New York, was a 
visitor in the city during the week. . 

A. Quint, of A. Quint & Co., has re- 
turned from New York and is preparing 
to leave again to embark on his Euro- 
pean trip. 

Among the visitors to the city recently 
were noted: M. Burgenstein, of the Star 
Jewelry Co., Cedar Rapids, Ia.; John 
Newcomer, Nappanee, Ind.; E. C. Ley, 
La Porte, Ind.; W. J. Kiley, Cullom, Ind.; 
and J. J. Beale, of J. J. Beale & Bro., 
Rockford, IIl. 

Benj. Allen & Co., now located on the 
fourth and fifth floors of the Silversmiths 
building, will soon be ready to move in- 
to their new quarters on the second and 
third floors of the same building. Just 
what date the removal will be made is 
not now known. 

“Sig” Mayer, of Joseph Mayer, Inc., 
Seattle, Wash., dropped into Chicago 
last week leading a bride back to the 
Puget Sound city from New York, where 
they were married Jan. 27. Mr. and Mrs. 
Mayer left the Blackstone Hotel, where 
they stopped while here, for Seattle after 
“taking in” the auto show. 

A first dividend of 20 per cent was 
paid this week to creditors in the case 
of Sam Strowiss, jeweler, at 2636 W. 
Division St. Mr. Strowiss gave a deed 
of trust to Louis Goldman, attorney for 
the Chicago Jewelers’ Association some 
time ago. The liabilities in the case 
amount now to about $11,000. It is 
probable that a second dividend of 10 per 
cent will be paid in the near future. 

Emil Noel, wholesale jeweler at 29 
E. Madison St., took part last week in 
the sensational police raid on the gam- 
blers of Chicago Heights, a suburb. Mr. 
Noel wears a star by special dispensa- 
tion and is a member of the Illinois State 
Constabulary. More than 100 gamblers 
were arrested and were hauled into the 
city with their roulette wheel and crap 
tables. 

H. Schwartz has just returned to the 
city from the east. While in New York 
he made his headquarters at the New 
York office, 65 Nassau St. 
to look over the diamond market and see 
how the situation was in the east,” he 
said. “It appears to me that it is coming 
in much better than it was in January. 
I have communications from our repre- 
sentatives in Europe which state that the 
market is stronger to the extent of 10 
and 12 per cent and is that much higher 
now than it was during the latter part 
of December. M. Schwartz, also identi- 
fied with this company, is spending a 
few weeks in the south on a business trip 
and reports that business is picking up. 

The next regular meeting of the Chi- 
cago Jewelers’ Association will be held 
Feb. 18 in the Ivory Room on the ninth 
floor of Mandel Bros. By special ar- 
rangement with the management of the 
store, a special elevator will be pro- 
vided to carry the jewelers from the 
main floor to the meeting place as they 
arrive. There will be the usual funcheon. 
The tax committee will report the result 
of the referendum recently sent out to 
the trade to gather opinion in favor of 
the one per cent sales or turn-over tax. 


“T went east- 
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The banquet committee will submit a 
report of the receipts and expenditures 
in connection with the January banquet. 












Casper Fenzel, Middletown, O., was in 
the city Thursday, Feb. 10. 

J. D. Jacobs and Gus Spiegel have left 
for the south for the D. Jacobs Sons’ Co. 

Victor A. Gebhardt has been nomi- 
nated for director of the’ Hyde Park 
Country Club. 

Ed. H. Kahn, Danville, Ky., spent sev- 
eral days in the city during the week 
calling on friends here. 

Burglars broke into the store of Mor- 
ris Max & Son, 343 W. 6th St., Wednes- 
day night, but were frightened away before 
they secured anything of value. 

Fred J. Voth arrived Wednesday from 
a southern trip for Peck, Selmeier & 
Peck, just in time to see Gus Peck leave 
for a five weeks’ trip in the latter’s ter- 
ritory. 


Mr. and Mrs. W. S. Hoke, Winchester, - 


Kky., were guests of Greenwold, Hirsh & 
Grift Wednesday when they arrived in 
Cincinnati on a combined business and 
pleasure trip. 

The entire store of Richter & Phillips 
is undergoing extensive remodeling made 
necessary by their recent fire. The 
painters expect to finish their work with- 
in a week and that will complete the re- 
pairs made necessary by the blaze. 

Besides being selected to direct can- 
didates for the Scottish Rite at the Feb- 
ruary class, Ed. S. Maas, of Richter & 
Phillips, has just been named to direct 
the candidates for the Shrine. He ex- 
pects to lead 500 candidates at the initia- 
tion. 

Two men were found by the police 
Sunday night, Feb. 6, on a fire escdpe in 
the rear of the Richter & Phillips store. 
They told the police they had climbed up 
to the fifth floor to sleep on the fire 
escape. They were fined $50 and costs 
each when taken to police court the fol- 
lowing day. 

Owen F. Harry, a jeweler of Hoopeston, 
Ill., and formerly connected with LaFoun- 
tain & Co., Princeton, Ill., was married Sun- 
day, Jan. 16, to Miss Mabel Grace Vleit, 
daughter of Mr. and Mrs. E. H. Vleit, 
farmers of Rossville, Ill. Their marriage 
was planned to be quiet, but they, were 
surprised by some 150 local and visiting 
friends who were outwitted by the bride. 

Mrs. William Katker, mother-in-law of 
C. E. Richter, was buried in the Vine St. 
cemetery Monday, Feb. 7. She _ died 
three days before, following an opera- 
tion at the Deaconess Hospital. She 
had been in a dangerous condition for 
some time and physicians reported that 
an operation was the only possible 
chance of extending her life beyond a 
week at the longest. 

Letters from Sol Wetzstein and 
John Gerwe received by Frohman & 
Co. from the men who are in the south 
indicate they are meeting with better 
success than they expected at this lax 
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season of the year. Consequently both 
are writing very enthusiastic accounts of 
orders received. 

On Feb. 13 a jolly crowd headed by 
A, Cohn, of Cohn, Hahn & Newstedt 
left the headwaters of ‘Kissimee Lake. 


Morida, in a cabin launch for a two 
weeks’ trip of hunting and fishing 
through the lakes and everglades of 


Florida. Arrangements for the trip were 
made by Mr. Sanderson, a jeweler of 
Kissimee. Mr. Cohn had charge of pro- 
viding the refreshments. Mr. Cohn’s 
partners are now awaiting the new crop 
of fish stories they expect will result 
from the trip. : 











Max Strasburg, Trinidad, was a recent 
Denver visitor. 

Paul J. Morris, of the Edward Lehman 
Jewelry Co., expects to leave soon on his 
first Spring trip. 

In a $40,000 fire in the Unity Block a 
few days ago at Greeley, Colo., the jewelry 
stock carried by Fred Weiss was damaged 
to the extent of $4,000, reported covered by 
insurance, : 

Eugene Evans, owner of the American 
Jewelry Co. at Leadville, has closed out 
there and moved to Sheridan, Wyo., where 
he purchased the stock and business of W, 
P. Waters. 

Miss Carolina Campbell, of Charles 
Wathen & Co., has left on a southwestern 
trip covering southern Colorado, New Mex- 
ico, Texas, Arizona and California. She 
will return by way of Albuquerque in about 
six weeks. 

Burglars entered the jewelry store of 
C. D. Allen & Son at Delta, Colo., last week 
and made their escape with goods valued at 
$300. ‘They gained entrance to the store by 
making an opening in the plate glass window 
with the aid of a glass cutter. 

Among jewelers from outside towns who 
have recently visited Denver jobbers were 
F. W. Downey, Mancos; R. C. Shultz, 
Worland, Wyo., and Joe Adamek, La Junta. 
Mr. Adamek reports a good business last 
year and says this year for him is starting 
very well. 

Mrs. Fred F. Syman, wife of the president 
ef the Syman Bros. Jewelry Co., assed 
away Tuesday night, Feb. 1, at Mercy Hos- 
pital, following an illness of several weeks. 
Heart failure was the immediate cause of 
death. Mrs. Syman was 42 and a daughter 
of Mr. and Mrs. L. B. Weil, widely known 
sarly-day residents of Colorado. Besides 
her husband the surviving members of her 
immediate family are Leo Syman, a student 
at the University of Colorado, and Corrine 
Syman, who is attending high school in 
Denver. 








The Jacobs’ jewelry store at Imperial, 
Calif., was robbed at midnight of Sunday, 
Jan. 30, and a number of articles of value 
were taken. It is thought the men made 
their way to the Mexican border, but a few 
miles to the south. 
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Vest, Greenwood, was in Indian- 


= 
apolis last ; . 
Ernest Newlin, Danville, Ind., was here 
k and says he is well satisfied with 
the purchase of the store there from L. E. 


W eek. 
last wee 


Jeaps. 
rot store of Lewis & Lawall, Richmond, 


was closed last week for three days on ac- 
count of the death of Mr. Lawall, Sr., 
founder of the company. 

Sam Sterchi, a jeweler of Terre Haute, 
visited d’stributing houses last week, He 
said the iact that many mines have closed 
down in and.around Terre Haute has caused 
husiness to slump a little. 

Announcement has been made of the or- 
ganization of the Smith Chimes Clock Co., 
Fort Wayne, Ind., with a capital stock of 
$50,000. The company will manufacture 
clocks. The directors are E. B. Lohman, 
G. L. Smith and M. f. Rosenthal. 

Harper J. Ransberg, of the Harper J. 
Ransberg Co., has been elected one of the 
three new directors of the Columbia Club, 
probably the largest and best known political 
organization in the central west. Mr. 
Ransberg is a distributor of fine cut glass. 

Petersburg’s town board has contracted 
for all the shell of the Benjamin pearl but- 
ton factory and are using the shells in re- 
pairing the streets of Petersburg instead 
of using stone. Shells make a better road 
than stone and can be bought for less money. 

Leo M. Krauss, of this city, leaves shortly 
for a stay of about a month at Atlantic 
City and New York city. While in New 
York he will look over some of the stocks 
of distributors there. He plans to put on 
an extensive advertising campaign follow- 
ing his return to Indianapolis. 

J. E. Reagan and Fred W. Fromm will 
leave next week for New York, where they 
will visit various houses. Mr. Reagan is 
head of the Baldwin-Miller Co. and Mr. 
Fromm is advertising manager and _ assist- 
ant manager of the same company. The 
men will be in New York about 10 days. 

Frederick W. Brunk, age 73, formerly in 
the jewelry business at Elkhart, is dead 
after an illness of six weeks. Two daugh- 
ters and two sons survive. Another daugh- 
ter, Adeline Brunk, died at the mission at 
Hadjin, Asia Minor, in 1906, two months 
after she had sailed from America as a 
missionary. 

J. C. Sipe, importer of diamonds of this 
city, has had re-printed a little booklet writ- 
ten by Frank B. Wade, B. S., head of the 
department of chemistry of Shortridge High 
School, Indianapolis. The title of the book 
is “How to Buy Diamonds Wisely.” The 
book first was printed by G. P. Putnam’s 
Sons, of New York. 

Work has been started by Jenkins & Co., 
a retail firm at Richmond, Ind., on re- 
modeling the store. New fixtures will be 
installed, as will also a tile floor. The 
company plans to do some remodeling work 
also with the stock and when the store is 
formally opened for business they will have 
one of the best retail stores in Richmond. 

A. Gelman, of the Sebel & Gelman Co., 
has returned from a trip through the ter- 
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ritory and is well satisfied with the Spring 
and Summer outlook for business. . He says 
there is no doubt that retailers are not 
buying in the same manner they did, it be- 
ing the policy to keep stocks down, but he 
declares they are buying consistently and 
will continue to do so. 

‘red W. Fromm, of the Baldwin-Miller 
Co., says that reports from his company 
salesmen indicate a better business condi- 
tion than has been experienced. for some 
months. He says that the retailers are 
buying consistently but have quit plunging 
in stocks. He declares that this attitude 
of the retailers is of great value to the 
jobbers since it forces them to be conserva- 
tive in their investments. 

Blain Worley, a jeweler of Portland, 
Ind., has a dollar he did not know was com- 
ing to him. Recently he received an anony- 
mous letter through the mail which en- 
closed a dollar, tne letter stating that the 
dollar was payment of a debt of long stand- 
ing owed to Mr: Worley’s father, who was 
founder of the business there. The letter 
was postmarked Portland and _ requested 
that Mr. Worley give the money to his 
father. It is evident the man who mailed 
the letter did not mail it from Portland as 
he was unaware of the father’s death several 
years ago. : 

A case involving the sale of a safe to 
Maxwell C. Lang, the jeweler, by the In- 
dianapolis Finance Corporation, has reached 
the courts here. Mr. Lang says he con- 
tracted with the corporation for the delivery 
of a safe to his office in the Merchants 
3ank building. Attorneys for Mr. Lang 
asserted in the case stated that erasures had 
been made in the agreement which orig- 
inally called for delivery of a safe to Lang’s 
office and the contract had been changed 
to read the delivery of the safe to the ele- 
vator of the building, and the custodian re- 
fused to permit the safe to be hauled on the 
elevator up to Mr. Lang’s office. 








Des Moines, Ia. 





The Haldeman jewelry store at Tabor has 
been purchased by Harle Williams, who has 
a wide acquaintance in that town and vi- 
cinity. Mr. Haldeman has not announced 
his plans for the future. Mr. Williams 
has taken possession. 

Ralph Laizure, Winterset jeweler, has 
purchased the Morsch jewelry store in the 
same city. Mr. Laizure was formerly man- 
ager of the Wilhelm Jewelry Co. and later 
in charge of the Noonan Drug Co.’s jewelry 
department. Mr. Morsch has not decided 
upon future plans. 

Fire which broke out on the roof partially 
destroyed the building and stock of the Lee 
Beymer jewelry store at Indianola, Feb. 5. 
Although the blaze was under control within 
45 minutes after it was discovered, the loss 
will be large. Mr. Beymer carried $3,500 
insurance, it was 1eported. 

C. C. Paule, head of the Paule Jewelry 
Co., at Burlington, now owns the entire 
building in which his business is housed. 
By the purchase of the one-third interest 
owned by Mrs. Ella Vaughn, at a figure 
around $10,000, the jeweler now has full 
sossession of one of the best locations in 
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the city. It is at 313 Jefferson St. He 


. bought the other two-thirds last Juiy. 


The Tinsley & Tinsley jewelry store at 
Harlan is one of the late victims of burglars. 
Gaining entrance through a basement win- 
dow, the intruders literally cleaned out the 
repair case, taking a number of watches and 
other articles. Later it was reported that 
about half of the loot had been found by 
police, in an Omaha pawn shop. The of- 
ficers have a good description of the mar 
who pawned the jewelry. 


Harry Pfiffner, of Thyle & Pfiffner, Em- 
metsburg, has purchased the interest of his 
partner, C. G. Thyle, and is now sole owner 
of the store. Mr. Pfiffner began his jewelry 
experience back in 1883 when he became 
an apprentice in the store of C. A. Smith. 
Mr. Thyle bought out Mr. Smith and the 
partnership which has just terminated en- 
dured for many years. Mr. Thyle will prob- 
ably move to California. 

Mack Hurlbut, prominent Ft. Dodge 
jeweler, and J. F. Russel, a merchant of the 
same city, refused to obey the command con- 
tained in black hand letters which recently 
ordered them to deposit a large amount of 
money at a designated point near a railway 
track. Instead, they turned the two com- 
munications over to Sheriff George Bassett, 
who, with two deputies, watched the spot 
after the business men had left a decoy in- 
stead of the money. Two strange men who 
attempted to remove the box opened fire 
when the officers ordered them to throw up 
their hands. One of the blackhanders was 
fataliy wounded. The other escaped. 








Wheeling, W. Va. 





Meyer Greenwold, who has been en- 
gaged in the jewelry business in Parkers- 
burg, W. Va., since his return from the 
service, has joined Broida’s store in that 
city. 

H. L. Bott, well-known jeweler of 
Woodsfield,.O., has employed O. M. 
Wood, Kokomo, Ind., as assistant jeweler 
and repairman. Mr. Wood has had 12 
years’ experience. 

C. N. Jones, a jeweler of Parkersburg, 
W. Va., has purchased the handsome 
brick residence property at 1313 Seventh 
Ave., in that city, and will occupy it 
after April 1. 

On account of the entire loss of one 
eye and the weakening of the sight of 
the other, A. H. Wright, owner of the 
Wright Jewelry Co., Barnesville, O., is 
closing out his stock and will discontinue 
business. 

A Hirsch, who has been with P. P. 
Lipson, Fairmont, W. Va., for more than 
three years, will open an_ up-to-date 
jewelry store in that city on Madison 
St. Mr. Hirsch comes into possession 
of the store room April 1. 

William H. Sheff, conducting a jewelry 
store on Market St., Parkersburg, W. 
Va., has purchased the jewelry store of 
H. L. Saunders, at 604 Market St., in 
that city. Mr. Sheff will operate the 
Saunders store in addition to his present 
jewelry business at 508 Market St. until 
after March 1, when the two stores will 
be consolidated at 608 Market St. 
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Alva Snider, Beloit, Wis., called on the 
local jewelry trade during the past week 
to renew acquaintances and take care 
of some business matters. He reports 
business at Beloit as entirely satisfactory 
for this season of the year. 

The members of the “High Power Lens” 
bowling team of the Milwaukee Optical 
Mfg. Co., are better opticians than bowlers. 
Last Friday, they rolled a score of 2,362 in 
the State bowling’ tournament of the Wis- 
consin Bowling Association. The members 
of the team are C. F. Ingold, John Koenen, 
Oliver Ehrman, Alfred Bruss and Harry 
‘luegge. 

Mr. and Mrs. A. F. Puls have an- 
nounced the marriage of their daughter, 
Hazel Elizabeth, to Archibald C. Clark, 
which took place at Trinity Episcopal 
Church, Wauwatosa. The young couple 
will make their home in Wauwatosa. Mr. 
Fuls is well known in the jewelry cir- 
cles of Milwaukee, conducting a retail 
store at 131 3d St. 

Among the Milwaukee jewelers who 
attended the convention of the Chicago 
Jewelers at the Hotel Drake last week 
were William H. Upmeyer, Edward Molt, 
A. P. Alsted, Henry Rank, Henry Ziese 
and Louis Esser. They report an excel- 
lent time and were most enthused at the 
cordial reception by their fellow jewelers 
of the “Windy City.” 

Failure to receive some of the mate- 
rials required in the reconstruction of the 
interior of the jewelry store of Page & 
Zimmerman, Ladysmith, Wis., has de- 
layed completion of the improvements. 
The work will provide a balcony extend- 
ing around three sides of the store, which 
will provide additional space for display- 
ing and selling the enlarged line of the 
jewelry establishment, which has added 
musical instruments. 





A peculiar case was decided in a jus- 
tice court at Janesville, Wis., last week, 
in the case of O. A. Olson, jeweler in the 
Corn Exchange building, against Ed. 
Lenz. Mr. Olsen sued Lenz to recover 
$33, which it was claimed the wife of 
Lenz, who is now divorced, owed on the 
purchase of a ring. The court decided 
Lenz was not liable for the debt of his 
wife under the statutes, as a diamond 
ring is not classed as a necessary item of 
living. The jeweler had to pay costs 
amounting to $10.18. 

Dollar Day, a sales promotion 
recently staged by the retail merchants 
of Wisconsin Rapids, Wis., was a great 
success. It was reported to have been 
the biggest bargain day in the history of 
local retailing in which both the stores 
and the customers made big returns. 
Special bargains at $1 were offered for 
this event. That it was one great big 
success was the statement of E. J. 
Schmidt, of Reichel’s Jewelry Store, who 
said that his firm was greatly satisfied 
with the big sales of the day. 

One of the most beautiful 
shown here for some ‘time was furnished 
by the Rank & Motteram Co., Wisconsin 


plan 


trophies 
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St., jeweler, to the Milwaukee Associa- 
tion of Commerce, which presented the 
trophy on the occasion of the 25th annual 
convention to the Wisconsin Retail 
Hardware Association in Milwaukee last 
week. A large number of conventions 
are being held in Milwaukee this Winter 
and many more are scheduled, indicating 
a growing popularity of this city as the 
convention city of the middle west. 

The number of men wearing wedding 
rings is on the increase, according to sev- 
eral Milwaukee jewelers, who report in- 
creased sales of this article. Often a 
young woman actually brings her fiancé 
to the store and makes him buy a ring 
for himself, said one jeweler, who re- 
marked that they never used to do this. 
The fact that practically every married 
woman wears a wedding ring and that 
many men have recently neglected to 
provide themselves with the gold band, 
apparently passing as single men, is said 
to have caused the revival of the old es- 
tablished custom that both man and wife 
wear the tell-tale band of gold. 


About 50 merchants and their employes 
are attending the salesmanship course 
which is reported to be one of the big- 
gest evening school projects ever put on 
in Appleton, Wis. Prof. E. H. Gardner, 
instructor of business administration at 
the University of Wisconsin, conducted 
the first class. He touched upon every 
day practices of the average store and 
showed where they could be improved to 
render 100 per cent service to the pur- 
chaser and induce him to become a cus- 
tomer. Retailers, including many jewel- 
ers were greatly impressed with the 
scope and value of the course, . which 
will bring practical merchandising men 
to talk to the merchants and their em- 
ployes. 

Style shows, Dollar Day, Suburban 
Days and similar co-operative retailing 
events are contemplated by tHe newly or- 
ganized merchants’ trade division of the 
Neenah Chamber of Commerce, which 
includes in its membership the local 
jewelers. The division will endeavor to 
advertise in its trade territory the mer- 
chandise that can be purchased in Nee- 
nah and the advantages of trading here. 
A. W. Anderson, secretary of the State 
and national Jewelers’ associations, has 
been one of the leading spirits in the 
Neenah association, having resigned re- 
cently as secretary because of the press 
of business in connection with the jewel- 
jewelers’ fire 


ers’ associations and the 
insurance company. 
Jewelers of Appleton, Wis., have made 
public protest through the local news- 
papers of the annoyance caused by local 
residents in calling them to the telephone 
to ascertain the correct time. They say 
that they are often busy with a customer 
when called to the telephone, and dis- 
like to leave a patron with a tray of 
rings, especially a stranger, to answer a 
time call, and to put away the jewelry 
would mean the loss of both the sale and 
the customer. Telephone companies in 
this State have discontinued the practice 
of informing their patrons through the 
operators as to the correct time, and the 
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jewelers have consequently 
the victims. The ate ph — 
of by Appleton jewelers is a 
other Wisconsin cities. It is pe 
that jewelers will take some action in = 
near future to discontinue time Calls : 
i... cone by 
Ss : Iscussed at 
length at the meeting of the advisory 
board of the Milwaukee Jewelers’ Club 
in session at the Athletic Club last week. 
It was held that the greatest necessity 
was to create a greater consumer demand 
by the proper publicity in the daily news. 
papers, which has been the great stimu- 
lant and growing power by which all suc- 
cessful lines of industry and_ business 
have profited. Milwaukee jewelers ate 
continuing their co-operative daily news. 
paper advertising campaign which was 
started last year. Space is used regu- 
larly to instil in the mind of the public 
that in the jewelry line are found the 
“Gifts that last,” and this idea is also 
being carried into the space of the indi- 
vidual advertiser. Along the lines of 
future activity, the organization is plan- 
ning to make more use of the national 
slogan by displaying it on all printed 
matter used by jewelers as well as by 
the display of counter and window cards 
and signs. The advisory board objected, 
at its meeting, to the new selling sched- 
ule suggested to be put into effect by the 
Gorham stores. 








Birminghan, Ala. 


B. Cooley, of the Empire Jewelry Co, 
has been confined to his home on account 
of illness. 

W. G. Bromberg, of Bromberg & Co,, is 
in Mobile on a business trip and, inci- 
dentally, enjoying the Mardi Gras festivities. 

Mark B. Eiseman, local manager for the 
Norris, Alister-Ball Co., reports a fair busi- 
ness. He leaves with his wife for Chicago 
on Sunday to replenish his stock. 

A. B. Bromley, of the Birmingham Jewelry 
Co., is planning a business trip through 
the south. His firm will soon enlarge its 
factory, having increased business and out- 
grown its present quarters. 

C. T. Cross, president of the Alabama 
Retail Jewelers’ Association, has appointed 
committees for the program and entertain- 
ment for the next annual convention at 
Gadsden on May 10, and is planning for a 
large attendance. 

H. H. K. Jefferson, cashier of the Amer- 
ican Trust and Savings Bank, accompanied 
I’, W. Bromberg and M. B. Eiseman to 
Chicago and attended the jewelers’ banquet. 
They report an excellent trip and the finest 
entertainment possible. 

H. T. Gould has returned from a watch 
inspection trip through Alabama and Mis- 
sissippi for the Emerald Co., inspectors for 
the A. & M. R. R. He reports good bust- 
ness with - railroad men and a_ feeling of 
confidence in the future. 








E, F, Fellback, Harvard, Ill, has reported 
that a window in his store was smashed on 
Feb. 1 and that articles valued at about $70 


were taken. 
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FC. Plate, representative of the Inter- 
‘al Silver Co., has returned from San 
dis starting for El Paso. 


national 


Diego an 
Walter Butler, department manager 


for the E. W. Reynolds Co., has returned 
jom a business trip to San Diego. 
George F. Miller, Coast representative 
of the Gorham Co., has returned from 
his visit to New York and the east. 

0, L. Wuerker, who was forced to va- 
ate his store at 636 S. Broadway, is hav- 


ing an auction in order to dispose of his 


stock. 
"7 A. George, wholesaler, 502 Title 


Guarantee building, has returned after an 
absence of several weeks on a buying 
trip east. ; 
G. W. R. Martin, New York, Pacific 

Coast representative for Omega watches, 
tas just been here starting on a tour of 
his territory. 

J. K. Maxwell, who has been at 632 W. 
Pico St., has moved to No. 606 on the same 
treet. E. F. Adams, the optometrist who 
has been with him, moved with him. 

L. J. Matlock, a watchmaker formerly 
with Feagans & Co., and recently at 601 
Broadway Central building, has opened 
for business at Belvidere, a suburb of 
Los Angeles. 

Mrs. Wallace Ginder, wife of the 
jewelry designer for Brock & Co., passed 
away on Thursday, Feb. 3, after a pro- 
tracted illness. She left besides her hus- 
band a small son. 

A. E. Sipe, a diamond merchant of 
Buffalo, N. Y., has come to southern 
California for a visit. He is accompanied 
by his wife and son and is dividing his 
time between Los Angeles and San 
Diego. 

R. J. Satterthwaite, Jr., has opened a 
new clock business at room 420 Byrne 
building, 3rd St. and Broadway. He is 
a chime-clock specialist, and will act as 
retail distributor of Waltham floor 
clocks. 

E. W. Reynolds, president of the E. W. 
Reynolds Co., spent the week-end Feb. 5 and 
6 on an automobile trip, visiting Palmdale, 
Lancaster, Victorville and Redlands. <A 
large part of the trip was through desert 
sections, but he reported a very pleasant 


trip. 
Richard Nelson, one of the Nelson 
brothers formerly in business on S. 


Broadway, but who sold out so as to 
enter the military service, has returned 
to the position he recently held with 
Jos. Rittigstein, after an absence of 
about 10 days. 

Mrs. W. F. Robison, whose husband is 
watch inspector for the Atchison, Topeka & 
Santa Fe Railroads, and who manages her 
husband’s office during his absence, has 
been ill for more than a week and unable 
to be out. Mr. Robison came in from 
the road and has been spending much of 
his time with his wife. 

Jacob Mehrlust, New York, manutac- 
turer of fine jewelry, is paying his first 
visit to California and is accompanied 
by his Coast representative, Edgar 
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Hume. Mr. Mehrlust finds southern 
California much more attractive than he 
had anticipated and says he cannot un- 
derstand how anyone who can do so 
should not wish to live here permanently. 

The jewelers of Los Angeles have 
noted the introduction of a freak bill in 
the California Legislature requiring that 
the cost price as well as the sale price 
of all merchandise sold at retail be 
marked upon the goods. President Fea- 
gans and his associates on the executive 
committee of the State Association are 
alert to the danger and are having an 
investigation made preparatory to such 
organized opposition as may be neces- 
sary. 

H. L. Gruber, diamond merchant in 
the Title Guarantee building, was aroused 
from sleep at his home a few nights ago 
by an explosion which, on investigation, 
proved to be caused by the use of dyna- 
mite to blow open a big safe in the base- 
ment of a large apartment house next 
door to his home. The safe was robbed 
of several thousand dollars worth of 
diamonds, jewelry and other valuables. 
The robbers escaped but left a bloddy trail 
that indicated that one of them had been 
injured. 

Following are the names of some of 
the out-of-town jewelers who have been 
in Los Angeles recently: J. H. Blan- 
chard, Ocean Park; C. E. Miller, Van 
Nuys; W. E. Lawrence, Burbank; W. E. 
Heald, Tropico; A. T. Fox, Jr., San 
Fernando; T. H. Kelly and J. H. Phil- 
lips, Pasadena; Mrs. L. S. Lee, Pomona; 
Geo. Park, Torrance; F. L. Carr, El 
Segundo; W. G. Barks, Monrovia; Mrs. 


Geo. L. Dietrich, Fullerton; Geo. B. 
Witman, Pomona; Mrs. C. E. Rozell, 
Compton; Mr. Lewinson, manager for 


Neil Neilsen, Fresno. 

The Pearlin Jewelry Co. is again lo- 
cated at 338 S. Broadway, the same 
place it occupied about one and a half 
years ago, when the business was re- 
moved to 320 W. 7th St. The W. 7th 
St. store is being razed to be replaced 
by a new building. The Pearlin brothers, 
proprietors, were out of business 12 days 
while I. H. Treister, who occupied the 
Broadway place, was getting his stock 
moved to W. 6th St., where he is tem- 
porarily occupying upstairs quarters. 
Dr. S. Koploff remains with the Pearlins 
in charge of the optometry department, 
and S. Konsky, formerly with J. Leo 
Shikes, New Haven, Conn., has joined 
the sales force. , 

A. B. Ebner, secretary of the E. W. 
Reynolds Co., started, Feb. 7, for a tour 
down the west coast of Mexico with an 
excursion party conducted by the Chamber 
of Commerce. He expected to be gone 11 
days. The party spent a few days in Ari- 
zona, visiting Phoenix, Tucscn and No- 
gales. From Nogales they crossed into 
Mexico and passed through the States of 
Sonora, Sinaloa and Nayarit, stopping in 
Hermosillo, Empalme, Guaymas, Culiacan 
and Mazatlan. From Mazatlan they wil 
continue south about 150 miles through what 
is called the Wonderland of Mexico. If 
practicable Mr. Ebner and a few others 
will go on to Mexico City. Ile took with 
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him a quantity of advertising cards, printed 
in Spanish. 











Alfred H. Bullion is in Los Angeles, on 
a business trip. 

S. H. Friend, 704 Market St., has re- 
turned from a business trip to New York. 

Albert Hansen, well-known jeweler of 
Seattle, is expected in San Francisco next 
week. 

William Davidson is expected back from 
a buying trip east. He stopped over at 
Chicago en route. 

Edward G. Morris, 717 Market St., is in 
southern California and says that business 
there looks very promising. 

J. W. King, manufacturers’ agent of 704 
Market St., is visiting Seattle and Tacoma, 
in the interest of his eastern lines. 

Clif Lewis has returned from a trip 
through the northwest where he traveled 
for S. J. Hammond, of 150 Post St. 

Leon Schaen, familiarly known as “the 
thick fellow,” is now on the road, repre- 
senting Mark Sena, of 717 Market St. 

H. A. Harris, of the R. & L. Myers Co., 
has returned from a trip through the Sacra- 
mento Valley. He found floods at some 
points. 

The date for the Material Jobbers’ Con- 
vention, which is to take place in Los An- 
geles, has been changed from April 16 to 
April 23. 

Charles Weinshenk, of Charles Wein- 
shenk & Son, has left for a trip through 
the northern part of the State which will 
extend to Eureka. 

Harold L. Kines, formerly with S. H. 
Friend, 704 Market St., has started in busi- 
ness for himself on the fourth floor of the 
same building. It is understood that he will 
represent the Paramount and other eastern 
lines. As he is well known, his friends 
predict success for his venture. 

Among California jewelers visiting the 
San Francisco trade last week were: O. 
Weisen, of Weisen & Monk, Sacramento; 
Carl Noack, Sacramento; Max F. Noack, 
Santa Rosa; Carl F. Thomsen, Scotia; L. 
Cheney, of Cheney & Pruett, Bakersfield; 
E. Oppliger, Napa, and Ed. Haas, Hayward. 

C. O. Hiles has had to enlarge his watch- 
making school, in order to afford floor space 
for the increased number of students. He 
states that there seems to be quite a de- 
mand for watchmakers, and workers in that, 
line, at present. This is a distinct contrast 
to the demand for workers in most branches 
of industry. 

Eastern manufacturers’ agents, at present 
in town, include: Louis Glick, representing 
Hammel, Riglander & Co.; George Gold- 
berg, representing Untermeyer, Robbins & 
Co.; Rudolph Werner, of Werner’s Box 
Case Co., Buffalo, N. Y.; Louis Osby, for- 
merly of the Illinois Watch Case Co. and 
now representing other lines, and Walter 
Marble, who is here as the representative 
of eastern factories. 








Milton Burden has engaged in the jewelry 
business at Warsaw, Ind. 
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Combining Beauty, Accuracy 
and Reasonable Price 


These are the three factors upon which profitable, big 
volume watch business depends. 

If you want to build up business in your watch depart- 
ment be sure that the watch which you feature runs right, 
looks right and sells right. 


the handle carefully 
from all three standpoints are concentrating their efforts 


“The Watch with the Purple 


Jewelers who analyze lines they 


more and more behind 


Ribbon.” 

Because they have found that no other watch combines 
such distinctive beauty with such satisfying accuracy at 
so reasonable a price. 


Bend 
and 


South 
catalog 


will do well to feature 
Write for our latest 


You, too, 
Watches. 
price list. 
SOUTH BEND WATCII 


SouTH 


COMPANY 


BEND, INDIANA 


For Years, Makers of Standard Railroad Watches 
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The ‘Watch with the Purple Ribbon 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally 
JEWELERS’ CircuLaR regarding any advantageous 
device or plan which they are utilizing in connec- 
tion with their business. 
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Some Essentials of Good Jewelry 
Window Displays 





Written Expressly for The Jewelers’ Circular by Frank H. Williams 

















Contrasts 


| ener are two certain middle western 
jewelry stores which are located on the 
same street, but on opposite sides of the 
street, in the same block. One of these 
stores is coming to the front with a rush; 
the other store is slipping. And in no par- 
ticular is the reason for the progress of the 
one store and the slipping of the other 
store more evident than in the window dis- 
plays arranged by the two establishments. 

The window displays of the progressive 
store are always interesting, always attrac- 
tive, always fresh and dignified. The win- 
dows of the second store are quite fre- 
quently dingy, very seldom show any espe- 
cial skill in preparing them and are changed 
but infrequently. 

Now it is inevitable that these windows 
should establish a definite impression in the 
minds of many passersby as to the general 
characters of the two establishments. Show 
windows are something like a man’s asso- 
ciates. A man is known by his friends. A 
store is known to all passersby who are 
not its customers, by its show windows. 
Perhaps the passersby may have an en- 
tirely false impression of the store’s char- 
acter, perhaps they would find that it was 
a splendid place in which to shop, but if 
the store’s windows have made these folks 
believe that the store is dingy and old- 
fashioned, then there isn’t much chance of 
ever changing that impression by getting 
them inside the store because they simply 
won’t enter it. 

So the folk; in this town where these 
two jewelry stores are located and who 
have never definitely patronized either one 
of the establishments have secured a very 
specific impression of the general charac- 
ter of these stores. They have decided that 


the one store is progressive and alert and 
thev have decided that the second store is a 
has-been. 

All this not only shows how vitally im- 
portant show windows are in modern mer- 
thandising, but also gives us a chance to 


analyze the two styles of window displays 
used by these two establishments and from 
this analysis to deduce some of the essen- 
tials for good jewelry window displays. 

In the first place this analysis shows us 
beyond the shadow of a doubt that cleanli- 
ness and freshness in such displays is tre- 
mendously important. Jewelry that is tar- 
nished never looks as well or sells as readily 
as jewelry that is in perfect condition. So 
jewelry store show windows that are not 
perfectly clean and fresh in appearance can- 
not be expected to function very success- 
fully as sales agents for the store. The 
first essential to a good jewelry display, 
then, is to keep the display scrupulously 
clean. Keep it free from dust, see to it 
that no soiled or tarnished articles are on 
display, keep the windows themselves thor- 
oughly washed and see that the floors and 
walls of the windows are also in perfect 
condition. 


Atmosphere 


Next in importance comes the atmosphere 
of the display. This is very closely related 
to the matter of keeping stock new and 
clean, but it goes a little beyond this first 
factor. Show windows which have the 
proper atmosphere will sell goods where 
windows which do not have the right at- 
mosphere will not help sales at all. For 
instance, when a display carries with it an 
air of up-to-date smartness and correct- 
ness then it is certain to attract a tremen- 
dous lot of attention from the folks in the 
city who want to be smart and up-to-the- 
minute. And these folks, of course, consti- 
tute the major portion of the ordinary 
jeweler’s trade. 

It is not the ordinary in jewelry which 
attracts the greatest amount of trade, but 
the extraordinary. There is always a cer- 
tain demand for ordinary watches and that 
sort of thing, but the majority of people 
who patronize a jeweler like to feel that in 
buying goods from him they are doing some- 
thing different and exceptional. Buying 
clothing and groceries and meats is all in 


the regular routine of life, but going to a 
jeweler’s and purchasing something is a 
very real event. 

That is why it is so highly necessary 
for the jeweler to get the right atmosphere 
into his window displays. He should try 
to get into his displays an atmosphere of 
elegance, of richness and of novelty which 
will tend to create in the minds of the 
passersby an impression that his establish- 
ment is indeed the right place for them to 
patronize when they are ready for that 
real event in their shopping career—a visit 
to a jeweler. 

The right sort of atmosphere in a jewel- 
er’s show window is a comparatively easy 
thing to create provided the display man 
who has charge of the windows devotes 
enough time and thought to the task. Hard- 
wood floors, rich drapes, cut flowers and 
examples of some of the best goods car- 
ried in stock by the store will go far to- 
ward giving the right atmosphere to the 
window. 


Display in Keeping with the Store’s 
Character 

Another highly important thing in mak- 
ing the show windows function as success- 
fully as possible in the selling of goods, is 
to attune the displays to the character of 
the store. 

If the store is catering to the best class 
of trade in the city, then the windows should 
mirror this fact. Price quotations should 
be used wisely or eliminated entirely; the 
displays should always be elaborate and ex- 
quisite in all their appointments and the 
articles shown on display should be of a 
character which will catch and hold the 
attention of the better class of trade. 

If the store is catering to the class that 
“shops” for articles instead of patronizing 
the most exclusive store no matter what 
prices are charged, then price tags should 
be prominently displayed in the windows and 
elegance in the displays should be sacrificed 
to quantity—the more articles the store can 
put in the window the more successful the 
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LENOX, INCORPORATED 
MANUFACTURERS OF 
LENOX “BELLEEK” CHINA 
HIGH GRADE PORCELAIN SPECIALTIES 


POTTERY AND SHOWROOMS: 
TRENTON, N. J. 
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Storekeeping Department. 
a EE 


i in selling goods. 

a = important point in framing 

ws window displays is the matter 
‘ changing the displays. 

Changing the Display 

Some establishments in the women’s wear 
line have within recent months been experi- 
a with daily changes of the displays 
pogo found that this gives a constant 
- and freshness to the show windows 
Te very effective in increasing sales. 
oe daily changes of displays might be 
iust as effective for jewelers as they are for 
sesiews in women’s wear, but it is hardly 
likely that many jewelers would care to 
go to the trouble and expense of making 
wich changes. Jewelry stores, as a gen- 
eral thing, are not equipped for such 
changes. They haven’t the extensive dis- 
play departments of the department stores 
or women’s wear establishments and so it 
would be a real burden on the average 
ry store to change the show windows 





jewel 


every day. 
But jewelers can make frequent changes 


of displays. And if these changes are 
made regularly and intelligently it will be 
found that frequency of change is one of 
the big things in making window displays 
effective sales agents for the store. 
Timeliness is another important factor in 
making displays effective. This is such a 
fundamental thing that it is not neces- 
sary to expatiate upon it here. Suffice it to 
say that timeliness includes the framing of 
displays upon important local events as 
well as framing displays on spring, sum- 
mer, fall and winter themes. Timeliness 
means to take advantage of every oppor- 
tunity for hooking up the displays with 
events which are attracting a lot of atten- 
tion in the city where the jeweler is located. 





Premium Schemes and Unwisely 
Chosen Side Lines 





UMAN ingenuity has worked overtime 

to devise original methods of “giving” 
propositions, every one of which involves 
an expense upon the dealer Trading stamps, 
when first issued and sold proved a boon to 
those dealers handling them, but what 
jeweler exists who does not at this date 
recognize them as a direct tax upon his 
business and productive of .no benefit to 
him. 

Another mistake quite common to. all 
jewelers is the fact that they often over- 
reach or attempt too much. 

It is indeed tempting at times to take up 
new lines and add new goods, simply be- 
case you receive some demand for them, 
but it is much easier to acknowledge that 
you do not carry that line in many cases 
than it would be to go to the expense of 
laying in a stock for one customer and then 
spend a lot of money making sacrifices in 
order to dispose of the balance. Side lines 
must be chosen wisely. 





“John, do you ever play cards for money? 
No, ma’am; I sometimes think I do, but 
i's always the other man that does it! 
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Herchandising 
Suggestions 


for 
Busy Retatl Jewelers 





























How One Jeweler Did It 


66TFOW did I manage to build up this 

prosperous jewelery business in a 
few short years and what methods did I use? 
Well, that’s a hard question to answer,” 
stated the man around whom this business 
sketch is written, “but,” he continued, “I 
had no patent on the process; also no sen- 
sational methods were used. J guess my 
main success was due in a great measure to 
paying strict attention to the details till I 
had perfected a successful whole. Just look 
around this store; also let me call your at- 
tention to the latest and most improved 
devices to aid and assist the business from 
the angle of efficiency, service and speed. 

“You see, I always had been a small town 
merchant, but somehow or other I felt at- 
tracted by the lure of the large city store. 
I believed small town methods would be 
successful. At the end of six months | 
became a fixture here and started to put 
into effect some of my ‘small town’ stuff, 
as the other merchants called it; but I 
found methods used with success by the 
small town merchant did not fail in the big 
city. 

“My first task was to instill in the minds of 
the clerks that they, and the customers served 
were human aid liked to be treated as such, 
and not as mere buying units. In other 
words, figuratively speaking, I introduced 
the old-fashioned cracker barrel method of 
salesmanship as practiced in cross-roads 
stores. Salespeople were asked to take time 
and ‘swap’ the time of day with callers, 
drilled to know the members of the cus- 
tomers’ family, remember names, and stop 
for a chat, even if goods were not bought. 
Before long each clerk had developed a list 
of friendly customers which was profitable 
in the extreme. 

“The custom in my former town was for 
merchants to greet and wait on the trade 
themselves, not alone for the sales they 
could effect, but by personal contact they 
could learn first hand the unbiased criti- 
cism of the goods they had on sale. Every 
day from 11 a. M. until closing time: I spent 
on the floor of my store waiting on trade. 

“When work was to be done I also did 
as much as any of my helpers; in fact, I 
did as a small storekeeper would do under 
similar circumstances. 

“Among other small town stunts was the 
erecting of a shed for the customers’ ve- 
hicles.. In the country it was a wagon 
shed; here it was an auto barn located at 
the rear of the store. Thus the people could 
know that their auto was. safe while shop- 
ping. A free checking station was also put 
in operation, : 

“IT cannot recall all that I did, but know 
very few so-called big town ideas were 
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tried until I built up the business. Now 
as the ship is going on an even keel, [| still 
keep up my play. 

“T have tried to let people know my 
store was a place of human interest, a 
thing which lived, breathed and wanted to 
extend a warm clasp of friendship to all, 
just as the country merchant does across 
the deal boards of his rough counter.” 

5. ). M 


Why They “Slumped”’ 
AN efficiency man was recently directed 
to investigate the slump in sales of a, 
certain jewelry concern. At the end of a 
month the following facts were brought 
forth: 

First—The owner placed too high a value 
on judgment—thought every item bought 
was bound to sell because he bought it. 

Second.—The “special sale” and other 
pull-’em-in schemes were resorted to too 
often. 

Third.—All advertising appeal was made 
via price inducement; idea and quality , 
overlooked. Also the cash customer over-: 
looked in the quest for “accounts.” 

The first mistake was easy to overcome. ‘ 
A shopper was sent to visit other concerns. 
It was discovered a watch marked $35 
could be bought elsewhere for $30. The 
buyer, like a good many others, failed to 
watch what was going on about him, 

“Special Sale” and other schemes showed 
no special returns, for people are fed up 
on these. It is refreshing to note an ad- 
vertisement without these words as a fea- 
ture. All the firm’s advertis’ng for 30 days 
after the investigation was devoid of this 
“hurrah” method and people then heeded 
the messages. 

Sales clerks should be told to abstain 
from that word “swell” when describing an 
article of jewelry. It means nothing in 
the realm of salesmanship. Every ring is 
not “chic,” despite the efforts of some to 
mistreat the expressive little French word. 

Every piece of silver is not “dainty,” no 
matter if it is high-priced. A wrist watch 
you describe as “sporty” may be intended 
for a person of far from sporty proclivi- 
ties. Every string of beads is not “beau- 
tiful” and each customer will not “look 
grand in that.” 

The customer is not always interested in 
your confidential information that “I have 
that kind myself.” The expression, “Yes, 
lady; it’s solid gold,” should give way to 
“Madam, we offer this ring as 18k solid 
gold.” 

“Sturdy” ‘does not always describe a 
working man’s watch. This word is over- 
worked by persons who sell this class of 
goods. “Lovely” does not always express 
the value of a brooch. “Lovely” is a good 
word in the right place. Look up its mean- 
ing in the dictionary and note how often it 
is wrongly applied. 

“Guaranteed” means nothing if used to 
impress the customer of the quality. You 
will find “warranted” in the same classi- 
fication. 








No man ever pushed himself forward 
by patting himself on the back. 

A competent employe can’t be held down, 
nor an incompetent one held up. 

The best reward is sense of worthy. 
achievement. 


So SR 
































THE JEWELERS’ 


CIRCULAR 





lebruary 16, 1921 

















e HAW KES 











|| Dealers—We are now in position to take 
of all your needs on the famous 


) 
y H French D Bottl 
awkes French Dressing Bottle 
) 
‘) During the latter part of 1920, owing to the ever-increasing demand for 
i} this popular Hawkes French Dressing Novelty—which serves as a perfect 
c recipe, a convenient mixer, and an attractive table service—we were unable 
W to supply our customers with as many of these as they desired. We have 
\ just completed arrangements, however, whereby our output will be greatly 
P increased in the future, and we hope to be able to meet fully all demands 
\)) > 
; of the trade during the present year. 
Y . . . . 
° Dealers should send in their orders now for sale during the coming spring 
1W salad season. Remember, we are the originators and exclusive makers of 
y these bottles. 
Prices range from $1.50 upwards. 
D 





























bs Inventors and Paten- 
tees of Hawkes Fa} 
Corning, N.  - mous French Dressing 


Mixing boitle. 







Cut Glass 
Engraved Glass | 
Rock Crystal 
ass 
Sterling Silver. } 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
lMionograms 
Engraved and 
Cold Decorated 
Colored Glass 
Cid English and 
Irish Glass 
Period Glass_ } 
Cdd Matchings 

























Make Quick Sales 


of reliable SALBRO Self-Filling Fountain Pens by 
letting this effective three-color display easel work 
for you. Shown in your window it will bring cus- 
tomers in from the street. On the show cases it will 
make buyers of customers. 














Gs SELF-FILLING FOUNTAIN PEN 


— GUARANTEED FOR PERFECT SERVICE = LEAKABLE 


SALBRO Self-Filling Fountain Pens are made plain, full mounted 
and in richly ornamented designs. Guaranteed for Perfect Ser- 
vice—our broad policy protects the dealer and makes friends 


for him. 
Ask for catalogue and profit-making prices. 


SALZ BROTHERS 


Manufacturers of High Grade Fountain Pens 


71 West 35th Street New York City 
























Patent Pending 


Manufactured by 


Breslavsky Bros., 41 Maiden Lane 
Skaletzky & Schutte J. Levine & Bro. 


61 Beekman St. 106 Fulton St. 
Goldfarb & Friedberg F. Koshers 
336 Canal St. 10 Kenmare %&. 


New York 


























February 16, 1921. 








— 


rhree-Minute 
Selling Talks 
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— 
The Store Inviting 

OME stores have such a cozy and in- 
pees air they fairly radiate business; 
others, by a reverse action, repel persons 
who enter. The latter is noticeable in many 
instances where a store and dwelling com- 
bine, as often an odor of cooking, soap- 
suds and other homely trade-marks greet 
the visitor. * 

The cure for this is proper ventilation 
and a complete system of cleaning. 

In the business sections of the town, or 
in stores without housekeeping sections, 
such conditions will not prevail. Still, 
some stores have that musty, dusty, smelly 
air which indicates slovenly storekeeping. 

Place yourself in the position of the 
fastidious shopper. She enters a store; 
neat in her habits, she wants goods’ which 
have no earmarks of dirt, dust or disorder. 
The first article she sees is covered with 
dust, the next is stained, then odors assail 
her nostrils, and in disgust, the shopper 
goes out without making a purchase. 


But let us enter the well-kept store. 
The place is clean and sanitary, the coun- 
ters are neatly arranged, and if the day 
is wet, there is a rug near the door. 

Some say: “My store cannot be kept 
spick and span, as we have too many en- 
termg and leaving each day.” Nothing 
could be further from the truth. A lead- 
ing Philadelphia store has stationed at the 
entrance a scrubwoman with a mop, who 
proceeds to mop the marble floor as soon 
as mud tracks appear every stormy day. 
A store in Boston offered a bonus to 
clerks who kept their sections neat and 
clan. All are provided with dust cloths 
and feather dusters and a spotless store is 
the result. 

Dirty curtains, soiled glass showcases, 
stained fittings and dusty conditions gen- 
erally are the great competitors a druggist 
has to contend with, but all can be over- 
come by observing the rules of good store- 
keeping and hygiene. B. J. M. 


The Jeweler’s Trouble Makers 


VERY retail jeweler encounters a group 

of “Trouble Makers” every business 
day in the year. To classify or give a 
complete list of these business setbacks 
would almost be impossible. The follow- 
ing, however, are the main offenders, and 
are offered as a warning: 


The Sloveniy Approach— 

When a customer enters your store they 
are entitled to all manner of courtesy; 
don’t permit your clerks to say “Anything 
for you?” 


The Foolish Question— 
After the sale has been made, 
drawl: “Is there anything else?” 


don’t 
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Failure to Thank a Customer— 

Of all the commercial crimes in the cal- 
endar this heads the list; by all means Say, 
“Thank You,” and smile when you say it. 


The Unnecessary Word— 

After the customer has said “yes,” stop 
all talking lest you talk yourself out of the 
sale by adding one more word than re- 
quired. 


The Undignified Query— 
Abstain from such remarks as, “Been 
waited on yet, lady?” 


Poor Price Quoting— 

“That’s two dollars, lady;” also, “Did 
you want to pay that much?” have no room 
in the mind of dignified merchants. Shun 
that boorish method of quoting price. 


Indolence in Serving— 

Elbows on counter, warming a chair and 
the word, “Huh,” when making a sale, 
were thrown into the discard long ago; 
some clerks and storekeepers don’t know 
it yet. 

Making False Promises— 

The misleading statement and the false 
promise is a business boomerang which al- 
ways rebounds on the head of the false 
prophet. 


Misrepresenting Merchandise— 

Some do so in ignorance, others with- 
out reason and a few “stone age” jewelers, 
wilfully. All are traveling under false 
colors and flirting with financial disaster. 
Store Gossip— 

The “he” gossip is a pest. A store must 
be a trading place not a nest of gossip, 
as we find at times in some retail shops. 


Absence of Price Tickets— 

The mysterious price mark and the two- 
price dodge went into the discard along 
with the “barker” and “puller in.” We 
still find the mysterious mark at times. 


And Last the Windows— 

The windows of a store are the mirrors 
of its worth. A trim, neat window in- 
duces trade to buy; a place where goods 


are allowed to remain, drives trade next 
door. B. J. M. 


Letting Trade Go Out of Town 


PHuERE is a concern that does a large 

business in watches, selling them di- 
rect to the small-town merchnant’s own re- 
tail trade. The watches are sold at a fixed 
price the country over, but the fact remains 
that a certain city concern sells more of 
them each year in towns of from 2,000 to 
5,000 population than the dealer who re- 
sides there does in 10. Why is this, you 
wonder? And why does a man living in 
Maine send to Chicago when he can get 
the same watch at the same price in the 
next block from his home? 

A few months ago the writer was in 
the office of a concern in Chicago which 
makes a specialty of this line. He in- 
quired of the manager how business was 
progressing in the watch line, and received 
this reply: “Great; here is a bunch of 
orders,” showing them to the writer. “Well, 
don’t that beat all; I sell a dealer in the 
town this comes from, and by Jove, at 
the same address.” 

A search revealed the fact that the order 
was marked “second floor.” The party 
who sent the order lived upstairs over 
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a customer of mine that sold the goods. 

A few weeks later I visited the town 
referred to, and to the dealer. I went. 

“Sir,” said I, “can you tell me.who lives 
upstairs ?” Sef 

“No,” he replied. “I et.” 

“IT am anxious to know‘ if you.ycarry 

the Blank line of watches, and if the party 
upstairs ever called om you to buy one, 
and why you did not sell him?” 
}. All these questions took away his breath, 
and at last he managed to say: “See here, 
young fellow, is it news you are after? 
If so, you won’t get it here.” 

A few words and a cigar opened him 
ups and he said: “Seems to me I do re- 
member the man upstairs coming in here 
and asking to see a watch; but I was busy 
that day, and I could not find the key 
to my showcase, and he went away. I 
thought he would come again, as he only 
lives upstairs, but he did not, and that’s 
all I know about it.” 

Ye Gods, thought I, a prospect living 
over this yery man’s head, and because the 
key was lost no effort was made to find 
it, and make a display or even a call 
back, while a house miles away will write 
a dozen letters to land a sale. 

Next, to the purchaser I went, and found 
him a fine, up-to-the-minute gentleman. To 
my query as to why he sent to a far-away 
place to buy what he could get down- 
Stairs, he replied. “I went to that store, 
and on my first visit he could not find the 
key; the second time he was out, and his 
wife waited on me, and she, too, thought 
her husband had the ‘key, and she did not 
know the price. Upon the next visit, the 
owner was busy with a friend, making a 
dicker for some garden truck in exchange 
for an alarm clock, and right off, I sent 
in my order to the catalogue house in 
Chicago.” 

Now this may be an extreme case, but 
the fact remains that the dealer in a small 
town permits trade to go elsewhere in 
many cases, simply because he thinks he 
is the only avenue that the buyer has. 


For the ‘Servers’ 
HROUGH your. newspaper advertise- 
ments attention can be drawn to the 
smaller articles in silverware offered by 
your store. As a means of inviting the at- 
tention of shoppers to your establishment 
the “smaller” pieces of your silver stock 
can be used as leaders; such leaders fea- 
tured in your regular newspaper advertise- ‘ 
ments or in small one-column displays can 
win attention to the service of your store in 
this direction. In fact it is part of good 
salesmanship to let your customers and pros- 
pective customers know that you are a head- 
quarters for the smaller articles in silver- 

ware as well as the larger ones. 
A bit of copy of the attractive type yet 

which is not undignified is this: 


Thimble! Thimble! 
LOORING for a needle in a hay- 
stack is nothing to searching for 
lost thimble in a house. 
It pays to have on hand more than 
one thimble. That “extra thimble” 
can be found along with many others 


at ‘ 
Clifford T. Wayne’s— Jeweler 
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Arrow Manufacturing Con 


77-89 Wooster St. New York City 


Manufacturers of Better Grades of 


JEWELRY BOXES—DISPLAYS—TRAVELERS’ TRAYS 


Made for all Articles of Jewelry. 


Stock Numbers:— 


No. 100 to hold 16 Convertible Watch No. 104 to hold 30 Belt Buckles, 
racelets. 10414 ——— 24 Belt Buckles and 1 





“ 103 te hold i8 Ribbon’ Watch 05 
. “ 103 ¢ 15 Ri t “oy 
All Trays Have Reinforced i, to hold 18 Gents’ Watches 12 


Lign 
“ 103% to hold 20 Ribbon Watch “ 106 
Metal Corners he yp tee to hold ‘15 Gents’ Watches 15 
Also far Lockets, Links, Scarf Pins, etc. * 4107 to hold 10 Sautoir Watche, 


(10 Individual Pads), 








SAMPLE CASES—TRAYS—TRUNKS 


Complete Outfits for Jewelry Salesmen 


AGENTS FOR “FABER UTICA” JEWELRY TRUNKS 


Rueckert Manufacturing Co. aan 


PROVIDENCE, R. I. New York Office, 9-13 Maiden Lane Leather Telescope 
|. ROGERS SILVER CO., Inc 

















MANUFACTURERS i 
s) Silver Plated Hollowware O 
enema Jobbing Trade Only Solicited 
13-15 LAIGHT STREET : NEW YORK 








NESTED WOOD BOXES Zyltex Frames—Flat Side Temples 


With Toric Lenses Inserted 
LOCKED CORNERS - 
LIGHT & STRONG 


PARCEL POST 
EXPRESS 
“ALWAYS IN STOCK 
"VERY USEFUL 








12 BoxES Larcest wx | SPECIAL SIZES TO for Sample 
ORDER 


IN ONE. 15%x12%x 8% 
F. W. PETERSON CO., 18 Greene Street. New York 


Locked Corner ions, Turned Wood Goods HARRY STOLP ER 61 ioe = ae York 


BUYERS’ DIRECTORY 


Price One Dollar 
THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John Street, New York 
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Clear Vision Helps Men Build for 
the Future 





Written Expressly for The Jewelers’ Circular 
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HEN the first John Jacob Astor began 
buying New York city real estate, he 

did not make the immediate profits that 
many other men were making. They were 

looking for quick results. Many of them 
built up comfortable fortunes, but, for the 
most part, these have long since disap- 
peared. : ; 

Astor looked ahead. He did not desire 
to build for one day only, but for the 

juture. He invested his money in such a 
way as to make it earn the most permanent 
and the greatest ultimate income. Today 
the fortune which he created is counted in 
millions where he counted it in thousands. 
Permanent Structures Require Solid 
Foundations 

A young man started in business for him- 
self, but he did not make the immediate 
profits that many other business men were 
making in that city. For a while these 
other men succeeded. They were looking 
for quick profits and they conducted their 
businesses accordingly. Today, no business 
that these other men founded exists. 

The young man looked ahead. He was 
building for the future as well as for 
the present. His business grew slowly. but 
it grew permanently. Today it is the 
largest and most successful business institu- 
tion in that city. 

It is not the immediate profits that count 
so much as it is the foundation that is 
being built for future profits. The finest 
and the best constructed building will 
crumble away if it is not built upon a solid 
foundation. It often takes longer to build 
the foundations for our city skyscrapers 
than it does to build the buildings them- 
selves. 

Perfect the Business Organization 

Isaac Morton Singer is given the credit 
of awakening the civilized world to the im- 
mense value of sewing machines. An actor 
and a the atrical manager, as well as some- 
thing of an inventor himself, he was a man 
of vision. He could look ahead. He could 
see the great future before the sewing ma- 
chine. Above all, he could see that success 
depended upon ,business organization and 
selling. 

While other men devoted most of their 
time to perfecting the machine, he devoted 
his time to perfecting an organization for 
making and selling sewing machines. He 
advertised, he canvassed, he exhibited. He 
used every method at hand to educate the 
people. He not only made a fortune for 
himself, but also for many an inventor who 
would have died in poverty if Singer had 
not looked ahead. 

Three men started a retail business. They 
were careful about the goods they pur- 
chased, but they were more careful about 
their business organization. They studied 
their employes and adopted methods to 
make them more loyal. They studied the 
people to whom they expected to sell and 


shaped the'r selling and their business poli- 
cies in accordance with what they learned. 

At first these men did not make as great 
a success as one of their competitors, but 
they were looking ahead. They were build- 
ing for the future. Today, that competitor 
is out of business and their concern is the 
largest and the most successful of its kind 
in the State. 

The one thing to which forward looking 
business men must turn their attention, to- 
day, more than they have ever done so 
before, is business organization and selling. 
It is necessary to study the employes and 
to learn how to stimulate them to greater 
production. It is necessary to study the 
customers and to learn how to reduce the 
cost of selling to them. 

Today, machines have been developed to 
as near perfection as they can well be until 
we do more development work with the 
human side of business. The man who 
looks ahead will follow the example of 
Isaac Morton Singer and give this end of 
business more and more intelligent atten- 
tion. 


Develop Thoroughness and Perseverance 


Samuel F. B. Morse, an artist with but 
rroderate skill as a mechanic, having no 
rerrarkable inventive powers, little knowl- 
edge of chemistry and neither the talent 
nor the ambition of a researcher, gave the 
telegraph to America. This was possible 
because Morse had learned to look ahead 
and to develop the thoroughness and the 
perseverance necessary to reach the goal 
he set out to reach. 

This determination to finish in a thor- 
ough manner whatever he set out to finish 
was what really connected the name of 
Morse with the telegraph. Had he not 
heen taught the lesson of thoroughness 
while he was studying art, it is not prob- 
able that his name and the telegraph would 
have been connected in the way that they 
have. 

He found in the telegraph something that 
was really worth while. He could look 
ahead and he applied himself to his self- 
appointed task with the thoroughness and 
the perseverance that won success. 

A man with a large fortune became in- 
terested in mining. He could look ahead 
to a still larger fortune as the resuit of his 
mining activities. 
an ore bearing region and began prospect- 
ing. He spent all his money, became dis- 
couraged and finally committed suicide. 

Another man secured an option on the 
farm. He also could look ahead to a great 
fortune. He confined his prospecting to a 
limited section of the ground. He went at 
it in a thorough manner. Soon he discov- 
ered ore that the first man would have dis- 
covered had he been a little more thorough 
and persevering. Today, this second man 
bas a larger fortune than the first man 
started with. 


He purchased a farm in ~ 
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One of the reasons why so many men are . 
failing in business every day is that.they 
do not look ahead with clear vision. Their 
vision is clouded with the obstacles that 
stand in their way. They do not go about 
their tasks with the thoroughness and the 
perseverance necessary to success. Before 
an undertaking is completed, some obstacle 
shuts off their view ahead so completely 
that they are unable to see the goal farther 
on. This makes them give up, lie down and 
fail. 

With sufficient thoroughness and _ perse- 
verance, a man can keep his vision clear. 
He can always look ahead and see his goal 
clearly outlined before him. In the end he 
will surely win. For such a man there is 
no such word as failure. 





A Circular Letter as a Reminder 





[4 order to prevent your customers from 

taking your store too much for granted 
it frequently pays occasionally to remind 
all customers of the particular services 
your store is rendering in certain direc- 
tions. When this is not done the customer 
always remains in danger of being at- 
tracted elsewhere through some special ad- 
vertising or recommendations. You can, 
with good results, circularize all your regu- 
lar customers with a form letter on the 
subject of silver. This letter need not be 
designed to draw immediate response in 
the way of sales but to in a general way 
keep the subject fresh in the mind so that 
when the occasion arises for the purchase 
of silver your store may be remembered. 

A letter which can be used to accomplish 
this purpose is found in the message fol- 
lowing. It will be observed that the text 
of this letter stresses “silver” in a general 
way and does not attempt to devote any 
great portion to the individual advertising 
of the store represented as the sender. It 
might not be amiss to call attention to this 
feature as one that might be well con- 
sidered in the writing of all form sales 
letters. Seasoned advertisers admit that 
their best results are secured when they 
do not make a too concerted attempt to ad- 
vertise themselves but rather their products 
and the advantages of such products: 


DAR SEK: 


Compliments are paid in silver. 

You have heard of “silver tongued” 
orators and “silver voiced” singers. 

Our medium of exchange—money—is 
in great part expressed in silver. Silver 
is more than a metal. It is a treasure. 

From days of antiquity up to the 
present time silver has always been in 
vogue, for silver, as a gift expression or 
something of personal service, repre- 
sents real sincerity or value, 

All the virtues of silver are recog- 
nised by this store with this in mind we 
have arranged to at,all times maintain 
a large and most complete stock of 
silverware to include all articles made 
of silver ranging from the smallest to 
the largest. 

Please consider us at all times as 
Specialists in silver and remember that 
our counsel as well as our goods is ever 
at your disposal. 

Sincerely yours, 
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IMPORTED CLOCKS 


MUSICAL ALARM 


YROOMA Zw>r> 
URQOFA OCORNCA 





Height 6” Width 4%” Dial 3” 


READY FOR DELIVERY 
Seth -Thomas, Waterbury, Ansonia, New Haven, West- 
clox, Sessions, Gilbert, Ingraham 
Write for Quotations es 
: ze N 
We have a complete stock of Elgin Watches now for delivery. Full Size rn Cut 
ORDER NOW-—All Mail and Telegraphic com- Ask for No. J 120 
munications will receive our immediate attention.  <e Write for free newspaper cut service 
Let us take your order on Big Ben and Baby Ben Alarm 
Clocks today. 


Closed on Sunday. Buffalo Jewelry Mfg. Co., Inc. 


JACOB J. SCHMUKLER om 
133-35-37-39 Canal St. New York Brisbane Building Buffalo, N. Y. 


























OS Mr. Jeweler: 
te Here is another opportunity to par- Take Advantage 


ticipate in our profit sacrificing sale 
in our drive to reduce prices. R. U. 








with us? of our 
Genuine Oneida Quick Deliveries 
Community Large Assortments 
par plate. This ware is scientifi- Adjusted Prices 


cally designed to give the greatest 
possible service for the money. 


on 
Guaranteed for 10 y i 
Your choice in Primros and Bridal SILVERWARE 
fale each pote 9g nthe ated IVORY GOODS 
dessert forks and knives to match. 
CUT GLASS 


Price for complete set. $6.45 


Send us your orders + Pht g Manto er CLOCKS 


Dueber - Hampden, 
South Bend, Standard watches, Swiss 





watches, etc., etc. Headquarters for 

Pyralin ‘and French Ivory, Hightone talk- Every Profit Counts 
ing —s —— silverware, etc. For 

a variety of other argains, see our 

(Silent Salesman) catalogue No. 50. Do Don’t Lose Sales 





It NOW! We sell by mail only and save 
you the traveling man’s expense. 


Joseph Hagn Company L. LURIA & SON 


The Silver House 
100 E. Broadway New York City 


Tel. Orchard 3646 


The House of Service 





Wholesale Jewelers 


223-225 W. Madison St., Chicago, Hlinois , 
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How Daily Advertising Popularized 
a “Gilt Shop” 


The Suggesting of Definite Articles as Gifts an Important Factor in Jewelry Advertising. 





Written Expressly for The Jewelers’ Circular 














JEWELER whose business was not “up 

A to expectations” wanted to know how 
to attract more attention to his store. His 
informant, who was an old-time advertis- 
ing man, replied, “Keep your name before 
the public. Let the people know you are 
doing business.” 

This advice, needless to state, is not 
honored by many jewelers. Even though 
some in the business constantly advertise 
in the daily newspapers, it is oftentimes 
done in the wrong way. The usual run of 
the advertising holds out no definite ap- 
peal and is utterly lacking in originality. 
The wise jewelry merchant bears in mind 
that in order to attract attention to his 
advertising novelty must be embodied in 
the advertising text. Unique and distinc- 
tive advertising matter will always bring 
the results desired. Against this policy, 
when ordinary commonplace matter is pre- 
sented the public the advertising simply 
will not “take.” The enterprising advertiser 
realizes this to his benefit. 

Sales in the jewelry business can be ma- 
terially augmented in many ways, if one 
follows the proper procedure. Of course, 
there always will be some jewelers who 
assert they don’t need to advertise; they 
have their steady clientele and the business 
is on an established basis. A representa- 
tive statement by one jeweler was to the 
effect: “My store requires no advertising. 
The people who do business with me at- 
tend to that.” 

It is almost unnecessary to dwell on the 
foolishness of such a contention. The jew- 
eler who will depend upon his clientele to 
advertise his business will find in the long 
run that he is behind the times. No mat- 
ter how good his service, the jeweler if he 
intends to be successful cannot afford to 
go without some newspaper advertising, 
and that advertising of the proper sort. If 
he adopts the policy of running the usual 
sort of advertising, containing hackneyed 
exaggerating phrases, the jeweler will soon 
learn to his chagrin that they will not 
“rull.” That is one thing the jeweler must 
overcome, getting out of the rut in his 
newspaper publicity. 

A good policy for the enterprising jewel- 
er to follow is to run little newspaper ad- 
vertisements, daily, suggesting a definite 
purchase in each one. Such advertisements 
will result in more business for the jeweler 
than he may casually imagine. A good 
feature attending such advertising is that 
the outlay is exceedingly small, far encom- 
passed by the subsequent returns. 

A Fifth Ave. shop of New York is run- 
ning such advertisements, advertisements 


that could wisely be emulated by jewelers. 
The advertisements are of the boxed sort, 
neatly bordered. By having these adver- 
tisements appearing daily in the newspapers 
readers will instinctively look for them. In 
this way the jeweler’s name is constantly 
before the public, which is a desirable fea- 
ture in itself. 

By citing a few representative advertise- 
ments the jeweler will gain a better idea 
as to their individual contents. The fol- 
lowing text appeared in conjunction with a 
pictured presentation of a salad set: 





If you are seeking the fine wares 
of old makers—come to Blank’s, For 
we have been selling the choicest 
lines of fine china and brilliant glass- 
ware to three generations of exact- 
ing hostesses. 











Underneath the picture appeared the 
wording: “85—Salad set of topaz or blue 
lustre glass, $7.50,” and underneath the 
mail text was the firm’s name and address, 
as in all the other advertisements. 

In each advertisement a different article 
is presented. The wise jeweler will en- 
deavor to move his goods at all times of 
the year, and wait for no special seasons. 
The succeeding advertisement is suggestive: 


well. jointly with a pictured representa- 
tion and the lettering, “94—Antique Gold 
Desk Lamp and Shade, $12,” appeared the 
succeeding text: 








Gifts are never out of season, no 
matter what the calendar may say. 
Christmas comes but once a year, but 
the weddings and anniversaries are 
with us all the time. So, too, is 
“The Gift Shop of Fifth Ave.” 











Such advertisements are distinctive. They 
compel attention because they ignore the 
commonplace. Concurrently with a set of 
Ash Trays and the wording, “105—Nest of 
Ash. Trays,” appeared the following: 





The success of ’s, “The Gift 
Shop of Fifth Ave.,” lies only partly 
in the hundreds of distinctive gifts 
they display. Much of the success 
lies in the refusal of thousands of 
other suggestions which are not quite 
the proper thing. 














The jeweler who suggests sales will make 
them. Each advertisement must convey a 
definite purpose. 

These unique ads serve their purpose 


No matter who the bride may be 
—an intimate friend or a mere ac- 
quaintance, or a distant relative or 
your own daughter—you can select 


the wedding present at re. 














Nearly always, the jeweler will observe, 
the firm name is skillfully woven into the 
suggestive advertising matter. In this way 
the advertisements serve a twofold pur- 
pose—they keep the name before the public 
daily and suggest a definite purchase daily. 

The advertisements represent originality, 
always a desirable element. They shun the 
commonplace, in -advertising a policy that 
develops steady sales. Note how the good 
points of service are brought out: (At the 
top appeared a picture and the information, 
“88—Sheffield Cracker and Cheese Dish, 
VI"): 





Even though you have put off the 
sending of a Christmas gift, you can 
at a moment’s notice, obtain a gift 
with months of thought behind it. 
Even though the thinking and plan- 
ning has been ours, you will get the 
credit for it! 











The object of these daily advertisements 
is to draw attention to the firm and sug- 
gest daily sales. That is what the jeweler 
should daily suggest—definite sales. The 
inevitable result will be increased business. 
Now, in the following example the matter 
is presented very clearly and intelligently: 
(The picture at the head exhibited the arti- 
cle advertised, enabling the reader, as usual, 
to vision the gift. Underneath the picture 
was listed, “189—Bronze Desk Set, $20.”): 





Today 


Today is somebody’s birthday; 
somebody’s wedding day ; somebody’s 
anniversary, and today you can find 
at ’s hundreds of excellent 
suggestions for everyone of these gift 
occasions, 














As many more, equally illuminating, could 
be cited, but the foregoing samples should 
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WE MAKE A COMPLETE LINE OF EMBLEMS IN 10KT GOLp 
Sold Through the Jcbbers Only 


D. & N. Manufacturing Co. 


New York Office: Main Office and Factory San Francisco Office: 
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Platinum Pendants 
Piatinum Rings 
Platinum Bar Pins 


and hundreds of other exclusive 
designs in platinum and_ gold 
jewelry. 

We illustrate one of our new 
pendants, that can be retailed at 
modest price. 

Write us for information con- 
cerning our prices and designs, or 
permit us to estimate on your 
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as GY SF next special order. 
b Ox cayrodncagy! | 
“hy oe Our factory is equipped to 
serve you quickly, reasonably and 
well. 


WILLIAM J. ORKIN 


Mfr. of Platinum and Gold Jewelry 


373 Washington St. 
Boston, Mass. 
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Established — 
Our §facili- 
41 years of ties for de- 
satisfactory signing and 
service to an manufacturing 
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Fraternal 
Prompt Emblems 
Service Medals and 
Fair Prices Class Pins 
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JOHNSON BROS. 


Manufacturing Jewelers 





Platinum and 18 K Belais White Gold Mountings 


our specialties. 
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NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
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Neliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks 


Myron B. Levy Co., Inc.,"? "New%one 
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be fairly suggestive. Altogether they rep- 
resent advertising that the enterprising 
eweler will profitably embody in his busi- 
sn Attendant results will make evident 
to the jeweler that their use justifies their 
expense. The merchant who neglects to 
advertise is simply overlooking one good 
het, The wise business man will not do 
without it. He knows. 

Another thing for the jeweler to bear in 
mind is that through such daily advertise- 
ments he is always enabled to “push” any 
specific article he desires; goods are moved 
to be replaced by new merchandise. Dead 
stock never made for a live business. 

In addition, the jeweler is enabled to 
determine what goods are most in demand; 
the daily advertisement will, when com- 
parisons are made, furnish a true index of 
the business and give the respective merits 
of each individual advertisment. In any 
event the energetic jeweler might accord 
such advertising a trial. 





Urges the Advertising of Jewelry as 
a Necessity 





Sharpsburg, Pa., Feb. 3, 1921. 

Editor JEWELERS’ CIRCULAR WEEKLY: 

I take the liberty of addressing to your 
readers the thought that it is extremely 
important to stress jewelry and “other 
things of beauty,” as necessities. There’s 
too much of the admission that jewelry 
ina luxury rather than a great help tc 
humanity. 

In referring to extraordinary specimens 
of jewelry, too much stress is given to 
great commercial valuation instead of 
praising the exquisite beauty, with its 
ennobling influence on human character. 

“Gifts that last” has been a good eco- 
nomic slogan, but it seems to me that 
“Gifts of sentiment,” or “gifts of beauty,” 
or “gifts of refinement,” or some such 
expression, worded better, perhaps, than 
I can do it, would be calculated, if ap- 
pearing in connection with a jewelry ad- 
vertisement, to gain for jewelry and the 
jeweler a standard of esteem in public 
opinion, which does not now exist. 

We talk a great deal of profit and 
prices and of our wares as something 
which will secure distinction, regardless 
of merit or character, with the result 
that we are looked upon as profiteers and 
braggarts instead of extra useful public 
servants, as we should be. 

I am enclosing a sample of my ad- 
vertising, such as I use quite frequently 
and I am of the opinion that it is bene- 
ficial not only to myself but to the other 
jewelers of our town and to the whole 
community as well. 

If the sample looks good to you you 
are at liberty to publish it (and_ this 
letter if you wish), for whatever good it 
may do. 

I believe that advertising in this spirit 
weuld at least tend to reduce the fero- 
(ious assaults directed against jewelers by 
criminals. It would also, I believe, tend 
to ward off the uncalled-for special ex- 
tractions of the taxgatherer’ We would 
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be regarded as public benefactors in- 
stead of usurious dealers in foolish and 
silly luxuries as we are now classed. 

I should like to read comments on 
these thoughts and would, if considered 
worth while, be willing to contribute 
further suggestions. The sample ad sent 
herewith appeared in the local paper in 
10 point type. Here it is: 


New Year’s Letter 


The value of jewelry is of greater 
importance to civilization than it is 
credited for. 

"Way back in the morning of human- 
ity, at the very dawn of civilization, 
jewelry was prized. It may have been 
a string of shells or claws, it may have 
been something more unpromising 
still; but it was prized because it 
looked good to our far-away ances- 
tors. It was the faint beginning of a 
love of the beautiful. It is a far cry 
from shells and claws to diamonds and 
rubies and pearls, but even as the 
progress from cave life and cannibal- 
ism to modern homes and science and 
art must have been slow, and difficult, 
and long-drawn-out, so too, was the 
evolution of jewelry; the love of the 
beautiful, slow but necessary to the rise 
of civilization. 

The refining, elevating, poising influ- 
ence of jewelry encouraged and ac- 
companied every upward and forward 
move of mankind. You make no mis- 
take when you encourage your life- 
mate, your child, or any friend, to see 
beauty, to think beauty, to plan and 
hope beauty. To enwave beauty in 
our future is to rise in character and 
in nobility of mind. It is to promote 
civilization and make poss‘ble the joy- 
fulness of hope or the hopefulness of 
joy. You owe it to your children and 
to your friends; you owe it to all 
humanity to promote the refining love 
of beautiful thoughts, beautiful emo- 
tions and beautiful things. 

A. C. GRAUL. 








Smile Awhile 


HE late William Dean Howells, while 
living in Boston, entertained Mark 


Twain, Thomas Bailey Aldrich, Bret Harte, 
and other literary celebrities of the past at a 
sumptuous dinner in his Beacon Street resi- 
dence. While Mr. Howells was carving a 
duck his knife slipped and the succulent bird 
rolled out of the platter and fell to the floor. 

“Look out! Here comes the cat,” said 
Mark Twain. 

“It’s all right,” said Mr. Howells. “I’ve 
got my foot on the duck.”—The Yonkers 
Statesman, 

x ok x 


“Have you heard my last joke?” asked 
the Pest, as he stopped the Grouch on the 
street. 

“I hope so,” replied the Grouch, as he 
kept on traveling —Milwaukee Sentinel. 

x ok * 
“T sing only for my friends.” 


“And are they still your friends when you 
get through?”—Boston Transcript. 


149 











Advertising 
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Retail Jewelers 





























LOCKS that tell the time o’ day. We are 

proud of our clock exhibit. Justly so, we 
think, for in it you may find clocks of every 
style, for every purpose. Hall Clocks, Office 
Clocks, Mantel, Boudoir and Dresser Clocks 
of mahogany, oak, gilt, brass and bronze; 
and with silver, porcelain or luminous dials. 
Prices that will suit any purse; styles that 
will please every purchaser—The Ernsting 
Co., San Diego, Cal. 

x *k * 

Beauty of Diamonds. A beautiful charac- 
ter in man or woman must, perforce, shine 
like a brilliant star in the heavens. Its 
beauty rivets our attention—we bask therein 
and enjoy its radiance. So, too, is it with 
diamonds which, like humans, are character- 
ful also. These gems, particularly when 
Nature has molded them perfectly, possess a 
fascinating beauty that is indescribable. One 
has only to view Brock and Company’s col- 
lection of diamonds to be impressed 
rapturously with its beauty. For these 
diamonds, from the leading gem marts of 
the world, are the purest that experts 
could select for our Spring Showing. Visit 
Brock and Company’s Department:and en- 
joy a view of the present beautiful display. 
Let us be your gift counsellor—Brock and 
Company, Los Angeles, Cal. 

* * * 

Calling a spade a spade in advertising. 
Truth and a rigid adherence to facts are 
what make for successful advertising. Subtle 
generalities and flowery adjectives alone are 
of little avail, and soon become wearisome 
when not backed up by personal service and 
merchandise value. The character of our 
advertising is in keeping with the ideals 
and principles of this institution. They are 
honest statements of facts and may be im- 
plicitly relied upon for your buying guidance. 
Visitors welcome.—The Ernsting Co., San 
Diego, Cal. 

* ok * 

Complimenting the Bride’s Taste. Even 
though you may not be an intimate friend, 
you desire your wedding present to show 
good taste and thoughtfulness. Selecting it 
at Rudd & Rix’s is assurance of this. The 
gift from here carries with it the prestige 
of many years of specializing on merchan- 
dise every one regards as choicest of gift 
things, and the variety of patterns and de- 
signs affords wide choice for individual 
taste and expenditure. Sheffield Silver 
tye ng $6 to $75.—Rudd & Rix, Inc., Ilion, 
Ne €. 








Jacob T. Rutz, Virginia, Minn., is. of- 
fering creditors 50 cents on the dollar. 
He has nominal assets of $10,585 and the 
liabilities are said to be $8,134. 
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BLACK SHIELD 
MAINSPRINGS 


# 


QUALITY— PRECISION 
and ECONOMY 


A rare combination leaving little 
else to be desired in a good main- 
spring. Black Shield Mainsprings 
are furnished by us for every 
American and Swiss watch in the 
world. They cost no more than 
other brands and a trial will prove 
to you their superiority. 


Per Dozen . . . $ 2.00 
Per Gross . . . - 21.60 





Write for our Mainspring Booklet, 
“Man at the Bench” 


SWARTCHILD & CO. 


29 EAST MADISON STREET 
CHICAGO 
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Dilatability and Thermo-Elasticity 
of Nickel Steel 





Written Expressly for The Jewelers’ Circular by H. Chaponniere 

















NICKEL steel belongs in the category 
of steels designated as special alloys of 
jron and carbon, to which have been added 
one or more substances, to impart to them 
properties that ordinary steels do _ not 

Sess. 

Annealed nickel steels present three dif- 
ferent structural forms, dependent on the 
carbon and the nickel they contain. The 
perlitic structure is obtained with small ad- 
ditions of nickel. The second structure, 
known as martensitic, results from a higher 
content of nickel and is identical with that 
of tempered carbon steel. Finally the 
polyhedral structure is obtained by a large 
admixture of nickel. 

Our fellow countryman, Monsieur Ch. 
Ed. Guillaume, director of the International 
Bureau of Weights and Measures, at 
Sevres, has devoted many years to the study 
of the physical properties of nickel steel. 
It was certainly an attractive impulse that 
led this scientist to undertake his re- 
searches. As a fact, Ch. Ed. Guillaume is 
the son of a horologist and for the chrono- 
metric industry, the study of the dilatability 
and thermo-elasticity of metals, is one of 
the most important subjects that could be 
thoroughly investigated. 

The works of Ch. Ed. Guillaume, pre- 
sented this Summer at the Academy of 
Sciences, should therefore not be considered 
particularly as new fruits placed on the 
altar of science, but rather as the results of 
progress offered to the chronometric indus- 
try. Some of our most eminent industrials 
have understood the work involved in the 
researches of the scientist, they have placed 
their co-operation at his disposal and have 
thus made possible the practical experi- 
mental realization of the studies under- 
taken. As a fact, it was by the solicitude 
of the Société des fabriques des spiraux 
feunies (United company of balance spring 
manufacturers) and very expert chronom- 

etrists, particularly M. Paul Ditisheim, 


that the adjustments have been obtained, 
thanks to watches equipped with a com- 
pensating balance spring, made according to 
the new formula and also being equipped 





so as to operate a mono-metallic balance. 

In studying the dilatation of steel con- 
taining variable proportions of nickel, it 
was found that these alloys possessed a 
minimum of dilatation for nickel contents 
of a certain quantity. This discovery made 
possible the production of a nickel steel, 
which, by our fellow citizen, Marc Thury, 
was named invar metal, a diminutive of in- 
variable. 

This designation “invar,” as used for a 
metal, applies, therefore, only to alloys in- 
variable as regards dilatability and not to 
all nickel steels. 

Certain uses of nickel steel make supple- 
mentary. metallic additions desirable, ac- 
cording to the quantities indispensable to 
their further working. New manganese, ad- 
ded to the nickel steel alloys, provides clear 
casting. Increase in the: quantity of car- 
bon raises the limit of elasticity; it is the 


same as regards chrome. Tungsten and 
vanadium add their effects to those of 
chrome. 


Ch, Ed. Guillaume has made a very ex- 
haustive study of the effect of manganese, 
of chrome and of carbon on the dilatability 
of nickel steel in all the forms of alloys 
easily accessible. He arrived at the con- 
clusion that provided the other constituents 
of the alloy were well known, the extent 
of dilatability alone allowed the quantity of 
carbon to be fixed at about ten one-thous- 
andths, a precision to attain which in metal- 
lurgical analyses, called for extraordinary 
carefulness. 

The innumerable experiments which our 
learned countryman was impelled to under- 
take, led him to various employments, par- 
ticularly to the creation of. balance springs, 
which, in association with monometallic 
balances, reduced, to a considerable extent, 
the variations in rate observed in watches, 
tested under the same conditions, that were 
equipped with steel balance springs. 


The records of the Academy of Sciences ° 


permit us to assert that Ch. Ed. Guillaume 
is not satisfied with the solution obtained 
of the problem of securing compensation 
for a watch by the employment of a balance 


spring with a negative thermo-elastic coef- 
ficient, nevertheless the compensating bal- 
ance spring has effected in the rate of or- 
dinary watches, such an improvement that 
the number of its applications annually run 
into several millions. 

The researches undertaken as to nickel 
steel have enabled Ch. Ed. Guillaume to 
lead to the complete solution of compen- 
sation by the balance spring. 

These observations have been undertaken 
with the co-operation of the Imphy steels, 
to obtain the alloys and of the company of 
combined manufacturers of balance springs, 
to obtain the balance springs and the ob- 
servation of the rate of the watches. 

One interesting observation resulted from 
the various additions made to nickel steel, 
to obtain a negative thermo-elastic coeffh- 
cient. The best experimental results have 
been obtained by alloys in which the prin- 
cipal addition was composed of chrome 
to which manganese, tungsten and carbon 
were added in small proportions. 

‘hese exhaustive experiments led the 
painstaking investigator to the conclusion, 
that it was only essential, for perfect com- 
pensation, that the accompaniment to the 
balance spring be a balance made from a 
metal suitably chosen for its dilatability in 
such a manner that the variation of its 
moment of inertia with the temperature 
neutralizes the effects of the dilatation of 
the balance spring. 


At the opening season of the 101st meet- 
ing of the Helvetian Society of Natural 
Science at Neuchatel, Ch. Ed. Guillaume 
has more particularly reviewed the re- 
searches in regard to nickel steel which he 
has undertaken during more than a quarter 
of a century, while in the International Bu- 
reau of Weights and Measures. 

Le Journal Suisse dHorlogerie has de- 
voted to this occasion, a very interesting 
article, entitled “The auto-compensating 
balance-springs” (issue of September, 1920) 
from which I take the following as em- 
bodying the thought to which I would give 
expression, in concluding this article. 

“Our eminent fellow countryman had the 
touching thought of dedicating to the land 
of his birth and especially to the. watch- 
makers’ country, the result of his patient in- 
vestigations, which will bring to the method 
of adjustment of watches and chronometers 
a perfectly simple and positive solution.” 





A little Toronto miss, gazing at her mir- 
rored reflection the other day, was heard to, 
remark, “I can’t see why God made me so. 
homely when He knows I’m so-pertic’ler? ~.; 
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31 Gold St., New York City Bridgeport, Conn. | 
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UTILITY OF DESIGN 


FINEST WORKMANSHIP 
BEST IN METALS 


ALL ENTER INTO OUR GALLERY LINE 


SOLID—FLEXIBLE—LACEWORK. MADE IN PLATI. 
NUM AND IN ALL COLORS AND KARATS OF GOLD 
(CATALOG 20). 


AMERICAN PLATINUM WORKS 
225-231 N. J. R. R. Ave., Newark, N. J. 
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NEW YORK OFFICE: CHARLES ENGELHARD, 36 CHURCH ST. 











WELDED PLATINUM 
ON GOLD 


FOR ALL PURPOSES 





Special Combinations of Plati- 
num and Gold or other metals 
made to Order in any ratio of 
thickness. 





R. & H. PLATINUM WORKS 


Refiners and Workers of 
Platinum, Gold and Silver 


New York Office: 
709-717 SIXTH AVENUE 














Established 1858 


Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 
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Watchmaker Tells Why His Craft 
So Frequently ‘Move On” 














New York, Feb. 10, 1921. 

Editor, JEWELERS’ CIRCULAR, 

Dear SiR: I have been reading the ex- 
periences of certain watchmakers in the col- 
ymns of the JEWELERS’ CircuLAR, and the 
idea has occurred to me that if the ex- 
periences of those whose working con- 
ditions were of general interest could 
thus be brought before all the others, 
through this medium, considerable bene- 
ft might be derived. Jewelers might be 
brought to see the objectionable condi- 
tions which are losing them the services 
of valuable men, men who at the present 
time are difficult to replace. It is not my 
desire to publish any difficulties of my 
own but to present a typical case, of 
which I am sure there are many similar, 
and to the end that some remedy may 
be found besides the one of “quitting.” 
This gives our trade the name of “float- 
ers,” when I am sure moving from place 
to place is furthest from the desires of 
most watchmakers. Few men are mov- 
ing simply to secure the higher wages 
that may be squeezed from some other 
firm. Other and deeper reasons are be- 
hind most moves, and the conditions re- 
sponsible can surely be corrected if the 
firms but give a little thought to the 
matter. Few watchmakers are “hold-up 
men.” Given a decent salary with which 
he can compete on even terms, in the 
manner of living, with men of other 
trades, and reasonable working condi- 
tions, he is happy and contented. 

The coming Summer I will have been 
working at the bench for 19 years, sev- 
eral of them spent in the adjusting and 
finishing department of a large factory. 
I have held responsible and exacting po- 
sitions, where quality alone counted and 
I have never lost a position, and have 
never been less than one year in one 
place. I have held my present place 
four years, but next Spring I must join 
the procession of the “movers” and seek 
anew place. Why? That’s what I am 
going to try to answer, and if it causes 
even one jeweler to look into the condi- 
tions in his own shop I will have been 
repaid. 

Above all things I abhor botch work. 
I like to have all things that go through 
my hand as near the condition in which 
they left the factory as possible. Some 
of the botched watches that come in 
take considerable time to put in condi- 
tion again. Our shop is in the rear, and 
it is a two-man shop, with myself as 
watchmaker, engraver, clock repairer, 
and another man who can, and will do 
nothing else, as jeweler. In front there 
is a constant succession of fluffy haired 
girls, who never had a thing on their 
minds in their lives but a hair ribbon or a 
thought in their heads but their various 
“dates.” To these are intrusted the tak- 
ing in of all work. The proprietor is a 


prince in his way, with never an unkind 
word, but nothing can change his way of 
doing things, and as he has become rich 
in this business, how can I, a mere work- 
man, offer him suggestions. He has a 
stock reply for all such, kind and pleas- 
ant, but final. As to my taking in the 
work, he says that it would take too 
much of my time. Never a day passes 
but someone comes in and carefully ex- 
plains to the girl clerk how his watch is 
acting, and what he wants done, all of 
which helps. She then shifts her quid of 
chewing gum to the other cheek, writes 
his name on a tag and throws the watch 
in the box. A watchmaker should be a 
mind-reader, yes? 

Everything brought into the store is 
accepted for repairing, including the 
cheapest watches made, cheap Swiss 
watches of all kinds, and every kind of a 
wornout alarm clock. 

To my argument that some jobs are 
unprofitable and some _ watches and 
clocks worthless, the proprietor replies 
that there are really no unprofitable 
jobs, because if we didn’t fix them some 
other jeweler would, and while the job 
in hand might not show a profit, the 
people would give their trade to the 
store that fixed the alarm clock. Fur- 
thermore, as | managed in some way to 
do all the work that comes in, why turn 
down any? His repair department is run 
with one idea, of assisting the sales end. 
Half my time seems to be taken up with 
fitting crystals, repairing new alarm 
clocks, and also the cheap Swiss watches 
that the store has sold and have been re- 
turned. 

[ want to do my duty by my employer 
and sometimes I work late at night. 
Everything is promised by the next Sat- 
urday, and often Thursday or Friday 
finds me with the box half full of un- 
finished work. The “free engraving evil” 
is terrible here. Everything that we sell, 
it seems, must be engraved, usually with 
monograms. There is no limit to the 
free engraving that we allow. “It helps 
to sell goods,” says the boss. There is 
nothing that I love better than to sit 
down with my mind free from worry and 
execute a fine monogram, but what is 
one to do with the engraving box con- 
stantly filled with cheap watches for 
monograms; sets of ivory, and sets of 
plated ware, all promised “today sure.” 
Poor work, that’s all. Fifteen minutes is 
all the time allowed to design and en- 
grave a watch monogram. I have to 
work at high tension, and some of it I 
hate to call my own. 

Alarm clocks have the right of way in 
our shops, because “the owner has noth- 
ing else to get up by,” so good watches 
have to wait till the latter part of the 
week, and the way I have to rush a lot 
of them through, hit or miss, makes my 
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heart sick. But it’s that or be swamped. 
To my suggestion that we send surplus 
work away, the employer says: “Why 
send work away when I am paying you 
good money to do it?” and the sugges- 
tion that he add another man is met 
with: “One man always has and always 
will, do my work.” 

If the work is not ready when prom- 
ised, the customers come back to the 
bench and pan the workman. It takes 
time and patience to mollify some of 
them. 

Why will not jewelers remedy intoler- 
able conditions, that can only result: jin 
the forcing out of a workman of ability? 
If you put a high grade man at chéap 
work, he loses his self-respect and you 
lose money. 

Why can’t we learn this simple lesson? 
The watchword should be, “how good,” 
not “how quick.” 

Let us hear from other watchmakers. 

Yours for better conditions, 
“HURRIED.” 





Weak Form Letters 





REPARE your business letters just as 
you would write a letter to a friend 
advising him to buy certain goods and give 
your reasons for the purchase. Tell the 
good qualities, uses, and give prices. Re- 
member some of the following points: 

Write briefly, clearly and to the point. 

Do not crowd too much in a paragraph— 
several paragraphs make a letter appear 
more interesting... 

lave the letter carefully typewritten be- 
fore sending it to be multigraphed as you 
will then get an idea as to how it will look. 

Mail under first class postage and a few 
at a time enclosing always an addressed 
env2lope. 

Another proof of the evolution of higher 
ethics in the jewelry business is the fight 
of conscientious business men against the 
word “Free” in advertising—a word which 
has for years been used without regard to 
its true and real meaning. 

A well-known jeweler business men’s as- 
sociation announced from now they will 
not allow the word “free” in any advertise- 
ment unfess that which is advertised is ab- 
solutely free within the true meaning of 
the word. According to their interpreta- 
tion an article is not free (a) if any money 
has to be paid to secure same; (b) if one 
has to do any work of any kind; (c) if to 
get the free article one has to make a pur- 
chase of any kind; (d) if one is put to any 
expense whatever for express, freight or 
postage except the postage used in writing. 








He had been fishing, but with bad luck. 
On his way home he entered a fishmonger’s 
shop and said to the dealer: “John, stand 
over there and throw me five of the biggest 
of those trout!” 

“Throw ’em? What for?” 
dealer, in amazement 

“I want to tell the family I caught ’em. 
I may be a poor fisherman, but I’m no liar.” 
—London Tit-Bits. 

* *k x 

We fought for the freedom of Cuba in 
’O8 and now we have to go there to enjoy it. 
—Cornell Widow. 


asked the 
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14 KARAT WHITE  sexts at 64c. PER DWT. 
18 KARAT WHITE. se-ts At 80c. PER DWT. 


PLUS THE LABOR CHARGE 








OUR FORMULAE AT TIRE 
DISPOSAL OF THE TIRAIDIE 


“ASK FOR IT” 


WE CARRY A COMPLETE STOCK OF 
14 KARAT WHITE IN ALL SALABLE 
NUMBERS 


18 KARAT WHITE GOLD MADE TO ORDER 


IUERPERS IBROS. 
NEWARK, N. J. 


N. Y. CITY BRANCH 
35 MAIDEN LANE 


SETTING MAKERS 
SINCE 1865 
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What You Must Do 
‘= To Succeed! 


Pe eae 





A young man asked one of our big men in this 
country what he considered the secret of success. 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 
you. Don’t put it off another day. A course at 
Bradley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute 


Horological Department C, Peoria, IIl. 


Begin the New Year Right 





by Sending 
Your Watch Repair Work to 
Solomon & Company 


Known throughout the U. S. A. as one of 
the Most Reliable Watch Repair Houses. 


! Reference ! 


37,000 Watches Repaired for 
the Last Two (2) Years 
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S. A. Peck J. L. Hankin 


8 South Dearborn St., CHICAGO, ILL. 


J. C. Solomon 











J - cppeling & Refining Cory 
Was 92 JOHN STREET 
New York 


PLATINUM—GOLD—SILVER 
SWEEPINGS 








20k White Gold 
14k White Gold 
White-Green Alloy 


Platinum Solders 
White Gold Solders 
Green Gold Solders 








Lest you forget REMEMBER 


That Your Accumulations of Sweepings, Filings, Solu- 
tions, Scrap, Crucibles, Old Gold, Platinum and Silver 
can be promptly Converted Into Cash, by sending them to 


Novo Smelting and Refining Company 


4 


Returns on all shipments made in 5 to 10 Days 
Smelters and Refiners of Precious Metals 269 PEARL STREET, NEW YORK 
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Pusrin ca Fish Bone Co. 


IMPORTERS OF 


Italian and African 
Bone 


y Stock of All Sizes on Hand 
55 Chrystie St.,New York 








“Phone Orchard 77 
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[Patents Granted by the United States. 
. The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 














UNITED STATES PATENTS 


Issue of Feb. 1, 1921 


1,366,983. ALARM-CLOCK. CuHarites W. WALLER. 
Chicago. Filed Aug. 22, 1919. Serial 319,222. 
4 Claims. 


In combination, a clock having an alarm and an 








extension chamber in which the alarm is arranged, 
an ear piece, and a flexible connection leading 
from the chamber to the ear piece. 


1,367,141. FOLDABLE LINK-BUTTON. Joseru 
L. Herzoc, New Rochelle, N. Y. Filed Dec. 
11, 1918. Serial 266,182. 2 Claims. 

In a foldable link button, the combination of a 
two part head comprising a front plate forming the 
exposed and actual front of the head and a back 
plate connected with said front plate and forming 
the exposed and actual back of the head, ‘at least 
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one of said plates being resilient, a link and a 
terminal pintle lying between said plates whereby 
said head is pivctally mounted on said link, said 
pintle having a plurality of faces adapted for 
surface engagement with the inner surface of one 
of said plates whereby the head is fixed in its 





folded and unfolded position by the resiliency 
of said one plate. 
1,367,207. HANDBAG. Harry Braptey Rowan, 





North Attleboro, Mass., assignor, by mesne— 
assignments, to Whiting & Davis Co., Plain- 
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ville, Mass. Filed April 7, 1919. Serial 
288,058. 5 Claims. 

A hand bag having a frame consisting of two 
frame-members hinged together at their ends, each 
frame-member having its end portions recessed on 
the outer faces thereof, the recesses being of such 
width at the ends of the frame-members that they 
extend entirely across the outer faces of the frame- 
members, to points adjacent to the outer edges 
of the frame-members, spiral wires extending 
along the frame-members and having their con- 
volutions secured to the frame-members, said spiral 
wires lying in the recesses at the ends of the 
frame-members and extending along the bounding 
walls of the recesses, and pieces of mesh secured 
to the spiral wires and secured together beyond 


the ends of the frame. 


1,367,255. FOUNTAIN-PEN. Hueco S. HaAsseEt- 
guist, Chicago, assignor, by mesne assign- 
ments, to The Wahl Co., Wilmington, Del. 
Filed March 28, 1917. Serial 157,945. 4 
Claims. 

In a fountain pen, the combination of a pen 
casing, a lever pivoted thereon, a nib supported 
therein, a feed bar for said nib, a flexible sack 








within said casing and adapted to hold ink for 
said nib, a presser bar having a boss thrown up 
in the middle thereof, and a returning spring lying 
entirely above the presser bar and having one 
end attached to said boss and the other end at- 
tached to the pivot of said lever. 

1,367,322. JEWELRY-BOX. Louis A. NEGRAVAL, 
Jersey City, N. J. Filed May 3, 1920. Serial 
378,536. 4 Claims. 

A box member comprising a disk, a non-metallic 
lining strip with one edge mounted upon adjacent 
face of said disk, a metallic frame surrounding 




















said lining with its opposite edges bent parallel 
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with and engaging the opposite face of said disk 
and the one exposed edge of said lining strip, 
and means passed through said lining strip and 
frame and joining the ends of the latter. 


1,367,403. WATCH. Samuetr E. LEsHeR, Marion, 
Ohio. Filed Aug. 11, 1919. Serial 316,631. 
4 Claims. 


The combination with a watch including a bal- 
ance wheel, of a pivoted gravity actuated stop 





engageable with a balance wheel to prevent opera- 

tion of the watch, and movable when the watch 

is laid upon its back to release the balance wheel, 

1,367,448. COLLAR-HOLDER. Frank W. Youna, 

Providence, R. I., Filed Jan. 6, 1920. Serial 
349,757. 1 Claim. 

A collar holder comprising a length of wire 


having its opposite end portions folded back to 
cross each other providing an open loop, each 
of said folded’ portions being again folded back 
upon itself to cross said loop at an angle pro- 
viding a full length bar on one side and two 
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substantially half length bars on the opposite side 
of the loop the extremities being sharpened and 
folded back to cross from the full length back 
to the half length bars, one of the end folds 
being slightly shorter than its complemental end 
fold and normally spaced laterally therefrom to 
provide a fabric-entering mouth between them. 


Designs 
75,045. BADGE, PIN, EMBLEM, CHARM, OR 
SIMILAR ARTICLE. MARGARET ALLEN 





Howarp, Washington, D. C. Filed June 17, 
1920. Serial 389,772. Term of patent 3% 
years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Trade-Marks Published Feb. 1, 1921 


Ser. 121,150. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) MarswHart-Wetis Co., Du- 
luth, Minn. Filed July 31, 1919. 


No claim being made to the words “Lite-at- 
Nite” apart from the mark as shown. 


hi 
pe) Ez 
Particular description of goods.—Clocks and 
Watches. 
Claims use since Feb. 7, 1918. 
126,809. (CLASS 28. JEWELRY AND 


PRECIOUS-METAL WARE.) Marx Dor- 
TENHEIM, New York. Filed Jan. 5, 1920. 


Moon-Lite 


Particular description of goods.—Pearls. 
Claims use since about Oct. 5, 1919, 
Ser. 126,816. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Marx Dor- 
TENHEIM, New York. Filed Jan. 5, 1920. 


Prima Donna 


Particular description of goods.—Pearls. 
Claims use since Oct. 5, 1919. 
Ser. 126,811. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Marx Dor- 
TENHEIM, New York. Filed Jan. 5, 19290. 


Dawn-Glo 


Particular description of goods.—Pearls. 
Claims use since about Oct. 5, 1919. 
Ser. 226,812. (CLASS 28. JEWELRY 
PRECIOUS-METAL WARE.) Mark 
TENHEIM, New York. Filed Jan. 5, 1920. 


Fleur de France 


Particular description of goods.—Pearls. 
Claims use since about Oct. 5, 1919. 
Ser. 126,813. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Marx Dor- 
TENHEIM, New York. Filed Jan. 5, 1920. 


Superba 


Particular description of goods.—Pearls. 
Claims use since about Oct. 5, 1919. 


Ser. 126,814. (CLASS 28. JEWELRY AND 


Ser. 


AND 
Dot- 
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TELEPHONE 7583 BARCLAY CABLE ADDRESS, MATTHEY, NEW York 
JOHNSON MATTHEY & COMPANY, Inc. 
BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 
Dealers in Platinum, the Precious Metals and Rare Earths 
JOHNSON MATTHEY & CO., LTD. , 
Hatton Garden 36th Floor 
London, E. C., Eng. oi aie 
Official Assayers and Refiners to the Woolworth Building 
Bank of England New York 
LYONS NEW YORK GENEVA 
DIAMOND DIE COMPANY OF AMERICA 
Manufacturers of Stee] Set Diamond Draw Plates 
For drawing all kinds of wire 
RECUTTING ar 


mee ; , INDUSTRIAL 

PPH yh DIAMONDS 4 

. omer for 50 years the Standard Lubricant 
DIAMOND \ = SHIPMENTS for Watches and Clocks 


TOOLS “UO ° 
“STEELITE” SETTING Buy of Your Jobber 


37 E. 28th St., New York City mauison Sg. 7954 




















Telephone Sutter 1442 


WE BUY | 
——— Jewelry, Diamonds, 


DS orrsysuine | | Watches, Silverware 
Webster-Whitcomb, <n and Elect co PLIN &e co. 


Watchmakers’ Lathes Suite 


F. W. DERBYSHIRE coe oe ee ee 142 Market St. 2io-2i2 San Francisco, Cal. 





RAT AAS,» 






























PIERCING OAWSO 


PRICES REDUCED 





All sizes, 8/0 to 6 $0.85 per gross 
In lots of 10 gross 75 
(We Do Not Sell Less Than One Gross of a Number) 





Worthington & Raymond, Inc. 


71 Murray St. NEW YORK 





FIG. 3 
Mebbee’ Soldthru J, 0. POLLACK & CO., Chicago 
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pRECIOUS-METAL WARE.) 
ennemm, New York. Filed Jan. 5, 1920. 


JEANNE 


Particular description of goods.—Pearls. 
Claims use since about Oct. 5, 1919, 
Ser. 131,901. (CLASS — 28. JEWELRY AND 
~"pRECIOUS-METAL WARE.) Mirton A. 
FiscHer, New York. Filed May 1, 1920. 


NEMO 


Particular description of goods.—Scarf-Pin Pro- 


tecturs. ; ; 
Claims use since April 22, 1920. 
Ser, 133,174. (CLASS | 28. JEWELRY AND 


PRECIOUS-METAL WARE.) CHARLES U. 

Vicror, Chicago. Filed June 1, 1920. 
Exclusive appropriation of the words “Trade 
Mark” and “Pearls” except as shown in the 
drawing is hereby disclaimed. 







PEARLS 


TRADEMARK 


Coe 


Particular descripticn of goods.—Pearls, Pearl 
Heads and Necklaces. 

Claims use since Jan. 10, 1916. 
Ser. 135,087. (CLASS 28. JEWELRY AND 


PRECIOUS-METAL WARE.) Tue Wotrson 
Co., Chicago. Filed July 16, 1920. 
No claim being made for the word 


apart from the mark as shown, 


“Peerless” 


PEERLESS 


Particular description cf gedds.—Jewelry for 
Personal Wear, Not Including Watches. 
Claims use since 1912. 


Ser. 138,165. (CLASS 27. HOROLOGICAL IN 


STRUMENTS.) Geneva Watcu Co., New 
York. Filed Oct. 11, 19290. 
The trade-mark ‘‘Genva.” 
Particular description of goods.—Ladies’ and 
Gentlemen’s Watches and Clocks. 
Claims use since July 1, 1919. 
Ser. 139,455. (CLASS 28. JEWELRY AND 
PRECIOUS - METAL WARE.) FFREEMAN- 
DaucHapAy Co., Chartley, Mass. Filed Nov. 


10, 1920. . 
The drawing being lined for shading only. 





of goods.—Cuff-Links, 


description 
Watch-Chains, Watch-Fobs, Collar-Fins, Soft-Collar 
Holders, Bar-Pins, Scarf-Pins, Cravat-Pins, Chil- 
dren’s Dress-Pins, Scarf-Clasps, Ornamental Col- 


Particular 


lar-Buttons, Shirt-Studs, and Ornamental Vest- 


THE 


Mark Dor- 
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Buttons, All of Gold, Silver, or Enamel and Bascr 
or Cheaper Metals. 
Claims use since July 9, 1920. 
Ser. 146,056. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Cuartes B. 
Namrot, New York. Filed Nov. 23, 1920. 


HARMONY 


Particular description of goods.—Finger-Rings. 

Claims use since about about Nov. 1, 1920. 
Ser. 140,186. (CLASS 28. JEWELRY 
PRECIOUS-METAL WARE.) 

Chicago. Filed Nov. 26, 1920. 


Bridal Blossoms 


Particular description of goods.—Wedding-Rings. 
Claims use since on or about Nov. 1, 1920. 


AND 
LEBo.tt & Co., 











TRADE CONDITIONS 


Reports received from several retailers show that 
business in January and February has been better 
than it was last year. Charles Schneider, of 
Schneider & Doelckner, stated that January was 
better than February, but that both months were 
better than the corresponding period of last year. 
Edward A. Krekel had the identical report to make. 
P. T. Steth, of William Kendrick’s Scns, stated 
that January business was good, but February was 
running ahead of January. 


Warren Ricks, of William Kendrick’s 
Sons, has been away for a few days on 
account of illness. 

George Drake, formerly with the Lincoln 
Watch & Jewelry Co., has gone with J. 
Gordy, at 432 W. Market St. 

W. C. Kendrick, of William Kendrick’s 
Sons, is at St. Petersburg, Fla., with his 
family, and expects to return in late March. 

Frank Pearlman, fermerly with his 
brother, Louis Pearlman, is in the city, 
after having been at Chillicothe, Ohio, and 
Champaign, IIl., for some months past. 

Matt Irion, of Matt Irion & Sons, has 
been in Florida for some weeks, and re- 
ports back that he is having a very en- 
joyable vacation, and plans to stay some 
time yet. 

George P. Kendrick, of William Kend- 
rick’s Sons, will probably go to Scotland 
in June, to attend the annual meeting of 
the International Convention of Rotary 
Clubs, to be held in Edinburg, as a delegate 
of the Louisville Club. 

Victor Bogaert, Lexington, Ky., retailer, 
has asked for passports for a three and 
one-half year absence from the country, he 
planning to go to Belgium, France and Au- 
stralia. Mr. Bogaert returned in December 
from a year spent in Belgium. He expects 
to leave Lexington in early March. 

R. S. Welch, of Scottsville, Ky., president 
of the Kentucky Retail Jewelers’ Associa- 
tion, was in Louisville during the week, for 
a conference with William Irion, secretary, 
to make arrangements for appointing his 
committees and arranging for an executive 
committee meeting to set the time and place 
for the annual convention, which is gen- 
erally held in April or May. Last year it 
was held in August, on account of the na- 
tional association meeting. H. J. Heintz, 
Lexington, is chairman of the executive 
committee, and will call a meeting shortly. 


Hartford, Cona. 


Announcement was made last week of the 
marriage of Samuel F. Roberts, Jr., with 
the Williams Bros. Mfg. Co., Glastonbury, 
Conn., to Miss Anna Becker. Mr. Roberts 
saw service in France, where he was 
wounded. 

William Ledger, of Brown, Thomson & 
Co., and Mrs. Ledger, who are spending a 
few weeks at the Royal Palm, Miami, Fila.,: 
entertained several Hartford people at din- 
ner Tuesday, Feb. 8, to celebrate the birth- 
day of Mrs. Ledger. 

At the annual meeting of the Morris Plan 
Bank of Hartford, Conn., last week, 
Wednesday, Isidore Wise, of Wise, Smith 
& Co., was elected vice-president. It was 
voted to increase the capital of the organiza- 
tion from $100,000 to $150,000 by the issu- 
ance of 500 new shares of stock. 

The girls basketball team of the Sessions 
Clock Co., Forestville, Conn., defeated. the 
team of the New Departure Mfg. Co., Bris- 
tol, Conn., last week by a score of 27 to 4. 
On Thursday evening of this week the 
Sessions team will play the players repre- 
senting the E. Ingraham Co., Bristol, Conn. 

Notices have been posted at the factory 
of the Sessions Clock Co., Forestville, Conn., 
to the effect that hereafter until further an- 
nouncement the comnany will work on an 
eight-hour-a-day schedule, and five days a 
week, thereby reducing its working hours 
from 55 to 49 hours per week. Operations 
start at 8 A. m and the factory closes at 5 
P. M. 

In the suit for damages of $25,000 being 
heard in the Superior Court at Waterbury, 
Conn., last Wednesday, Judge John P. Kel- 
logg directed that a verdict for the de- 
fendant in the case of Henry M. Amadon, 
a retail jeweler, Seymour, Conn., against 
Dr. Elmer T. Sharp, a Derby, Conn, physi- 
cian, be rendered. Mr. Amadon alleged that 
he received improper treatment for injuries 
sustained in a trolley car accident on Sept. 
3, 1917. 


United States District Attorney Edward 
L. Smith has announced that a new supply 
of counterfeit $10 and $20 federal reserve 
notes have been circulated in this city, New 
Britain, Conn., and Springfield, Mass., re- 
cently and business men are warned to be 
on the lookout for fake bills of these de- 
nominations, which have been raised but 
well executed. To date the bills used for 
this work have been $2 notes bearing a pic- 
ture of Jefferson, while the genuine $10 
bears a picture of Jackson. <A $20 bill 
has no other cut but that of Grover Cleve- 
land. 

The Quality Jewelry Store, New Britain, 
Conn., of which Albert H. Enoch is pro- 
prietor, has opeaed its new store at 626 
Main St., being equipped with modern lights 
and fixtures anid having three times the 
amount of floor space had at the former 
location, 326 Main St. During the first 
day opening on Feb. 5 representatives of 
the International Silver Co., Meriden, Conn., 
were in attendance at the display of cer- 
tain brands of silverware. An orchestra 
furnished music and every person who 
visited the new store was given a beautiful 
art calendar as a souvenir of the occasion 
and. establishment. 
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Pacifie Coast Notes. 


W. G. Baker, North Bend, Ore., has rented 
the Jennie Smitson building in Springfield, 
Ore., and expects to open a manufacturing 
jewelry store there. 

Otto Sinz, retail jeweler of Walnut Creek, 
Cal., has closed his place of business in 
Walnut Creek and has gone to Southern 
California, to look for a desirable location. 

L. C. Pettit, Delano, Cal., moved his 
jewelry store to a desirable location in the 
I. O. O. F. building. He is having a large 
sidewalk clock installed and is adding to his 
jewelry stock. 

According to news from Colusa, Cal., the 
youngest son of Jos. Baum, local jeweler, 
is supposed to have been drowned while 
duck hunting. Up to the present, the body 
has not been found. 

The Furlong jewelry stores, at Reedley, 
Cal., is attracting much attention, locally, on 
account of the big electric Seth Thomas 
clock which is now making the time visible 
to all passers-by. The illuminated dial is 
such a novelty that residents walk blocks 
out of their way, to see it at night. 

W. J. Aberle, Harry Decker and E. F. 
Heinrick, San Diego, have offices at 418 
B St., San Diego, to handle Japanese pearls 
which they are importing and expect to ex- 
ploit. It is known as the “Ometo Pearl,” 
and the present plan of the importers is to 
make San Diego the distributing point for 
the United States. 

Michael Silverman, Everett, Wash., will 
be associated with Zell Bros. in the man- 
agement of their new jewelry store at 283 
Washington St., Portland, Ore. The store, 
which is handsomely equipped, was opened 
during the first week in February. Dr. 
Julius Zell will have charge of the optical 
department. The firm name is Zell Bros. 


& Co. 


T. R. Canady, the pioneer jeweler of 
Huntington Beach, Cal. has moved to a 
new store in the John A. Baxter building. 
According to the local press, on March 2 
it will be 10 years since Mr. and Mrs. 
Canady arrived in Huntington Beach with 
90 cents in cash, four alarm clocks and 
about $25 worth of tools. Mr. Canady is 
now a prosperous jeweler, and a prominent 
citizen of Huntington Beach. 

Jewelry will be one of the lines carried 
by the commercial agency known as “Naf- 
taly Bros.,” of Manila, Philippine Islands. 
P. Naftaly, formerly of the Zenith jewelry 
store, Manila, and his brother, D. Naftaly, 
who was with Frank & Co., have opened the 
firm, whose offices are at Calle David, cor- 
ner of the Muelle del Banco Nacional, room 
2. Including jewelry, textiles, etc., the firm 
represents about 120 factories in the United 
States. 

Many California optometrists are opposed 
to the retrenchment bill that would do away 
with the Optometry Commission. This 
State commission is stated to be now self- 
supporting, as fees paid in for licenses by 
optometrists pay all the expenses of the 
commission, the members of which give their 
service gratis. Dr. R. S. Horten, an op- 
tometrist of southern California, speaking 
of the proposed legislation, said: “I do not 
know just what the Governor’s object is in 
doing away with the commission, but see 
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no reason why it should be removed. It is 
self-supporting and has done work in rais- 
ing the standards of the profession in Cali- 
fornia. The board consists of three men, 
whose expenses are paid by fees of $2 a 
year from each licensed optometrist in the 
State. The retrenchment planned by Gov- 
ernor Stephens could not possibly be aided 
by the abolition of this board, as the State 
pays nothing for its support.” 








Minneapolis. 





Nels S. Nelson, retail jeweler of Hutchin- 
son, Minn., spent Feb. 9 in this city. 

Guy Harper, retail jeweler of Det!ano, 
Minn., spent Feb. 2 in the city buying stock. 

W. C. Leber, of the W. C. Leber Jewelry 
Co. of this city, is confined to his home with 
a severe case of grippe. 

Herbert W. Gaus, of L. C. Gaus & Co., 
wholesale jewelers of this city, is on a 
business trip in southern Minnesota. 

Charles A. Gustafson, a former jeweler of 
Tracy, Minn., was a visitor in this city re- 
cently, making the trip by automobile. 

O. M. Lundberg, Wadena, Minn.; R. W. 
Esterly, Duluth, Minn., and T. J. Sime, AI- 
bert Lea, Minn., recently visited this city 
on business. 

Joel Ronn, former jeweler of Rush City, 
Minn., recently returned from Sweden. He 
is at present looking for a business location 
in the vicinity of Minneapolis. 

William Huesgen, retail jeweler of Grand 
Forks, N. D., spent Feb. 7 in this city on 
business. Mr. Huesgen reports that at the 
present time his jewelry business is very 
satisfactory. 

B. Jacobs, of the B. Jacobs Jewelry Co., 
of this city, left for a vacation in Texas, 
Feb. 7. Because of ill health he will re- 
main an indefinite length of time in the 
southern State. 

S. H. Clausin & Co., wholesale jewelers 
of this city, are now in their new, location 
in the Warner building. They now have a 
floor space of approximately 8,000 square 
feet and will carry a stock valued at about 
$450,000. 

Harry FE. Schloss, buyer for Jeffery & 
Harris, wholesale jewelers of this city, left 
for New York city Feb. 3, where he will 
remain for two or three weeks, He is 
buying the holiday line of fancy jewelry for 
the year. 

The Commission of Gorham interests, 
represented by Henry H. Moulton, chair- 
man, Charles Siegman, Herbert S. Clark, 
S. Reid Warren, Charles B. Bartlett, and 
Jesse H. Listman, recently visited Minne- 
apolis. They are making a trip through 
the country explaining their new methods of 
doing business and obtaining the opinions 
of retail jewelers throughout the country 

The J. M. Bennett Co., wholesale jeweler 
of this city, reports that there was an ap- 
preciable increase in business the last two 
weeks in January over the first part of that 
month. The company is looking for a big 
business in the dairy regions in the north- 
west, as these sections show the best: signs 
ot a normal prosperity. Collections are 
coming in well this month, considerably 
better than immediately following the holi- 
day season, according to J. M. Bennett of 
the company. 
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Evansville, Ind. 





TRADE CONDITIONS 


Both wholesale and retail jewelry dealers of 
Evansviile are feeling optimistic over the oe 
situation and believe that the first of March : 
April will see a change for the better in the red 
ness of the country. They believe that the Poa 
of the depression has passed and that from an 
on there will be some picking up in lessees 
They assert there is a “feeling in the air” that 
things are going to get better from now on. The 
large industrial plants of Evansville and those at 
Henderson, Ky., Owensboro, Ky., and at other 
points in the tri-State section are being operated 
on better time now than they have for several 
months past and it is believed that in another 
month most of the factories in Evansville wil] be 
running on full time again. Collections are fairly 
gocd. Banks are not as tight on money as they 
were a month or two ago. In fact there has been 
an improvement in many ways and salesmen of 
Iccal wholesale houses on the road are sending in 
very optimistic reports on trade in general, 


Charles F, Artes, of Charles F. Artes. 
Inc., 321 Main St., was in Indianapolis a 
few days ago, where he went on busi- 
ness. 

Carl Stocking, Division St., was at Rock- 
port, Ind., a few days ago to see his brother, 
John Stocking, who operates 2 pearl button 
factory at that place. 

Theodore Bitterman, of Bitterman, Bros., 
retail jewelers at 204-206 Main St. here, 
declared the other day that the price trend 
in jewelry is stabilizing itself in all lines, 
although diamonds and other “staples” are 
advancing rather than depreciating in 
value. 

Robbers entered the large store of the 
Cowand-Haugher Co., Madisonville, Ky., a 
few miles south of here a few nights ago 
and stole a large amount of jewelry, along 
with other articles. Entrance was gained 
through a transom in the rear of the build- 
ing. Bloodhounds were taken to Madison- 
ville from Crofton, Ky., and carried the trail 
for a short distance from the store but :t 
was then lost. Police in neighboring cities 
were notified of the robbery. 

The first of the store rooms in the New 
Hotel Sonntag and Victory Theatre, at the 
corner of Main‘and 6th Sts. here, have been 
leased for a period of years at a rental of 
$3,600 per year. The contract has been 
let to a jewelry firm that owns a chain of 
stores which deals exclusively in watches 
and diamonds. The name of the firm was 
not made public, but.it was stated that the 
company would carry a large and up-to-date 
line and will start business along in May or 
near the first of June. 

Mussel diggers in southern Indiana will 
have to cease operations from April 1 to 
July 1 of cach year if the Miller bill -le- 
claring these months the closed _ season, 
which passed the Indiana State Senate by a 
vote of 31 to 12, is approved by the House 
of Representatives. Howell, Rockport, atid 
Henderson, Ky., 12 miles south of here, have 
many mussel diggers. Skiffs are used and 
lines are let down to drag the bottom of the. 
river for mussels. Musseis shells are used 
in the manufacture of pearl buttons and 
there are button factories at Rockport, 
Leavenworth, Shoals, Vincennes, Petersburg 
and other towns in this section that will be 
affected seriously if the supply of mussel 
shells is cut off. The contention is that the 
disturbance of stream beds by the diggers 
prevents spawning of the :mussels. 
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THE ORIGINAL “MR. ISAACS” 
Marion Crawford’s Great Character and 
Kipling’s Gem Dealer in “Kim” Dies 
in Obscurity at Bombay 


Bombay, British India, Jan. 6—To many 
in India he was known as “Jacob of Simla.” 
To all who knew him well he was one of 
the most fascinating figures modern India 
has produced. He won his way from slav- 
ery to fame and immense wealth and then 
to die deserted and in poverty. 

Mystery surrounds the origin, as well as 
many features of the career, of a man gen- 
erally believed to be either a Polish or 
Armenian Jew, but who claimed to be a 
Turk, and was born near Constantinople. 
At any rate, he was of the humblest origin, 
and when 10 years old was sold as a slave 
to a rich pasha, who, discovering that the 
boy had uncommon abilities, made a student 
of him. It was thus that he acquired the 
foundation of that wide knowledge’ of East- 
ern life, language, art, literature, philosophy 
and occultism which made him in later 
years a great influence at Simla and a valu- 
able helper of the political secret service. 

Gaining manumission on the death of his 
master in early manhood, he made the pil- 
grimage to Mecca disguised as a Moham- 
medan, and from Jeddah worked a passage 
to Bombay, where he landed friendless and 
with scarcely enough in his pocket for the 
next meal. Through his intimate knowl- 
edge of Arabic he soon obtained a clerkship 
to-a great nobleman at the Nizam’s Court 
in Hyderabad. A year or two later a suc- 
cessful deal with a precious stone led him 
to go to Delhi and to set up in business in 
this line. He rapidly made money. His 
ideas and interests were too expansive to 
find scope in the Chandi Chowk, and he 
removed his business to Simla, the social 
and administrative capital of India for the 
greater part of the year. 

Mr. Jacob’s unrivaled knowledge of pre- 
cious stones gave him a remarkable clien- 
tele of the highest in the land, such as 
British satraps and Indian princes; but he 
was much more than a keen man of busi= 
ness. He was endowed by nature with a 

wonderfully handsome face and form, and 
there was about him a compelling mag- 
netism, a power and mystery, wh’ch led to 
his being sought for conversation and advice 
by viceroys and princes as well as men only 
less exalted. Belvedere, his Simla home, 
furnished in the most lavish Oriental style 
and filled with priceless ornaments, was 
thronged by a succession of notable visitors. 

But the day came when this bright star 
suffered eclipse. Hearing that the “Impe- 
rial diamond” was for sale in England, he 
went to the late Nizam of Hyderabad, Sir 
Mahbub Ali Khan, and obtained an offer 
of Rs. 46 lakhs, then the equivalent of over 
£300,000. He obtained Rs, 20 lakhs on ac- 
count and finding by cable that he could 
obtain the stone for £150,000. he at once 
paid the amount. Mr. Jacob always alleged 
that it was owing to a personal intrigue 
against him that a high dignitary in Hy- 
derabad, acting for the government of India, 
brought pressure to bear on the Nizam, 
whose finances were at tuat time in an 
unsatisfactory state, to renounce the trans- 
action. Mr. Jacob was sued for return of 
the Rs. 20 lakhs, and was criminally in- 


THE JEWELERS’ CIRCULAR 


dicted on a charge of cheating. After a 
trial at the Calcutta High Court lasting 57 
days, he was acquitted; but he had incurred 
enormous legal expenses. He claimed that 
ultimately the Nizam agreed to pay Rs. 17 
lakhs for the diamond; but this, as well as 
some other large liabilities by Indian Dur- 
bars, could not be obtained by legal process 
‘n British courts, since they have no juris- 
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diction over the ruling princes. This, in 
brief, is the version of the collapse of his 
fortune which Mr. Jacob gave. 

At the age of 55 he went to Bombay 
a ruined man and earned a scanty living for 
some years as a dealer in old china. But he 
remained cheerful and alert, sustained by a 
philosophy of life which gave him unshaken 
faith in immortality—Boston Transcript. 








Clocks, Watches, Jewelry and Gems Imported Into Canada 





TORONTO, Can., Feb. 3—The monthly report of the trade of Canada for November gives 
the value of imports for home consumption in the jewelry and allied trades as follows: 
























































‘ Month Eight Mcnths 
of November, Ending November, 
ii ——— 
1919. 920. 1919, 1920. 
Dollars. Dollars. Dollars. Dollars. 
TER oo 60:0 ha ede Raw Ke Ree oomeeeaRnwe” United Kingdom ..... 1,382 2,384 6,779 9,991 
United States ........ 77,013 88,762 486,373 594,838 
PO iid cadmediale cer 1,555 3,138 4,314 9,238 
i icoccnccenlies me Asses 1,189 4,460 
Other countries ....... ...... 2,551 202 11,391 
; CON wcecsinwsaxed 80,220 96,835 497,857 629,918 
Cleck and watch keys, clock movements - 
BNC CIOGIMORMED ory. 5 ri -o:0-0 wnreidladieaewiels United Kingdom ..... 374 259 675 2,697 
United States ......... 9,246 13,033 34,434 126,425 
MEO ois cide cewcncnas Zaki ee ended Pe rye 
Other countries ....... 304 347 309 848 
|. ea 9,924 13,639 35,418 129,970 
NII 15:5) ase 6 racarsitn eo 44.2 enue cme United Kingdom ..... 76 216 2,512 2,406 
United States ........ 1,609 2,789 10,562 18,893 
Switzerland ......... 11,853 12,556 43,936 110,634 
Other countries ....... ...... eeesias 2,002 3,125 
Watch actions and movements and parts REGEN Sa coxascdenee 13,538 15,561 59,012 135,058 
thereof, finished or unfinished, includ-_- = E 
ing winding bars and sleeves.......... United Kingdom ..... 1,241 1,556 5,717 16,366 
United States ......... 110,419 77.655 730,175 613,299 
MN 5: Kein x ikalein Rely -cipemen wodenias 1,498 21,586 
Switzeriand 2.606080 82,372 155,428 528,594 1,066,041 
Other COUNTIES c5050:06. wecees evans edinke’ 139 
Te Ea iia' 3 wiasén mes 194,032 234,639 1,265,984 1,717,431 
Watch cases and parts thereof, finished cr SS Pee, ee 
LEHR AIBNE A 5-6,5)8.2 s3.00ecnre adhe enn asiecines United Kingdom ...... 873 120 1,633 3,152 
United States ........ 18,974 11.623 138,062 126,101 
Switzerland ... 6s6s06% 6,318 15,766 44,672 104,869 
Other countries ...... si 322 271 18,803 
TOA eis 44,0 eaeG 26,165 27,831 184,638 252,925 
Jewelry, n.0.p.c....ccceee cece cece eceuae United Kingdom ..... 6,511 21,590 29,941 176,869 
. United States ........ 114,263 80,885 766,457 606,462 
WEMDOOM 6 ccdiirdieniecadam 11,561 1,507 27,314 85,181 
De eT me 1,814 4,029 11,569 34,720 
Other countries ...... 138 2,158 604 17,000 
cy) ee ae 134,287 110,169 835,885 920,241 
Electro-plated ware and gilt ware, n.o.p..United Kingdom ..... 8,801 28,565 42,706 252,449 
United States ........ 32,883 24,177 171,277 157,255 
LS 155 728 1,323 7,818 
Other countries ...... ...... 100 122 640 
| eae a 41,839 53,570 215,428 418,162 
Sterling or other silverware, n.o.p.......United Kingdom ..... 10,858 9,144 38,906 189,982 
United States 11,155 7,351 61,926 58,614 
PRNOs carnac-es.ceww eee 103 75 1,035 2,821 
Other countries arene wae 891 
OC | ee a 22,116 16,570 101,867 . 252,308 
Manufactures of gold and silver, n.o.p...United Kingdom ..... 2,195 5,077 4,878 42,245 
United States ........ 20,748 11,212 99,469 87,879 
So) en cee ee 624 307 1,153 5,513 
Other ccuntries ...... 36 232 123 2,646 
Precious stones and imitations thereof, Total .........4- 23,603 16,828 105,623 138,283 
not mcunted or set, and pearls and imi- seer 
CUNO M EM ONGLOOE 6. 5.t,555.00 do caida aeioananeae United Kingdom ..... 56,610 9,267 318,007 209,123 
United States .....0«. 23,201 14,007 97,270 111,269 
PU y—~B CRIEE ie, @, 6ieiai.s4 64 4 earainrs ere 27,393 wueveiad 
POM 6 is0k bk 2838s 68 15,811 15,607 74,365 171,680 
COFAIIS © oi aceeskincee ba: ses Pee ee 2,379 8,029 
WUREE: otesuccecdedun mocked 884 8,745 13,615 
Le ee ee eee 711 2,013 6,936 36,242 
SWICHOCIANE 556 :6s:0:60:00 —o re a. doeees 3,755 
Other countries ....... 816 8 4,029 
ee ee ee 96,333 42,594 535,103 557,742 
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THE WASHBURN |“ Py 
SECURITY MAGIC NUT The Wonderful 





No. 21217 Basket filled with flowers, each, 
$.75; per dozen, $7.50. 


My Spring Catalogue 
No. 21 


with illustrations in colors of 
Everlasting Decorative 
Flowers, Plants, Vines, Shrub- 
bery, etc., free for the asking. 


FRANK NETSCHERT 


61 BARCLAY ST. NEW YORK, N. Y. 





for ear studs, scarf-pins, 


Automatic Holder 
etc. 


for all sizes of scarf- 
pin wire, Guaranteed. 





ae 
Mung 


EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 


Open. Closed. Open. = 


Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHEURN, 108 Fulton Street, N.Y. 


The only oil that will not gum 


R&L Watch Oil 


This non-gumming watch oil does 

everything you have been praying 

for. It meets the demands of the 

highest standards of workmanship 

aa will give a 100% satisfac- 
on. 

4 Some oils you just tolerate, but 
4 it is a pleasure to use R & L 
4 Watch Oil. It will positively 
stand a lower temperature than 








as illustrated. A trial is con- 
Send 25c. for Sample Bettie. 


I") Ranlett & Lowell Co. 
Sole Manufacturers 


Jewelers’ Bidg. BOSTON, MASS. 











Watch Repairing 


FOR THE TRADE 
B. JADOW 


47-49 Maiden Lane, New York 
If You Desire 


Expert Work and 
Quick Service 


Mail Orders Promptly Attended To 














HicHEsT Spot CasH 
for JEWELRY STOCKS 


We pay highest cash price for your 
stock and fixtures. Write or wiré and 
will come to see you. 


Ship us your surplus stock and get 
check by return mail. If not satis- 
factory will return merchandise. 
Bank references. 


SANDACK JEWELRY Co. 


Buyers of Jewel Stocks 
5 i Wabash Ave. "” CHICAGO 

















TURQUOISE 


From my mine to you, no middlemen. 
Rough or cut to your order, 
and sent on approval. 
WwW. R. McGAW, Box 544, La Jolla, Calif. 








SILK BEAD CORD [covereo] 


Resists the sharp edges of perles. No fussing with needles. 
Write for samples No. 100 (light), No. 101 (heavier), 
25¢e. per yd. Quantities over 25 yds., 20c. per yd. 
Write for Free Sample. 
GEO. PHILLIPS & COMPANY 
SCRANTON, PA. 




















6 The E. Howard Clock Company of Boston. 
a very complete line of substantial and accurate clocks #@—— 
for the bank, office and school. 

Write us for full information 


h| THE E. HOWARD CLOCK CO. 

5 373 Washington St.. Boston 

31 North State St. Chicago 
Established 1842 


Also 


309 Broadway, New York | 





e-J ewel 


Solders gold, Ten 
silver, brass, 
bronze, plati- 
num, German 
silver, 
—welds plat- 
inum— 





Saves its 
cost every 
week or so. 


Write for,Free=- 
Circular 


No. 1 if you have 
gas—No. 2 if no 
gas. 


Sam W. Mer. 


9 
Jewelers’ Technical Advice\Co. 
5 Cortlandt St., N. Y. 


Makers of the Hoke-Phoenix Platinum Melters — 





Watchmakers to the Trade 


Prompt Service— Quality 
American, Swiss. All compli- 
cated Watches repaired. 
You Can Promise Your 
Customers Service 


If you send your watches to 


BERNSTEIN WATCH CO. 


Suit ak Masonic T i. ° 
pie: . State St., — Chicago 




















The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Company 
11 John St., corner Broadway New York 








ODD SHAPE 


Watch Classes 


Perfect Fitting—Dust Proof 
° Ful S 
Ruger & Keihe ‘y.P°y07 Sars 














Headquarters for 


Gold and Silver Plating 
Mesh an" —— 
— 


Louis Morenfeld & Ce. 
33 John St., New York 
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